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“Top of a Silver Writing Desk Set, Showing Reproductions of Various Insects, Made by Wenzel Jamnitzer 
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b= — design has won the approval of the 
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Percival on Empire Jewelry 





soMfost of the early Empire jewelry is 
made on the flat. There is little re- 
lief or modeling. It has the appearance of 
having been cut with scissors out of the 
sheet and stuck together in the required 
form. There was a certain carefulness 
about the execution but no imagination 
about the designs, for the ornaments of this 
time usually consist of groups of certain 
stereotyped details, such as matted gold, 


cameos, strings of pearls and _ chains. 
Wreaths of laurel in gold or enamel are a 
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*PINCHBECK HAIR COMB OF THE EMPIRE 
PERIOD SET WITH PEARLS AND CORAL 


frequent feature. These jewels were worn 
in great quantities, so that a fashionable 
lady was said to look like a walking jewel- 
er’s shop, 

“Cameos were Josephine’s favorite gems, 
and so they were naturally very popular; 
and Wedgwood’s jasper cameos and shell 
cameos were enormously worn and con- 
tinued in use throughout the first half of 
the century. Diamonds were also worn in 
considerable numbers and of great splendor 
at Napoleon’s Court, but few specimens of 
this stone work seem to have survived, as 
owing to the value of the diamonds and 
other stones the ornaments have been broken 
up and remodeled. Quite a number of less 
important pieces in the Empire style, how- 
ever, are to be found in old jewel-cases and 
the trinket trays of provincial jewelers. 
Some of them are decidedly attractive in 
their way, though they generally want set- 
ting to rights before they can be worn; but 
even a good cleaning works wonders. The 
gold is often considerably alloyed and tar- 
nishes quickly. The: construction is often 
lacking in solidity, so parts are often found 
bent and broken, which have to be straight- 
ened and replaced before we can judge of 
the original effect. Especially with the 
Present style (1912) of dress they make 
very pretty ornaments. 

“The most characteristic of all are per- 
haps the combs, which were made in an 
enormous variety of designs and formed a 


leading feature of the head-dress. They 
were generally very high, and ornamented 
with cameos, small mosaics, and mock or 
real pearls. Coral was often introduced, 
and a very charming effect was obtained by 
piqué ivory. Pinchbeck, horn, ivory and 
tortoise shell, plain or carved, were all 
pressed into service, but the well-known 
pierced tortoise shell combs with a curved 
top came later. Necklaces and bracelets 
were formed of the ubiquitous cameos 
looped together with fine chains or strings 
of pearls.’—Percival, in “Chats on Old 
Jewelry and Trinkets.” 








The Limit in Jewelry Adornment 
After the Reign of Terror 


THE psychology ‘of post-bellum expres- 

sion of the human is enigmatic. When 
Prussianism had killed off its best blood 
and the Peace Treaty was signed so re- 
cently, Berlin is said to have gone dancing 
mad. For weeks everybody (if we could 
believe reports) was dancing into the 
morning hours. The American Indian war 
dance was preliminary to fighting, after the 
bloodshed the tomahawk was buried and 
tobacco fumes arose with calming effect 
from the pipe of peace. Some difference. 
Now, ‘we have had that post-bellum dancing 
mania at least once before. Then it was 
the volatile Latins, not the supposedly 
phlegmatic Teuton, that indulged in the 
craze, 

“The Reign of Terror” came to an end 
on July 29, 1794 (9th Thermidor), when 
the guillotine claimed the head of Robe- 
spierre, who had sent so many to this 
bloody execution. And the ground beneath 
the guillotine had not had time to absorb 
the blood when a veritable Pandemonium 
of frenzied joy found terrible expression in 
a dancing mania. All Paris danced; there 
was an epidemic of 644 public balls alone, 
not mentioning those given by the wealthy. 
They danced everywhere; they danced even 
in the old Saint-Sulpice Cemetery, on the 
very gravestones. The elite and wealthy 
also had the craze. We. read, for example, 
of the balls at the Hotel Longueville, where 
Madame Hamelin and other lady aristo- 
cratic survivors danced, semi-nude, in their 
naked feet, every toe covered with dia- 
monds. ‘Mons Sébastien Mercier, as a ‘wit- 
ness, writes of “bals 4 la victime,” where 
each person admitted had to prove close re- 
lationship to at least one of the decapitated. 
Part of the costume consisted of a very 
narrow band of red ribbon around the neck 
reminding of the location where the knife 
fell. Arcadian dress—or innocence of such 
—of muslin and lawn afforded veiled trans- 
parency giving evidence that “legs and 
thighs were encircled with diamond-studded 
bands.” Of a concert at the theater, Rue 
Feydeau, we read: “It is not till towards 


the middle of the concert that the reserved 
boxes are filled; then the coup d’oeil be- 
comes singular. You see suspended out of 
the boxes thousands of arms uncovered, 
not merely to the elbow, but to the shoul- 
der-blade, and these arms are ornamented 
with diamonds, pearls, and. gold trinkets. 
You see plumes, diamonds and head-dresses 
so rich that one of these would maintain a 
hundred creditors of the State for a twelve- 
month.... They stand up in front of 
the boxes, they display their collars of 
pearls, chains, zones, diamond ornaments, 
the richness of which surpasses anything 
the imagination can form.” And of the 
head-dresses we read: ‘“Whilst- Bonaparte 
in the midst of these victories was collect- 
ing cameos to adorn later the hair of 
Madame Bonaparte in Paris, head-dresses 
were made entirely of jewelry of various 


-sorts—from gold chains and ropes of pearl 


to Oriental turbans of gold.” The determi- 
nation to display the bejewelled toes, 
caused sandals to be the vogue, and the silk 
stocking industry was stagnant. 





Middle Nineteenth Century Jewelry 











6¢QMALL fans were considered indispens- 

able with the hall-dress of this period, 
and one sees many really beautiful and ar- 
tistic specimens which were carried by the 
belles of those days. They were frequently 
quite objects of art in their way, so ex- 
quisitely were they painted by artists of 
talent in imitation of celebrated: paintings 
of the French school-Watteau, Boucher, 
Lancret, etc. Nor must we forget the 
gold- and silver-mounted scent-bottles, and 
card-cases and purses in ivory or mother- 
of-pearl, all of which were deemed indis- 
pensable for the wardrobe of a woman of 
fashion at that period. Jewelry shared the 
eccentricity of the rest of the mode, and 
there are many records of such absurdities 
as ‘aquarium’ ear-rings, tiny globes of 
crystal filled with water in which fish were 
swimming, and immensely long gold chains 
hanging round the neck””—Jutius M. 
PRICE, 








Robbers at Vincennes one night re- 
cently broke into two Main St. jewelry 
stores and stole merchandise valued at 
$3,000. The places entered were those 
of J. & H. Ostendorf and J. H. Henkes, 
both within one-half block of the police 
station. Entrance at each place was 
gained by breaking plate glass windows. 
At these stores watches and rings and 
other small articles making up Christ- 
mas window displays were stolen. Vin- 
cennes merchants are up in arms over 
the situation and many have engaged 
watchmen who will remain in their stores 
throughout the night. 
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SATISFACTORY GIFTS THAT LAST 


Because of ease of operation, assured by Automatic 

Backs; because of the variety and attractiveness of de- 

signs and because of prices to meet any requirement, 

| Larter Made Dress Jewelry is Satisfactory and Lasting. 
Pac. Coast Rep., A. I. HALL & SON, Inc., 150 Post St., San Francisco, Cal. 
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The Production of Precious Stones in 1920* 





By Dr. George F. Kunz 

















* MHE mining and search for diamonds and 

other precious stones has been actively 
pursuedf6 the greater part of the year 
1920, the-extraordinary demand for them 
offering much encouragement. In 1919 the 
imports of precious stones and pearls into 
the United States reached the unexampled 
total of $105,273,543; in 1920 these heavy 
imports continued, the total for January- 
June deing $51,447,699, but in the latter half 
of the year a reaction set in, and during 
the period July-December the imports fell 
to $24,307,892, against $33,861,348 for these 
months ia 1919. Still, this gives for the 
whole-of 1920 $75,775,591, a higher figure 
than fér any other year except 1919. The 
steady-and effective control exercised by the 
London Diamond Syndicate has sufficed to 
maintain prices. 

The marked decrease in precious-stone 
imports for the year 1920 is best exhibited 
by the following table of the monthly im- 
ports of the year: 


January ...$10,830,647 July ....... $4,279,026 
February .. 11,125,033 August - 3,884,035 
March ..... 10,611,089 _ September .. 3,475,029 
April ...... 8,532,271 October .... 5,262,602 
May- 2.05005 5,555,917. November .. 4,264,320 
_ June ....-- 4,792,772 December .. 3,142,880 


Total. ... .$51,447,609 Total..... $24,307,892 


Diamonds, glaziers’ and engravers,’ 
unset and MINETS’....ccccccccse $1,178,512 
Pe) a ar ee 18,479,571 
Diamonds, cut, but not set....... 78,716,142 
Pearls, and parts of, not strung or 
ROC ere POT eC 13,258,935 
Other precious stones, uncut and 
PRE ode oare ci aruseisses grate Wivig 4s arevest 3,469,461 
Other precious and _ semi-precious 
stones, cut, but not set.......... 5,868,187 
Imitation precious stones........... 1,845,681 
Ws Hiei aarciexhiccecsaetoee $122,816,489 


On the whole it can be said to mark the 
climax of the greatest period in the precious 
stone and jewelry industry which the United 
States has ever known, but toward the mid- 
dle of the year, as has been noted, the tide 
began to turn. The unsuccessful jewelry 
strike, lasting from November, 1920, to 
March, 1921, involving. the claim of the 
workers to an increase of remuneration to 
$3 an hour, stipulating a 39-hour week, 
coupled with a provision that one and a 
half times the ordinary pay was to be re- 
ceived for every extra hour’s work, meant 
that jewels rather than jewelry were sold. 

The great and widespread plentifulness of 
money enjoyed by the precious-stone indus- 
try had been largely due to war profits and 
bumper crops and phenomenal mine outputs 








IMPORTS OF DIAMONDS AND OTHER PRECIOUS STONES INTO THE UNITED STATES 


Diamonds, glaziers’ and engravers, unset and miners’, 

ree 
Diamonds, uncut, dutiable..........e.eeeereeeeeees 
Diamonds, cut, but not set, dutiable................ 
Pearls and parts of, not strung or set, dutiable.... 
Other precious stones and bort, dutiable........... 
Other precious and semi-precious stones, cut, 

not set, dutiable.........ccccccceeccecs veween > 
Imitation precious stones, dutiable..........ss+++- 


Cece reser ee eeseeeesseseseesessesseeestese 





1917; 1918. 1919, 1920. 
$1,098,102 $718,397 $984,381 $1,527,753 
13,091,582 12,605,526 20,315,758 10,527,363 
18,416,570 7,761,810 64,222,947 45,444,999 

4,898,406 722,981 11,541,000 7,377,772 
482,224. 49°604,550 1,623,522 3,717,741 
1,752,384 968,094 5,006,032 5,031,639 
1,167,399 890,642 1,579,903 2,228,325 
$40,906,667 $24,272,000 $105,273,543 $75,855,591 


IMPORTS OF CUT DIAMONDS AND PEARLS ACCORDING TO THE SOURCE. 


Diamonds, cut, but not set, dutiable 
- Ss 


Pearls, and parts of, not strung nor 
set, dutiable 
ae * 








at = 

4 1918. 1919, 1920. 1918. 1919. 1920. 
aaa ery $170,441 $2,033,268 $2,506,090 $112,580 $5,982,654 $3,861,617 
Netherlands ........ 6,266,319 53,561,019 SUG AN ls edicctiee  saveeeee ¢euducne 
United Kingdom.... 1,308,941 6,664,911 3,003,534 376,741 5,347,460 3,235,320 
PUM. DID ccc00ce - o0Sasee: °° aesatees - | egeawene 150,097 81,003 79,452 
Other countries...... 16,109 1,963,749 8,911,134 83,563 129,883 201,383 
IE ORBID., 610.6 60000050 $7,761,810 $64,222,947 $45,444,999 $722,981 $11,541,000 $7,377,772 


. 








The large increase in the 1920 imports of 
cut diamonds from “other countries” over 
the figures for 1919 shows essentially the 
resurrection of the Antwerp market in the 
face of a heavy falling-off in the imports 
from Amsterdam. We have an increase in 
1920 of nearly $7,000,000 as compared with 
1919 for “other countries” (including Bel- 
gium), as against a falling-off of $22,500,000 
for the Netherlands (Amsterdam). 

From May 1, 1919, to April 30, 1920, the 
precious-stone- imports reached the high- 
water mark ef $122,816,489, a figure that 
has never been approached before or since. 
Itemized these importations would be as 
follows : 





*A report prepared for Mineral Industry, Vol. 
XXIX., reprinted by courtesy of the McGraw-Hill 
Book Co. 





of the west and the high prices realized 
because of the urgent European demand in 
the period immediately succeeding the war ;’ 
to this was added the great production of 
copper, and of the oil of Oklahoma and 
Texas. Then the prices of these commodi- 
ties began to fall as a result of the war 
reaction, and, moreover, the demand for en- 
gagement and wedding jewels which had 
been stimulated by the great army of sol- 
diers and the enthusiasm incident to our 
victories, began to abate. 

In the meanwhile the effects of undue 
speculation began to make themselves felt. 
Toward the clirnax of the rise, it frequently 
happened that a jeweler who had engaged 
and bought a quantity of rough or partly- 
cut diamonds was able to sell them to an- 
other jeweler at an advance of 10 or even 


CIRCULAR 


65 


25 per cent. before they had been received, 
and in not a few cases the second purchaser 
was able to pass them on at an equal profit 
to a third aspirant, and the later to still 
another eager buyer, so that sometimes from 
two to six separate profits remained to be 
realized by the last purchaser. Naturally 
enough, when prices began to fall, the latter 
found himself-in a very uncomfortable posi- 
tion, and occasionally suffered disastrous ef- 
fects, although those who had avoided the 
danger of being swept along with this wave 
of excitement were safe enough. Still the 
check in distribution operated to halt the 
demand in the foreign centers, and although 
prices were maintained and the market was 
steadied by shutting down, the South Afri- 
can mines, to a great extent, the volume of 
imports fell off rapidly. 

The semi-precious stone industry has 
somewhat changed with the great demand 
for Burmese jadeite, generally cut in China. 
Many California stones, such as rubellite, 
agate, etc, were also cut in China, and 
there have been great quantities of Mada- 
gascar gems. Beryls and tourmalines, rose- 
quartz and amazon stones have been cut in 
France and Germany, and also in Italy by 
German workers, who had migrated thither, 
To these should be added rock crystal and 
smoky quartz, the latter being often de- 
colorized to citrine, the so-called “topaz” of 
the jewelers. There was also onyx, cut 
into many small forms, to be used as ac- 
cessories in diamond jewelry, to be strung 
as rondelles or as beads, interspersed with 
beads of rock crystal and other semi- 
precious materials. 


Germany.—The jewelry industry in Ger- 
many shows signs of a revival from the 
depression due to Germany’s defeat in the 
World War. This is exemplified by recent 
reports from the great German jewelry cen- 
ter, Pforzheim in Baden. In spite of the 
cutting off during the war of direct foreign 
relations with their best customers, the 
jewelers of Pforzheim were able to preserve 
a part of their trade through neutral chan- 
nels; after the conclusion of hostilities there 
sprang up a home demand for Pforzheim 
goods and also a good demand from for- 
eign buyers. Since then, through the occa- 
sionally disturbed internal conditions, the 
industry has suffered some setbacks, and it 
has to contend with a very heavy export 
duty levied by he German Government, this 
amounting recently to about 1,000,000 marks 
a month, at least $16,000 in terms of ex- 
change, but really much more when com- 
puted according to the purchasing power of 
the mark in Germany. At present there are 
about 800 jewelry concerns in Pforzheim, 
the largest being the Kollmar & Jourdan 
Co., which employs about 2,000 workers, 
The price movement toward the close of the 
war and after the conclusion of peace has 
been very extraordinary. By July, 1917, 
prices had risen 75 per cent., and by De- 
cember of this year 125 per cent. Early in 
Sept., 1919, the added cost was 225 per cent. 
over pre-war figures, in early Dec., 1919, 
500 per cent., and in Feb., 1920, the maxi- 
mum increase of 800 ner cent. was recorded. 
Bv May, 1920, the increase had fallen to 
600 per cent., and by Aug., 1920, to 450 
per cent. Naturally this refers to prices in 
marks, and depended auite as much on the 
fluctuating value of the monetary unit as 
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other economic considerations. On 
the whole, in spite of the many drawbacks 
which still exist and the strenuous efforts 
made to oust Pforzheim from the South 
American markets, of which this jewelry 
‘adustry had strong control, the prospects 
for the future are pronounced to be far 
from unfavorable.” 

Later advices seem to show that the slow 
recovery of the Pforzheim industry still 
continues. In order to combat the tendency 
fo an undue reduction of prices the manu- 
facturers and traders have organized their 
4 professional associations into a central 
syndicate, which keeps itself in close touch 
with the export offices. As to the present 
aspect of things, the Frankfurter Zeitung 
remarks :* 

“The exports in Norway, Sweden, Italy, 
Austria and Holland are impeded by re- 
grictive measures, the difference of ex- 
change or other obstacles. The United 
States does not enter much into account. 

the Americans are endeavoring by 
all possible means to establish an industry 
among themselves capable of supplanting 
that of Pforzheim. The remainder of the 
markets of the world are either well sup- 
plied with goods, or have not, for want of 
money, any capacity for purchase. We can- 
not, therefore, rely too much on the States 
of Central and South America, which for 
more than half a century have been Pforz- 
heim’s best clients, but where the rapid de- 
crease of productions of the soil and the 
fuctuations of exchange have disorganized 
business. If we are to believe let- 
ters from the Argentine, Brazil and Cuba, 
these three countries, loyal clients of Ger- 
man jewelry, will be the first to return to 
it” 

The German writer finds that out of 200,- 
000,000 marks’ worth of jewelry sold an- 
nually in pre-war times from Pforzheim, 
75 per cent. represented purchases made by 
foreigners. The main factors of the 
strength of the industry in its present dif- 
feulties are the capacity for assimilation 
and adaption on the part of the manufac- 
turers, and the highly developed technique 
possessed by the 35,000 or 40,000 workers 
mgaged in the industry. 


Diamonds 


How glaringly inexact were the state- 
ments in an article on diamond prices which 
has recently gone the rounds of our news- 
papers is brought out convincingly by the 
statement therein contained that, while early 
in 1920 uncut diamonds were worth $45 a 
carat, their price had gone down to $28 a 
carat in December of that year, and had 
“lumped” to $17 a carat by April, 1921. 
Now the actual figures, as given in the of- 
ficial treasury reports of imports, show that 
the average value of uncut diamonds for 
the entire year 1920 was $86.12, and for the 
month of December, $78.18 For the first 
three months of 1921, the average per carat 
was $79.61. Although there was a decrease 
in March as compared with February, this 
evidently reflected a greater importance of 
small diamonds for the Summer trade, for 
asimilar change in average values is shown 


1Thomas Reece, “London, The Manufacturing 
Jeweler, 1920, p. 772. 

As cited in the Watchmaker, Jeweler, Silver- 
imith and Optician, May, 1921, p. 935. 
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in 1920, and is apparent from the following 
figures for the two years: 


1920. 1921. 
Ns iiwcnniins . -$68.14 $80.88 
re 94.39 93.04 
WERE OR cic ciwsreeccies 58.82 59.47 


Thus it will be seen that the variations, 
though considerable, are not in the least 
indicative of any continuous movement in 
values, but only of temporary changes in 
the character of the parcels imported. 


Diamond-Cutting and Trade 


France—The French diamond-cutting in- 
dustry of the region of Saint-Claude in the 
Jura Mountains appears to be in quite a 
flourishing condition at present. There are 
as many as 57 factories in operation there, 
giving work to some 1,600 diamond-cutters. 
However, only three or four of these fac- 
tories are large ones, many of the remainder 
being conducted by a single master work- 
man with three or four assistants. Never- 
theless, it is reported that the output of 
cut diamonds for the last six months of 
1919 equaled 40,000 carats. Besides this 
old-established cutting industry at Saint- 
Claude, factories in Paris and in Nemours 
gave employment to 250 men, and there are 
small diamond-cutting works in a number 
of other French localities, such as Felletin, 
Lyons, Nice, Guimper, Bourg, Bellegarde, 
and in several places in the department of 
Haute-Savoie. Still there is a recognizable 
inferiority in much of the French work, due 
it is said to the imperfect instruction of 
apprentices. This want is about to be rem- 
edied by the founding of a diamond-cutting 
school at Saint-Claude.? 

The conditions of the gem-cutting indus- 
try in Paris are reported to be greatly in 
need of improvement, for although there are 
some quite well organized establishments, 
the smaller ones leave much to be desired. 
To remedy this an active movement has 
been initiated by the friends of this indus- 
try in Paris for the establishment of a fac- 
tory equipped with about a hundred mills. 
By this means and by a more thorough or- 
ganization of the training of apprentices, it 
is confidently believed that a great change 
for the better will soon be realized. In the 
meanwhile an appeal has been made to those 
who have stones to be cut, that they shall 
not too exclusively favor the cutters of the 
Jura region at the expense of the Paris 
workers.* 

Great Britain—The experiment of Sir 
Bernard Oppenheimer, in establishing a dia- 
mond-cutting factory to utilize the labor of 
disabled soldiers, appears to have met with 
striking success. Beginning on a very small 
scale in July, 1917, it has now developed 
into the largest diamond-cutting factory in 
the world, and the great English seaside re- 
sort, Brighton, is destined to figure as a 
prominent center of the diamond industry, 
alongside of Antwerp and Amsterdam. At 
the end of 1920, as many as 700 hands were 
employed here, and provision has been made 
for increasing the number of workers to 
2,000. During the first six months of train- 
ing the men receive an allowance from the 





1La Nature, June 19, 1920. 

2 Receuil Mensuel des Precés-Verbaux des Sé- 
ances de la Chambre Syndicale des Négociants en 
Diamants, Perles, Pierres Précieuses, et des Lapi- 
daires, No, 48. Jan.-Feb., 1921, pp. 809-810. 
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Ministry of Labor, in lieu of their pension, 
no wages being paid to them by the firm, 
but free expert instruction being provided 
for them. At the expiration of the six 
months’ training, the ex-solider again re- 
ceives his pension from the Ministry of Pen- 
sions, and is given a weekly wage of £2 by 
the firm. As he becomes more proficient, 
his remuneration is increased, and by the 
end of his first year an average cutter earns 
£3 a week; in the second year this average 
rises to over £5 a week. If expectations 
are fulfilled, the British Empire will soon 
be not only the chief producer of diamonds, 
but will also have a large share of the 
profits derived from cutting the stones 
mined in British dominions.’ 

As an indication of this, it is stated that 
diamonds valued at £500,000 have not long 
since been shipped to Antwerp.. In addition, 
orders from the East have reached a value 
of £300,000, and exports have been made to 
Paris and New York. A diamond weigh- 
ing 600 carats, the largest received up to 
the middle of Nov., 1920, was cut into 40 
stones of considerable size and a number of 
smaller ones. The industry does not de- 
pend solely upon South African diamonds, 
for rough diamonds to the value of £250,000 
have been received from British Guiana and 
cut at Brighton. The machinery used is 
manufactured in Sussex County, and thus 
any needed part can be duplicated and re- 
placed with very little delay. As has been 
stated, the work at Brighton is done exclu- 
sively by disabled soldiers of the World 
War, instructed in the diamond-cutters’ art 
by expert Belgian workers who sought ref- 
uge in England during German occupation. 

Netherlands——The diamond industry in 
the Netherlands has been taking active 
measures to resist the depression that set 
in after the middle of 1920. Encouraged by 
the resolute determination of the London 
Diamond Syndicate to maintain prices, a 
meeting of representatives of the diamond 
industry in Amsterdam was held in Dec., 
1920, and passed the following resolutions: 


“Whereas (1) there is no reason to 
reduce the price of a polished product, 
because the maintaining of prices by the 
English Rough Syndicate makes it im- 
possible to replace the goods cheaper; 
(2) the production of diamonds is lim- 
ited; and (3) there is great confidence 
all over the world in the value of dia- 
monds, which cannot be considered 
merely articles’ of luxury, but have 
proved themselves to be solid invest- 
ments; therefore, be it 

“Resolved (1) that, if necessary, we 
will assist financially the smaller con- 
cerns to prevent forced sales, and (2) 
that we will take most stringent action 
against any individual or firm, buyer 
or seller, making any attempt whatso- 
ever to try to force prices down.” 


The details of these measures will be 
worked out carefully at the next meeting. 

In July, 1920, it was reported that the 
Amsterdam diamond-cutting factories were 
seriously handicapped by the low exchange 
value of the Belgian franc, as this rendered 
it possible to have rough diamonds cut in 
Antwerp for less money than in Amsterdam. 





150. Afr. Min. Eng. Jour., Dec. 18, 1920. 
(Continued on page 75) 
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BANDITS CAPTURED 





New York Police Arrest Two Men Whom 
They Say Lured Jewelry Salesmen 
Down to Rob Them 
Surrounding a house at 108 E. 12\1st 
St. Harlem, early Tuesday morning, de- 
tectives under control of Inspector 
Coughlan made a raid for the purpose 
of capturing Samuel Castrilli, who is 
alleged to be one of three men who 
cleverly planned and executed a robbery 
from a jewelry salesman, Nov. 21. Cas- 
trilli, who had attempted to escape from 
the house, was wounded by a _ bullet 
from a policeman’s revolver, which 
passed through his arm. He was cap- 
tured and was taken into custody. 
Another of the trio had been arrested 
a few hours earlier and the third one 
is said to be dead from a bullet wound. 
The men who are the victims in this 
robbery are Samuel Richman and Frank 
Cohn, both of Brooklyn, both said to 
be jewelry salesmen. These men met 
a man in Times Square, who they now 
say was Castrilli, and who represented 
himself as a chemist from Chicago with 
$10,000 worth of platinum which he 
would sacrifice at a quick sale. He led 
the pair to a room on Manhattan Ave., 
where two other men were waiting. One 
of these is said to be George Carmichael, 
who is also in custody, and the other 
Arthur Lasandro, who on Dec. 4 was 
found staggering from a bullet wound 
on 156th St. and Riverside Drive. He 
died in. Columbus Hospital a few hours 

later. 

According to the police, the jewelry 
salesmen were shown a box which was 
thought to contain platinum, but as they 
looked at it, the three strangers pro- 
duced revolvers and held them up. Rich- 
man claims to have lost $13,000 in jewel- 
ry and $2,900 in money and Cohn claims 
to have given them $500 in cash, a dia- 
mond ring, pin and watch. The sales- 
men were thrust into a closet after be- 
ing bound and gagged, and escaped a 
few hours later, when they notified the 
police. 

Detectives have been working on the 
case since Lasandro was found shot 
and arrested Carmichael Monday night. 
They say he confessed and gave them 
the address where Castrilli was later 
captured. 

The two prisoners were arraigned in 
the Washington Heights Court yester- 
day morning on charges of robbery after 
being identified by the jewelry salesmen 
as the bandits who held them up. 








New Enterprises. 


C. J. Ciskovsky has opened a repair 
shop at Chariton, Ia. 
* * * 
Arnold & Muller have opened a jewel- 
try store at Milford, Utah. 
* * * 
The Frederick B. Morgan Co., Canton, 
O., has opened a new jewelry store. 
* * * 


Howard C. Wahlen, formerly of Dallas, 
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Tex., will open a.jewelry store in Wahlen 


building, Tacoma, Wash. 
* * * 


P. E. Housey, 1347 Danfort Ave, 


Toronto, has opened a new jewelry store. 
+e 


H. I. Gray has opened a new jewelry 
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AN ARTISTIC TROPHY. 





ry: ae 
An Artistic Trophy 


ON E of the most beautiful works suitable 

for a trophy which were put on ex- 
hibition at the 1921 exhibition of the Na- 
tional Academy in New York, is the one 
called “The Elusive Witch,” a bronze ap- 








“THE ELUSIVE WITCH,” RECENTLY EXHIBITED AT THE 


NATIONAL ACADEMY IN NEW YORK 


store at 612 S. Olive St., Los Angeles, 
Cal. 
* * * 

I. E. Ray and M. E. Ray have opened a 
real estate office and jewelry store in the 
Stow building on Main St., Walnut Creek, 
Cal. 

o + 

Bray-Collins, Inc., of 785 Broad St., 
Newark, N. J., has been chartered to 
engage in the jewelry business in that 
city. 

* * * 

William F. Batt & Co., 665 Newark 
Ave., Jersey City, N. J., has been char- 
tered to engage in the jewelry business 
in that city. 


proximately about 13 inches high, modeled 
and cast by Alfred Lenz, a sculptor and 
artist of Flushing, Long Island, N. Y. As 
will be seen from the illustration, the work 
is clever in its symbolism, artistic in its 
conception and beautiful in its general ex- 
ecution. 

The artist has for years been well known 
in the silver and jewelry trades and has 
designed several famous trophies in the 
past as well as other works, such as the 
seal for the Panama-Pacific Exposition. 








Stuhlbach & Willard, Bartow, Fla., an- 
nounce that they have retired from busi- - 
ness and have been succeeded by J. E. 
Deisher, of Giffin, Ga. 
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A Protest from the Wholesale Jewelers & 
Silversmiths Association of the 
Pacific Coast 
San Francisco, Calif., Dec. 3, 1921. 
Editor THE JEWELERS’ CIRCULAR. 

It has been called to the attention of this 
Association, that certain so-called manufac- 
turers, who are calling on the Western re- 
tail trade, are offering their merchandise to 
the retailer, with the statement that this 
same merchandise is sold to the jobber, and 
intimating that the price to the jobber is 
the same at which the goods are offered to 
the retail dealer. 

Upon investigating, we find that the 
salesman for the manufacturer making 
these claims, is not stating the facts, and 
if any statements of this character made 
are examined by the retailer, they will find 
that in practically every case they cannot 
be substantiated, as the jewelry jobber, who 
conducts a legitimate business, is very care- 
ful in the purchase of his merchandise, and 
practically never buys lines that are offered, 
at the same price, to the retailers. All 
merchandise purchased by the jobber, to 
permit him to remain in business, must be 
distributed at a profit to his customers, and 
it will, therefore, be apparent that any 
statements, such as outlined above, are 
made only for the purpose of disposing of 
goods to the trade, under the delusion that 
they are buying at jobbing prices, as no 
such statements made by any salesman, can 
have any sound value. 

If you will publish this letter in your 
next issue, it will be much appreciated by 
the Association, and will undoubtedly 
afford protection to the jeweler who may 
be approached, with any such proposition. 

Yours very truly, 
WHOLESALE JEWELERS & SILVERSMITHS 


ASSOCIATION, 
Or Tue Paciric Coast. 


Selling on the Pacific Coast 
San Francisco, Dec. 1, 1921. 


Editor of THe JEWELERS’ CIRCULAR: 

In 15 years’ experience as a Western 
representative for Eastern jewelry factories 
I have observed that a great majority of the 
manufacturers have only a slight conception 
of selling costs and conditions for selling 
on the Pacific Coast. 

Factories have frequently wondered why 
I do not go back and forth between San 
Francisco and Los Angeles at least once a 
week to call on the trade in that city, in- 
asmuch as they are both in the same State. 
This is one of the greatest misconceptions 
that Easterners, unfamiliar with the West, 
have of our distances between cities. They 
think, evidently, that it is the same as 
traveling from New York city to Phila- 
delphia, or from Providence, R. I. to Bos- 
ton, Mass. 

Los Angeles js a distance of 483.7 miles 
from San Francisco, taking 1314 hours to 
make the trip by fast train; it costs $18.40 
tailroad fare and $4.86 Pullman fare. The 





excess baggage rate (San Francisco to Los 
Angeles) is $2.84 per hundred pounds and 
hotel and incidental expenses are in like 
proportion. These comparisons apply to 
the entire territory. 

Factories sending their own salesmen to 
the Pacific Coast often despair because they 
soon learn that competition is held by the 
large Eastern representative jewelry lines 
shown by local agents, each having agencies 
for several non-conflicting factory lines to 
either the wholesale or retail trade. 

Then too, Eastern salesmen soon discover 
that it is impossible to sell to the whole- 
sale and retail trade alike; that can be done 
in New York city, Chicago or other East- 
ern cities where the population is so large, 
but in so limited a territory as the Pacific 
Coast the wholesaler will not buy from a 
factory who sells the retailer in this field. 

In the entire Pacific Coast territory, com- 
prising 11 of the largest States in the 
Union which covers an area paralleling the 
distances between Palm Beach, Fla., and 
Portland, Me. and from New York to 
Omaha, Nebraska, a circuit calling for a 
trip about 5,000 miles, there is an approxi- 
mate population of about only 8,000,000 
people and in all this vast expanse of ter- 
ritory so sparsely populated there are only 
about 28 possible wholesale jewelry ac- 
counts who cover every high-way and by- 
way, either by train or automobile. Com- 
pare this data with the costs of covering 
Eastern markets. 

Another condition which is so often over- 
looked by the factories sending salesmen 
into this field is the element of friendliness 
and personal equation which exists between 
the buyer and local agent. It is a well 
known fact that wherever price and quality 
is equal the local representative will get the 
preference. Therefore, the most efficient 
and economical way for factories to handle 
their lines in this field is to place same in 
the hands of some reliable local commis- 
sion agent who is thoroughly familiar with 
the trade. 

Local agents make trips over the terri- 
tory about three times a year, putting in the 
balance of their time soliciting business in 
their home cities, San Francisco and Los 
Angeles, in which centers more than one- 
half of the wholesale jewelers in this ter- 
ritory are located. 

One of the greatest troubles that whole- 
salers in this field complain of is that the 
factories do not realize our distance and the 
time necessary for letters and packages to 
cross the continent. The result being a 
great loss of time and business. Frequently 
a round trip letter is necessary to rectify a 
very small error, thereby wasting two 
weeks or more where a little care and com- 
mon sense should have been used to save 
time and annoyance for all concerned, to 
say nothing of the loss of business because 
of the delay. In cases of this kind local 
representatives are of great assistance in 
making adjustments. 

Yours truly, 
J. S. Anter. 
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BRITISH CLOCK TRADE 





Statistics of Export and Imports Issued by 
the Department of Overseas Trade 


Lonpon, Nov. 30.—Comparing figures, it 
is found that the value of British exports 
of clocks is roughly twice as great in the 
first nine months of 1921 as in the same 
period in 1913, whilst that for clocks of 
foreign origin in 1921 is only about half 
what it was in 1913. 

The imports into the United Kingdom of 
clocks has fallen off considerably during 
1921 as compared with 1920, particularly so 
in the case of the United States of America, 
as is shown by the following figures: 

Clocks (complete) imported from United 
States of America: 


1913. 1920. 1921. 
z £ z 
January-March ....... 11,289 59,798 17,966 
PRTG a6. 3305 seca ats 12,592 38,629 13,772 
July-September ....... 10,981 34,055 4,942 


A similar table in respect of clocks im- 
ported from Germany is also given: 


1913. 1920. 1921. 

FA = £ 
January-March ....... 66,063 106,385 116,147 
MOTE TURE v6 ccciceses 68,774 165,676 84,288 
July-September ....... 84,220 140,394 47,234 


There has been considerable falling off 
in the total value of clocks imported from 
Germany since April and it has been much 
lower than during the same period of 1913. 
In considering figures from Germany, due 
regard must, however, be had to the wide 
fluctuation in the value of the mark. 

Below is set out a comparative table 
showing the total imports into the United 
Kingdom of complete watches, from all 
sources, for the periods stated: 


1913. 1920. 1921. 
£ £ £ 
January-March ....,. 268,725 500,487 175,373 
ROril- Funes «2s deecis 315,136 304,414 150,322 
July-September ...... 327,091 316,368 151,440 
WATCHES 


A distinct falling off is noticeable, and 
this seems to bear a relation to the present 
very depressed state of the Swiss watch| 
trade. It is reported that towards the end, 
of 1920, and during the current year, so 
far, there has been a continued decrease in) 
the value of watches exported from Switzer-’ 
land; for example, during the quarter end-i 
ing June, 1921, exports from Switzerland to 
United States of America diminished by 67; 
per cent, to England by 72 per cent, and to 
France by 83 per cent. The high exchange 
value of the Swiss franc contributes in part’ 
to the present state of affairs, but it should 
be noted that the manufacture of watches,’ 
especially watch cases, is developing in Eng- 
land, and English-made cases are appearing 
in increased numbers on the home market. 

The exports of English watches are 
small and practically negligible in volume, 
but as the demands of the home market are 
increasingly met and as organization of the 
industry is more advanced, under the pro- 
tection from the foreign competition of the 
present import tariff of 33 1-3 per cent, it 
is presumable that the United Kingdom 
watch industry will gradually widen its 
scope and take an important place amongst 
the watch exporting countries. 








E. J. St. John has moved from Bernice, to 
Haynesville, La. 
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The News from England 





Christmas Trade with Retail Jewelers—Japanese Culture Pearls vs. Artificial 
Pearls—London Jeweler Robbed by Women 














Lonvon, Nov. 30.—Jewelry purchasers 
‘already are finding some attractive bar- 
gains in the retail stores here that are suit- 
able for Christmas gifts. Retail jewelers 
who are offering special Christmas goods 
are pushing their yuletide lines solely to in- 
duce the buyer to do the Christmas pur- 
chasing now instead of the second week in 


December. 
*x* * * 


How a London merchant was tricked out 
of $10,000 worth of Bank of England notes 
which had been paid over for the purchase 
of diamonds to that value was told in Bow 
St. court the other day. The deal took 
place at the Imperial Hotel. While de- 
scending in the elevator the attache case 
containing the purchased diamonds was 
substituted for one containing rubbish. The 
tailor who “sold” the diamonds is under 
arrest and his companion is being sought 
by the police. The merchant himself gave 
the tailor into custody after discovering 
the empty attache case. 

ke OX 


Business in the London and Paris dia- 
mond market is not so active as it was, but 
the London Syndicate maintains the price 
level for its diamonds. There has been a 
new break in diamond shares here espe- 
cially in the case of the leaders due, it is 
thought, to the further announcement of 
more drastic retrenchment on the part of 
the mining companies. In sympathy with 
the slump the shares of the “Johnnies 
group” have declined somewhat since their 
interests in South African diamond mining 
companies are substantial. 

*x * * 


When the Japanese culture versus ar- 
tificially manufactured pearl case came up 
at. the Mansion House again yesterday Al- 
derman Sir John Bell asked the experts 
what was the value of a “real natural 
pearl.” A. F. Calvert, Fellow of the Chem- 
ical Society and an authority on pearls, said 
he had scraped away the enamel and ex- 
posed the bead interior of one “pearl” sold 
as a “culture pearl.” He had also burned 
away the coating of another “pearl” with 
a match. Neither test he said would have 
affected in the slightest a culture pearl. 
The imitation pearls in question, he said, 
could be manufactured at a cost of two 
cents each. One culture pearl of the same 
size would be worth $375. Dr. Henry Lys- 
ter Jameson, pearl authority, said he ex- 
amined six pearls from a_ necklace 
submitted to him and they were all manu- 
factured articles. The case’ was again 
adjourned. It is in court as the result of 
a London trader advertising as “real cul- 
ture pearls from Japan” machine manufac- 
tured necklaces which sell at $12.50 each. 
M. Kokichi Mikimoto, the Japanese “cul- 
ture pearl” producer instituted the pro- 
ceedings under the Merchandise Marks 
Act, claiming injury to his business. The 
manufactured pearl trader calls himself “O. 
Toshimo—of Tokyo Japan.” 


A clever and well-planned jewel raid was 
made by two fashionably-dressed women on 
the premises of Isadore Leapman, the Vic- 
toria St. jeweler the other evening. Most 
of the store assistants were at tea when the 
two visitors entered. One, rather young, 
stood near a window, the other engaged in 
conversation with the assistant who was 
writing out a receipt for another cus- 
tomer. The woman asked the price of a 
gold necklace and the assistant told her. 
Both women then left the shop. Soon after 
a tray of 28 rings was missed from the 
trim, the value being something like £2,000. 
Representatives of Scotland Yard say that 
the cool manner in which the theft was 
executed indicates that it was well-planned 
and timed. No trace of the couple has yet 
been found. 

* * * 

The November Bulletin of Information 
of the Department of Overseas Trade, re- 
ports an important amalgamation of two 
of the principal United Kingdom watch 
and clock factories has recently taken place. 
The Tottenham (London) factory of Grim- 
shaw, Baxter and J. J. Elliott, Limited, 
23/37 Goswell Road, London, E. C, 1., and 
the Coventry watch and clock factories of 
H. Williamson, Ltd., 81 Farrington Road, 
London, E. C. 1., will in’ future be rua 
under the joint control and management of 
the two firms named. It is stated that the 
object is, by co-operation, to secure econ- 
omy in manufacturing and, by larger pro- 
duction, to arrive at lower costs, and the 
amalgamation advertise that prices of their 
products, including high grade English 
clocks and watches, will be reduced imme- 
diately. Distribution will be carried on 
through the warehouses at the two London 
addresses quoted above, and the products of 
the amalgamation will include the follow- 
ing: 

Watches.—The “Astral” English. Lever ; 
the “General Service” watch as supplied 
to the British Government during the 
war; “Astral” eight-day English motor 
watches; marine chronometers; hand fin- 
ished watches. 

Clocks.—Grandfather and grandmother 
clocks, chiming on 5, 9 and 12 tubes, etc. ; 
bracket clocks, chime, strike and time- 
piece; dial clocks, 8.in. to 24 in. dials for 


offices, railways and factories; ships’ lever . 


clocks, wood and metal case; bracket 

lever clocks, strike and timepiece; gas 

control clocks; meter movements; special 

trains; horological movements and mecha- 

nisms of every description. 

* * * 

There has been no material change in 
conditions during the past month. Electro- 
plate ware and small silver wares appear 
to be in demand, but this is probably largely 
seasonal trade due to the proximity of 
Christmas. 








Earl Lewis, Afton, Wyo., has moved to 
Preston, Ida. 
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To offset the disadvantages for the Amster- 
dam cutters the employers have replaced 
the fixed surplus on cutters’ wages by a 
sliding scale, so that the surplus will move 
down as Belgian exchange drops. This 
measure, however, was not so successful 
as was expected, since the Antwerp em- 
ployers reduced wages to counterbalance the 
reduction in Amsterdam. In the opinion of 
experts the crisis in Amsterdam last July 
was the most serious so far experienced, 
and the number of unemployed workers in 
the diamond industry had risen to 7,100. 
The prohibition of diamond imports into 
France has been a depressing factor, espe- 
cially as the American exports had also 
fallen off somewhat. The demand from 
Germany due to the sudden fall in value of 
the mark, which encouraged a feverish rush 
to buy diamonds and other valuable and 
portable objects lest the mark should lose 
all but a nominal value, was checked by a 
recovery in German exchange in the Sum- 
mer.’ Late reports as to the unemploy- 
ment of diamond workers in Amsterdam 
are very discouraging, as it is said that on 
Apr. 1, 1921, 8,328 of the 10,000 workmen 
engaged in the industry were out of em- 
ployment, an increase of 350 over the report 
for June-Aug. 1, 1920. 

In view of the immense number of dia- 
monds that are cut and polished in Amster- 
dam, it is but natural that the systematic 
recovery of the diamond-dust is more highly 
developed there than in other places. The 
friction of the stone on the polishing disc, 
which is smeared with olive oil and dia- 
mond-dust, causes the formation of a 
muddy deposit composed of the oil and dust, 
and the exceedingly fine particles of the lat- 


‘ter are successfully extracted from the 


“waste.” The profits derived from this re- 
covered diamond-dust have been donated to 
the Koperen Stelen Fund for the care of the 
tuberculosis patients among the diamond- 
workers. In the first year of this donation 
as much as 100,000 florins (over $40,000) 
was paid over to: the fund from this source, 
for as much as a half liter of waste is col- 
lected in the polishing rooms in a single 
day. This charitable organization has ac- 
quired 215 acres of ground in the pine 
woods at Hilversum, and a large sanatorium 
is to be erected there affording accommo- 
dations for 150 adults and 50 children. To 
carry out this work 700,000 florins must be 
expended, so that any notable diminution of 
activity in the Amsterdam diamond indus- 
try will be attended with bad results for 
this benevolent enterprise.” 





1 Holland’s Import and Export Trader, July 19, 
1920. p. 356. 

2“The Dutch Diamond Industry,” H. TJ. Van 
Der Munnik, Commercial Holland, August, 1920, 
Sent by Coldwell S. Johnston, Assistant 
Commercial Attaché, American Legaticn, The 
Hague, Netherlands. 7 


(To be continued) 








Philip Antrobus (1921), Ltd., 15/17 New 
Burlington Pl., Regent St., London, W. 1 
has been formed, with a capital of £15,000, | 
to take over the business of manufacturing 
jewelers carried on by Philip Antrobus, Ltd. 
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PLATINUM 
DIAMOND JEWELRY 








In December when service counts so much, our 
large stock of 


Platinum Diamond Rings 
Platinum Diamond Bar Pins 


Platinum Diamond Brooches 





Platnum Diamond Bracelets 
Platinum Diamond Scarf Pins 
Platinum Diamond Ribbon Watches 





is at your disposal when you have a prospective 
customer. 


Every piece is of the usual Wheeler Standard— 
better jewelry cannot be made. 


The prices will enable you to make sales—they are 
based upon today’s replacement costs. 





Our organization 1s ready to be of real help to you. 








HAYDEN W. WHEELER & CoO., Inc. 


2 Maiden Lane Factory: 72 Spring St. 
New York, N. Y. 
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Railroad Wreck Causes Many Deaths 





Two Young Women Employed by Philadelphia, Pa., Jewelry Concerns 
Killed and Watchmaker Injured in Head-on Collision on 
Philadelphia & Reading 











— > 





PHILADELPHIA, Pa., Dec. 6.—Two young 
women employed by Philadelphia jewelry 
frms perished and a watchmaker employed 
here was injured in a head-on collision be- 
tween two passenger trains on the Newtown 
pranch of the Philadelphia & Reading Rail- 
way yesterday morning at Woodmont, Pa., 
which resulted in the deaths of 28 persons 
and injuries to more than a score of others. 

Those connected with the local jewelry 
business who died in the wreck were: 

Mrs. Morris Van Hart, 30 years old, 
Southampton, Pa.; employed at the jewelry 
store of E. H. Kauffman, 1016 Chestnut St. 

Miss Lena George, 22 years old, Church- 
ville, Pa.; employed by the firm of M. Sick- 
les & Son, 900 ‘Chestnut St. 

A watchmaker, Forrest Edelman of 
Southampton, Pa., was cut about the leg 
but not seriously injured. 

The scene of the wreck, which was one of 
the worst in the history of the Reading 
Railway, is two miles above Bryn Athyn and 
17 miles from this city. 

The express train from Newtown, on which 
Mrs. Van Hart, Miss George and Mr. Edel- 
man were riding, was filled with commuters 
and reached Southampton about 7.50 a. M. 
The Newtown road is a single track line, 
following the course of the Pennypack Creek 
through a wooded section, in which there 
are several deep cuts. 

Four hundred-yards below Woodmont sta- 
tion there is a sharp curve and just beyond 
the curve is a deep cut. At this point there 
are rocks on both sides of the road 30 feet 
high and with less than five feet of “play” 
on either side. 

It was in this cut that the express train 
and a train from Philadelphia met head on. 
The two engines reared and one fell back 
uponacoach. The first car of the Newtown 
train was crushed into kindling wood. A 
fire started a minute after the crash. Mrs. 
Van Hart and Miss George were among the 
commuters in the wooden coach directly 
behind the locomotive of the Newtown train; 
and it is believed that they were penned in 
the burning coach and burned to death. 
Many others were killed at the same time 
while others were pinnioned in the wreckage 
and never had a chance to escape the on- 
coming flames. The screams of the injured 
could be heard for a great distance. Men 
and women who escaped from the wreckage 
with slight injuries ran aimlessly over the 
snowy fields screaming and shouting for 
help. 

The telegraph operator at Bryn Athyn 
station was notified and calls for aid were 
sent out. Physicians and nurses were sum- 
moned from nearby towns and the fire com- 
panies from Hatboro, Southampton, Beth- 
ayres, McKinley and Ashbourne arrived. 
Ambulances were also sent from the Abing- 
ton Hospital to assist in the rescue work. 

The injured were carried away in every 
sort of vehicle and rushed to the Abington 
Hospital. At 11.30 a. M. the firemen were 
still playing streams upon the burning 


coaches but the flames were under control 
and 15 minutes later the removal of bodies 
was started. 

Many of the bodies, burned to a crisp, were 
removed to the morgue at Jenkintown, Pa., 
where some of them were identified by rel- 
atives. The bodies of Mrs. Van Hart and 
Miss George have not been found and it is 
believed that they were burned or crushed 
to bits in the wreck. Morris Van Hart, hus- 
band of the woman employed by E. H. 
Kauffman, 1016 Chestnut St., visited the 
morgue at Jenkintown but was unable to 
find the slightest trace of his wife. 

An unsuccessful attempt to identify Miss 
Lena George of Churchville was made by 
her sisters, Mrs, Mayme Barclow and Miss 
Anna George. 

“I could never make out anything from 
that terrible sight I have just seen,” sobbed 
Mrs. Barclow as she hurried away from the 
morgue. 


A vivid description of the scene following 
the wreck was told by Forrest Edelman, a 
watchmaker, a passenger on the train which 
was on its way to this city. 

“T and many others were in the rear car 
of the Newtown train,” said Mr. Edelmen. 
“When the crash came we were hurled from 
our seats. The conductor was knocked flat 
on his back and almost senseless. At first 
we had no thought of the real serious nature 
of the crash and we aided in bringing him 
cround. Then we heard cries from up 
ahead, heard the hiss of steam, and I called 
to all the men who were not hurt to come 
and see what we could do for the injured. 

“When we got up front and saw the piled 
up wreckage and the fire spreading, I knew 
and so did the others, that many persons 
were dead or doomed to die in that hell of 
fire, twisted metal and boiling, hissing steam. 
We got several out, but were driven back 
from the cars by the fire.” 

Mr. Edelman, who is employed in this city 
as a watchmaker, is widely known here in 
the trade. He was formerly employed by 


H. O. Hurlburt & Sons, 813 Chestnut St.,. 


and was also employed for a time in Dover, 
Del. 


The news of the horrible fate of the two 
young women employed by the Chestnut St. 
jewelry firms came as a terrible shock to 
their employers. Mrs, Van Hart had been 
in the employ of E. H. Kauffman, 1016 
Chestnut St., for 12 years. At the age of 
18 the young woman, whose maiden name 
was Emma L. Leiner, was employed by Mr. 
Kauffman. She is a sister of William 
Leiner, manager of the jewelry department 
of Stern & Co., an installment house, Market 
St., near 7th St. Prior to entering the em- 
ploy of Mr. Kauffman she assisted her 
brother, who was then in the jewelry busi- 
ness on Kensington Ave., this city. 

“T can’t tell you how much grieved I was 
to hear of the terrible death of Mrs. Van 
Hart,” said Mr. Kauffman. “She was a 
fine woman and was in my employ for 12 
years. Many times she took care of the 
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store while I was away and at one time 
looked after my business for a whole month 
while I was sick. Mrs. Van Hart knew the 
jewelry business from beginning to end. She 
was thoroughly familiar with all phases of 
the business and could give an estimate on 
a watch job as good as any jeweler 1 have 
ever known; and in addition to that under- 
stood mounting and engraving. She was an 
engraver herself, being a graduate of the 
Philadelphia College of Horology.” 

A high tribute to Miss Lena George was 
paid by employes and members of the firm 
of M. Sickles & Sons, 9th and Chestnut Sts. 
The young woman had been in the employ 
of the firm for more than three years. She 
was a bill clerk in the receiving department 
which is in charge of Elmer L. Horn. Like 
Mrs. Van Hart she had an amiable disposi- 
tion and was a favorite with the other em- 
ployes in the store. 

She left the store Saturday evening in 
time to catch the 5.46 train at Reading Ter- 
minal to go home, Ordinarily I would have 
taken the 6.23 train but got permission from 
Mr. Horn to take the earlier train because 
she wished to attend a church supper with 
her mother in Churchville. Miss George 
made her home with her mother and 
father one-half mile on the outskirts of 
Churchville. She had several brothers and 
sisters. 

An investigation to fix responsibility for 
the wreck was started today by officials of 
the Reading Railway, representatives of the 
Interstate Commerce and State Public Ser- 
vice Commissions. Coroner William Neville 
of Montgomery County is also conducting an 
investigation. 

“Gross violation” of definite running or- 
ders and an ignored block signal were re- 
sponsible for the Bryn Athyn wreck, ac- 
cording to a statement issued by ‘Charles H. 
Ewing, vice-president of the Reading Rail- 
way, today. 

Mr. Ewing’s statement was made today at 
the beginning of the inquiry into the wreck 
of the Reading Terminal, at which officials 
of the road and members of the train crews 
were present. 

He pointed out that the northbound train 
was given an order to take a siding for the 
southbound express to pass. toa 

Notwithstanding the train left without 
waiting for the southbound train, in viola- 
tion of the order and of the block signal 
properly displayed at this point. 

“We are wholly at loss to account for this 
gross violation of the order and rules,” said 
Mr. Ewing, “except that it was an unex- 


plainable failure of the human agencies.” 








Jewelers in this country have received 
a report of the Swiss Watch and jewelry 
fair which was held at Geneva July 11 
to 25 last year, under the auspices of the 
Swiss Chamber of Horology with the sup- 
port of the Genevese Government. This 
event which took place in the great hall of 
the Electro Palace was the first Swiss ex- 
hibition of watchmaking and jewelry, and 
considering the conditions under which it 
was held, exceeded the expectations of its 
promoters. One-hundred and_ seventy- 
three firms took part, 70 of which were 
from the watchmaking industry. 41 from 
the jewelry trade and 62 from kindred or 
dependent industries. 
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Boston Auctioneers and Owners Found Guilty 





Six Out of Seven Men Fined Various Amounts on Charges of Using Deceit 
and Fraud in Conducting Jewelry Auction Sales 














Boston, Mass., Dec. 9.—Six of the seven 
owners and auctioneers of Boston jewelry 
store auction rooms were found guilty 
yesterday at the conclusion of a trial in the 
Municipal Court on a charge of using de- 
ceit and fraud in the sale of goods at auc- 
tion and falsely representing the character 
of goods sold in auction, which are viola- 
tions of Sections 11 and 12 of Chapter 100, 
revised statutes of Massachusetts. They 
had been arraigned on several counts each 
and were fined varying amounts, according 
to the number ‘of. charges against them. 
Joseph Clair, proprietor of the ‘business at 
575 Washington St., was fined $75 on two 
counts, Isadore Colmes, owner at 615 Wash- 
ington St., was also fined $75 on two counts. 
They were also arraigned on a charge of 
maintaining an auction nuisance and were 
held in $200 bonds for trial Jan. 11. Louis 
Colmes was fined $150 on four counts, Harry 
Davis $75 on two counts, Samuel Kaplou, 
$376 on eight counts and Arthur Mass $75 
on two counts. Harry Pinanski who was 
charged with three counts was found nou 
guilty and discharged, 

The action was instigated against the 
auctioneers by a committee representing the 
Massachusetts Retail Jewelers’ Association 
who retained Attorney Lewis Marks of 28 
School St. With the Wolf Secret Service 
Agency, Mr. Marks worked up a good case 
against the auctioneers which was supported 
by a number of witnessess, who felt they 
had been misled by the “Selling Talk” of 
the auctioneers or had not received their 
money’s worth. Attorney Julius Nelson ap- 
peared for all the defendants and on the 
second day of the trial Attorney John W. 
Feeney took over the defense. The case 
covered a period of more than five weeks 
and at the coriclusion of the case every one 
of the defendants appealed the findings 
and was held for the January session of 
the Superior Court. 

The Retail Jewelers’ Association natur- 
ally was anxious to secure a conviction in 
these cases as there had been no precedent 
in the Massachusetts Courts. In Mas- 
sachusetts, auctioneers may sell anywhere 
in the State, on a license issued by the 
Chief of Police or town fathers of any city 
or town and may, provided they live in 
Boston, open auction rooms without the 
formality of reporting to the Police 
Commissioner of Boston. Auctioneers 
may, by the simple expedient of hiring a 
room within the city limits, do business 
without the knowledge of any police official 
except possibly the officer on the beat, who 
in most cases is unable to secure witnesses 
to appear in court against them. 

Having secured convictions the associa- 
tion is now taking the next step in an 
endeavor to close up these auctioneers’ 
rooms. A petition has been presented to 
the Police Commissioner to cancel the auc- 
tioneers’ licenses, which would prevent them 
from carrying on public sales in this city. 

Jewelers in all sections of the country 
have been following the trial of the auction- 


eers and owners with much interest. In 
other cities jewelers complain of the same 
condition that has existed in Boston and 
are anxious to see such auction houses 
closed, as they say that such merchandising 
is unfair to the retail jewelry trade and does 
a great deal of harm. 


BUSINESS ON UP GRADE 


Babson Tells Milwaukee Jewelers That Pros- 
perous Times Are Returning 


Mitwavukeg, Wis., Dec. 10.—More than 
usual interest in a talk on business conditions 
and the.situation was shown by jewelers and 

_ other business men of Milwaukee with the 
appearance here this week of Roger W. 
Babson, noted statistician and authority on 
finance, who was greeted by a capacity 
audience. Business is again approaching a 
period of prosperity, Mr. Babson said. AI- 
though 1922 will not show improvement over 
1921 in some lines, many industries have 
been through the worst of the depression 
and are now on the up grade. Business, 
he said travels in definite cycles. The first 
is the period of prosperity; next the period 
of decline and, following that, depression. 
We are now emerging from the latter 
period, headed toward’ good times, Mr. Bab- 
son declared. The speaker made a plea for 
more integrity and character in business 
and for a greater breadth of vision. 

“Good business is produced by clean deal- 
ing,” he said. “When men are filled with 
integrity and ideas of service, with a desire 
to do something for others, then we have 
prosperity. When they: care more about 
what they can spend and waste, we have 
depression. We should look into 1922 for 
not more railroads or more factories or 
more material possessions, but for more of 
the spirit of Jesus.” 

The present, Mr. Rabson told the audi- 
ence, is the logical time to advertise. The 
business man whois. courageous and ad- 
vertises his product now is the man who will 
win, he said. 

Mr. Babson predicted that the fall in 
prices which has. taken place will be fol- 
lowed by a temporary upturn but that the 
trend of commodity prices and interest rates 
will continue to be downward for 15 or 20 
years, basing this forecast on statistics cov- 
ering a period of 200 years. 

















Knew the Animal 





A TEACHER was instructing a class in 
English and called on a small boy 
named Jimmy Brown. 

“James,” she said, “write on the board, 
‘Richard can ride the mule if he wants to.’” 

“Now,” continued the teacher when Jimmy 
had finished writing, “can you find a better 
form for that sentence?” 

“Yes, ma’am, I think I can,” was the 
prompt answer. “ ‘Richard can ride the 
mule if the mule wants him to.’ ”—Boys’ 
Life. 
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ON TRIAL FOR MURDER. 





Nineteen Year Old Youth Faces Charge of 
Killing Man Who Sought to Stop Him 
After Attempted Robbery of Phila- 
delphia Jewelry Store 
PHILADELPHIA, Dec, 7.—Harry Lessner, 
19 years old, was placed on trial today be- 
fore Judge Joseph P. Rodgers in Quarters 
Sessions Court No. 1, City Hall, for the 
murder of Isadore Rabinowitz, 50 years; old, 
of 2118 S, 8th st., who attempted to obstruct 
Lessner and another man after they had 
held up the jewelry store of Samuel Bugay, 
2327 S. 7th St. The murder occurred last 

Summer. 

George Jakel, 31. years old, of Sears: St., 
near 2nd St., who is alleged to have been 
with Lessner at the time of the attempted 
robbery, has been granted a separate trial 
which will begin as soon as the Lessner 
case has been decided, 

When -placed on trial Lessner showed no 
signs of emotion and affected a languid air 
as the jury were being drawn. The alleged 
murderer, whose home is on Tree St., near 
5th St., and Jakel, according to the prosecu- 
tion, entered the jewelry shop of Mr. Bugay 
on June 28. They inquired about some ar- 
ticles of jewelry and when Mrs. Rose 
Bugay, the jeweler’s wife, showed them the 
jewelry, the men poked revolvers under her 
nose and demanded money. She screamed 
and the men ran out of the store. 

Her cries attracted pedestrians, among 
whom was Isadore Rabinowitz, the mur- 
dered man. As Rabinowitz sought to ob- 
struct their flight, Lessner, it is charged, 
fired point blank at him, the man dying al- 
most instantly, Pursued by a crowd, Less- 
ner and Jakel were, caught after they had 
run a square, One of the captors, an em- 
ploye of a meat market, was so infuriated 
at the attack on Rabinowitz that he is al- 
leged to have tried to slash Lessner with a 
knife. 

When Assistant District Attorney Charles 
F. Kelly, who represents the prosecution, 
referred to Lessner as a murderer in court 
today, the pink cheeked youth simply smiled. 
Lessner’s defense is that Rabinowitz tripped 
him and his revolver exploded accidentally. 
He has never been in trouble before, the 
police say; but Jakel was sentenced in 1911 
to two and one-half years in the County 
Prison for robbery. He was subsequently 
arrested four times for larceny, being dis- 
charged three times, and after his fourth 
arrest was placed on probation for one year. 

Lessner and Jakel are also accused of 
carrying concealed deadly weapons, conspir- 
ing to enter the jewelry store with intent to 
rob, entering to commit a felony and rob- 
bery while armed with an offensive weapon. 








A man using the name of William Burke 
and having many aliases is traveling about 
trying to obtain merchandise on worthless 
checks. He poses as a member of the 
Mystic Shrine and also wears an Elks’ 
charm and a Scottish Rite ring. He is 
wanted in Wilmington, Del., Wilmington, 
N. C., and in Richmond, Va. He is about 
45 years old, has defective teeth, is about 
5 feet 7 inches tall and always shows a big 
roll of money. He claims to be a member 
of the Brotherhood of Locomotive Engi- 
neers. He has been visiting jewelers, 
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HENRY GINDER HONORED 





Friends of Veteran New Orleans Jeweler 
Felicitate Him on His Ninetieth 
Birthday 


New OrteaAns, La., Dec. 9.—Tuesday, 
Dec. 6, was the anniversary of the birth 
of Henry Ginder, for 60 years promi- 
nently identified with the jewelry busi- 
ness in New Orleans. The event was 
made the occasion of many felicitations 
on the part of friends who had known 
Mr. Ginder intimately for many years, 
and who sincerely appreciate his fidelity 
as a friend and his worth as a citizen 
and man of affairs. 

At the Prytania St. Presbyterian 
Church, of which Mr. Ginder has been 





HENRY GINDER, WHO CELEBRATED HIS 
NINETIETH BIRTHDAY ON DECEMBER 6, 


an exemplary member for 60 years, a 
reception was tendered him by the con- 
gregation in which fruits and flowers, 
poems and many expressions of kindly 
regard and good will figured conspicu- 
ously, making the evening one long to be 
remembered. Mr. Ginder’s record is in 
many respects remarkable. A native of 
Covington, Ky., he has been a resident of 
New Orleans since childhood, attended 
school, and has lived here continuously 
ever since, with the exception of four 
years spent in the Civil War, in which 
he served as first lieutenant of engineers 
under Gen. Polk and later under Gen. 
Dick Taylor, son of Zachary Taylor. 

He became identified with the jewelry 
business through his connection with the 
firm of Hyde & Goodrich, probably the 
largest and best known jewelry house 
in the south in its day. Later he was 
given an interest in the firm, but soon 
after joining the Confederate forces had 
no connection with the house until his 
return from the war when he entered 
the firm of A. B. Griswold & Co., the 
successor to Hyde & Goodrich, and with 
which he has been connected ever since, 
a large part of the time as partner and 
president of the company. 

Among his other activities Mr. Ginder 
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was a member of the Tulane University 
Board until he resigned recently, was 
prominently connected with the religious 
work of the Presbyterian Church, was 
a member and president of the famous 
Howard Association from 1855 to 1878. 
This association had the management of 
the yellow fever epidemics not only in 
this city but throughout the entire sec- 
tion during the period mentioned and Mr. 
Ginder’s association with it ceased only 
when there was nothing further for it 
to do. 

On his 90th birthday, Mr. Ginder was as 
usual to be found at his place of busi- 
ness. He has still supervisory control 
over the establishment which he has 
done so much to perpetuate and of which 
he is still president. 








ROBBED BY “HOLD-UP” MAN 
Man Posing as Customer of New York 
Jeweler Grabs Gem Bracelet and 
Escapes in the Crowd 
A man posing as a customer walked into 
the jewelry store of Michael Johnnides, 
2202 Broadway, New York, last Thursday 
evening and after placing an order for a 
la Valliere to cost $2,000, left a deposit 
of $100 and departed, stating he would 
return the following day to look over the 
diamonds that were to be set in the article. 
It was not until Monday morning that the 
man finally returned, but instead of deciding 
on the la Valliere, he whipped a revolver 
from his pocket and after shoving the 
jeweler behind the safe robbed the place 
of diamonds and a flexible bracelet worth 

in all $4,400. 

The stranger was well dressed and on 
Thursday evening after finishing the trans- 
action gave the name of a well known busi- 
ness man at 80 Broadway. He was given a 
receipt for his money and assured the 
jeweler he would return when he could see 
by daylight the diamonds that were to go 
in the la Valliere. 

He was not seen again until Monday 
morning when he walked into the store and 
asked to see the stones. After looking 
over the gems he stated he was satisfied 
and put his hand in his hip pocket to get 
his check book as the jeweler supposed, but 
instead pulled out an automatic revolver. 
He shoved the gun into the jeweler’s face 
and demanded that Mr. Johnnides walk be- 
hind the safe. When the jeweler had 
obeyed the command, the man took the gems 
which were to go into the la Valliere, and 
also stole a flexible bracelet set with 
diamonds worth $700 and a loose diamond. 

After the man had gathered up the loot 
he rushed from the place and disappeared 
in the crowd going into a nearby subway 
station. Mr. Johnnides followed but lost 
all trace of the man, 

He is described as about 36 years old, 
5 feet, 6 inches tall and weighing about 


200 pounds, 








“Art is the charm of our days and the 
joy of our life! It refines our sensibility ; 
it stimulates it for good; it enlarges and 
socializes it; and, at the same time, it en- 
larges the field of our intuitive knowledge 
in the most unexpected ways.”—GAULTIER. 
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WATCHMAKER KILLED ~ 


Employee of Montreal, Can., Firm Struck 
Down by Robbers Soon After He 
Cashed a Check 


MontTreaL, Canada, Dec. 8—George Bus- 
by, a watchmaker in the employ of the 
Waltham Watch Co., Montreal, son of 
William Busby, jeweler of Oakville, Ont., 
was murdered on Dec. 1 by unknown rob- 
bers. 

He had just cashed a check and was 
walking along the street between 1 and 2 





_o’clock in the afternoon when he was sud- 


denly struck down by a severe blow on 
the forehead and robbed of his money and 
watch. He was removed to the hospital 
where he died of his injuries. 

The full details of the murder are not 
known, but the police are working on the 
case, 

Mr. Busby was in his 30th year and was a 
married man with one child. He was a 
returned soldier and saw much service over- 
seas, having been gassed and having received 
five wounds. . 

He had been in Montreal about eight 
months previous to his untimely death, 








Death of August F. G. Scherer 


Boston, Mass., Dec. 10.—The death is 
announced of August F. G, Scherer, one 
of Boston’s leading engravers. The cause 
of the demise was Hodgkin’s disease, which 
had caused Mr. Scherer to suffer a linger- 
ing illness for about two years. 

Mr. Scherer, who started in business in 
1890, developed one of the largest engraving 
connections hereabouts, which required the 
services of six or seven engravers all the 
year round. The workmanship turned out 
was always of the highest standard. 

Mr, Scherer was 55 years of age and 1s 
survived by his widow and a son, John H., 
who will carry on the business under the 
old name of A. F. G. Scherer & Son, in 
the Jewelers building. Burial took place 
at 'Mt. Auburn Cemetery, Dec. 4. Mr. 
Scherer was highly respected by his as- 
sociates in the engraving trade and had 
a large circle of jewelry friends who regret 
his departure. 








Death of Arnold A. Robert 


Boston, Mass., Dec, 10—Arnold A. Rob- 
ert, one of Boston’s old-time jewelers, died 
at his home in Roslindale yesterday after a 
brief illness of heart disease. 

He was born in Switzerland and for many 
years was engaged in the manufacture of 
gold watch cases on School St. He made 
the watch case which was presented by the 
city to Admiral Dewey on the latter’s return 
from the Philippines. 

Mr. Robert is survived by his widow and 
two sons. 

He was a member of Prospect Lodge, A. 
F, & A. M., and for many years was presi- 
dent of the Twenty-one Associates of Ros- 
lindale, a real estate organization. He was 
well known in the jewelry trade in Boston 
and throughout this region. 








Rube Clark has purchased the Kipp 
Jewelry business at Griswold, Ia. 
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Government Co-operation with Jewelry Industry 





Report of Bureau of Standards Tells of Work in Connection with Watches, 
Gages, Rings, Platinum and Other Matters 














Wasuincron, Dec. 13.—The following 
excerpts from the annual report ot Dr. S; 
W. Stratton, Director of the Bureau of 
Standards, are of interest to the jewelry 
and allied trades. The report was made 
public today by Secretary Hoover in his 
annual report of the Department of Com- 
merce : 

“The National Bureau of Standards is 
engaged in industrial research and stand- 
ardization. The work is grouped under 
standards of quality for materials, stand- 
ards of performance for devices, and 
standards of practice for utilities, scientifi- 
cally based upon standards of measure- 
ment, and upon standard numerical con- 
stants or measured data concerning the 
properties of material and energy. This 
is an epoch of standardization when stand- 
ards are being set systematically in all 
lines of activity to promote efficiency and 
minimize waste. The simplification of 
staple grades and sizes of articles of com- 
merce facilitates quantity production, in- 
terchangeability, and repair, and promotes 
economy and efficient utilization generally. 

The Bureau’s work is conducted by a 
staff of 850 employes, housed in 13 labora- 
tory buildings, a technical library of nearly 
22,000 volumes, and a range of subject and 
variety of equipment unique in research 
laboratories. The research results are 
made available to the industries through 
the Bureau’s publications (of which near- 
ly 800 have been issued). 

“The construction of stop watches has 
been thoroughly investigated, since many 
of the watches of this type supplied to the 


Bureau for its work have proved unsatis-~ 


factory. It would appear that a great 
many commercial stop watches are of poor 
design and construction, and the Bureau 
hopes to be able to aid the industry in de- 
veloping a better type. Aid was rendered 
by the Bureau to the horological industry 
of the country through a conference under 
the auspices of the National Research 
Council, at which the Bureau was rep- 
resented. 

“The testing of precision gages of all 
sorts has been continued, the number ex- 
amined this year being slightly greater than 
those sent to the Bureau during the fiscal 
year 1920. A less number of gages were 
submitted by the Government, but this was 
more than made up by the larger number 
sent in by manufacturing concerns. This 
would seem to indicate that makers of 
machinery in this country are coming to 
realize the importance of accurate fits in 
their work, particularly where the parts 
are intended for interchange. The special 
work carried on during the year has in- 
cluded the testing of gears and gear cut- 
ters, and @ certain amount of preliminary 
work in the development of a standard 
system of finger-ring sizes, and also in the 
standardization of buttons. 

“Research on the chemical and physical 
Properties of the platinum metals has been 
continued. Considerable quantities of very 
pure metals of this group have been pro- 





duced. This includes 1,100 grams of 
platinum of a higher degree of purity than 
any which the Bureau has been able to 
obtain from manufacturers, either in this 
country or abroad. A number of thermo- 
couple alloys have been analyzed for the 
heat division. In connection with this 
work, it may be of interest to note that of 
the platinum stolen from the Bureau dur- 
ing March, 1920, about 80 per cent. was 
recovered in. March of this year. As- 
sistance was rendered the Department of 
Justice in its investigation of the theft of 
platinum from the Old Hickory Powder 
Plant, near Nashville, Tenn. 

“Standard samples of metals and alloys 
were distributed as in former years, but 
unfortunately the small fund of $5,000 for 
this work was entirely cut off, which made 
necessary the curtailment of the distribu- 
tion. Nevertheless, in spite of this diffi- 
culty, the Bureau was able to supply 4,016 
of these samples to American industries. 
When it is remembered that these samples 
form the fundamental chemical standards 
for the manufacturers of this country, the 
importance of the work will be appreciated. 
The fund formerly provided for this work 
should be restored and increased if pos- 
sible. It should be borne in mind that this 
results in no expense to the Government, 
the fees received for the samples more 
than equaling the amount of the appropria- 
tion. Some co-operative work was _ per- 
formed on British chemical standards, the 
Bureau acting in connection with British, 
Scotch, French, and Italian analysts. <A 
study of the Jones reductor with special 
reference to the reduction of iron, titanium, 
chromium, molybdenum, vanadium, and 
uranium has been partially completed.” 








Plainfield, N. J., Authorities Object to Non- 
Resident Auctioneer Conducting Sale 
for Holt & Co., Inc. 


Newark, N. J., Dec. 10.—Holt & Co., 
Inc., whose main store and office is on 
Broad St., this city, and who recently had 
trouble securing permission to hold an auc- 
tion at its New Brunswick store, finally 
necessitating securing an injunction from 
the court restraining the city officials from 


interfering with the sale, are now having 


trouble in Plainfield, in connection with an 
auction it is desired to hold there. 

In both cities there was involved in the 
trouble the question of bringing in outside 
auctioneers rather than hiring local auc- 
tioneers. It is the argument of Holt & 
Co., that the average local auctioneer is 
not familiar enough with jewelry to sell 
it to the best advantage of either the buy- 
ing public or of the company selling the 
goods. They wished to have auctioneers 
who had made a business of jewelry auc- 
tioneering. To this objection was made in 
both cities, 

On Monday night, last, the Plainfield city 
counsel denied the application of Holt & 
Co., Inc., for a permit to hold an auction, 
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stating that the application had not been 
made by an individual but. by an outside 
corporation, 

On the afternoon of the same day the 
case had come before Vice Chancellor 
Foster in Chancery Chambers here. At 
that time Assistant City Attorney William 
Newcorn denied that there had been any 
attempt of the Plainfield City Council “to 
prevent, retard or interfere” with the pro- 
posed auction sales, the trouble being that 
since the Holt company had asked for a 
license for James L. Hand, of New York, 
there had been no meeting of council. 
The vice-chancellor remarked that the 
council had been “very deliberate about it.” 

Vice Chancellor Foster said that from 
the papers filed it looked to him as if the 
common Council of Plainfield was unjustly 
discriminating in favor of local auctioneers 
in not granting the auctioneer’s license asked 
for by the Holt concern. He continued for 
one week a restraint granted by him a 
week before forbidding interference with 
the Holt auction at its Plainfield store, 

When the Holt company first asked for 
a license, they asked that it be issued to 
Marks & Levy of Chicago. This application 
was denied because of opposition from 
other jewelry concerns. According to Sid- 
ney T. Holt, president of Holt & Co., Inc., 
the chairman of the Common Council license 
committee at that time told him that they 
knew nothing about Marks & Levy, but 
that there were four resident auctioneers, 
and that it had not been the practice to 
grant licenses to outside auctioneers. 








DEATH OF ABRAHAM SATZ 





New York Jeweler Succumbs te a Sudden 
Attack of Indigestion 

A sudden attack of indigestion caused 
the death last Wednesday morning of 
Abraham Satz, a dealer in jewelry, at 70 
Bowery, New York, at his late home, 9 
New Broadway, Far Rockaway, N. Y,, 
from which place the funeral was held on 
Thursday morning. The body was in- 
bento in Mount Zion Cemetery, Maspeth, 

™~ 5 

Although Mr. Satz had been ill for’ some- 
time, he had never suffered from indiges- 
tion. On Tuesday night, however, he was 
suddenly afflicted and finally passed away 
the following morning. 

Abraham Satz was born in Russia on 
Jan. 10, 1864. He was educated in that 
country where he later engaged in the 
jewelry business. In 1888, he came to the 
United States and about eight years after 
arriving here, engaged in the jewelry busi- 
ness at 39 Chrystie St, New York. He 
remained in that location for 15 years and 
then moved the business to 70 Bowery. 

Mr. Satz was well known in the trade 
not only because of the fact that he con- 
ducted a store on the Bowery but because 
he has three sons also engaged in the 
jewelry business in New York. Until last 
September two sons conducted the firm 
of Satz Bros., at 1531 Broadway. They 
are now engaged in different enterprises. 
‘Another son is in business at 1612 Broadway. 

The deceased is survived by a widow, 
two daughters, Mrs. Lillian Kugel and 
Mrs. Etta Slater, and three sons, Herman 
C., Lew A. and Bert H. Satz. 
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“THE CRISIS IS BEHIND US!”— 


says the GOVERNOR OF THE FEDERAL RESERVE BOARD, 


who is in a position to KNOW actual conditions. He sums up the situation thus; ‘Active prosperity was 
never as great as it seemed to be—much of it was illusory. Conditions have been emotionally magnified. 
The present is no time for the pessimist. Neither is it the time for the “shouting” optimist. BUT IT JS 
THE TIME FOR THE CONSTRUCTIVE, HARD-WORKING OPTIMIST. 


Let us speed up business by a greater volume of production 


H. NORDLINGER’S SONS, Inc. 


SNAPPY NOVELTIES IN 
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New York Office: 15 Maiden Lane 
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EMERALD CUT and SQUARE CUT 
CALIBRE Upward to 5 carats for single stone rings. 


FANCY SHAPES Fancy Cut Diamonds 


Cut to order from the Rough. 
SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 


WE BUY 


DIAMONDS 


FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane New York 


Antwerp, 48 Rue Simons Amsterdam, 344 Amstel Paris, 2 Rue Pillet-Will 
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© CUT GLASS CONVENTION 





Members of Manufacturers’ Association 
Adopt a “Hallmar ” for Genuine Cut 
Crystal Glass at Philadelphia Conclave 
PHILADELPHIA, Pa., Dec. 9.—The most 

important meeting ever held in the cut 

glass industry took place at the Adelphia 

Hotel, in this city yesterday. It was the 

occasion of the annual convention of the 

National Association of Cut Glass Manu- 

facturers. 

For the last two or three years, cut 
crystal glass manufacturers have been try- 
ing to standardize the product or at least 
set a mark upon cut glass that will guar- 
antee that it is “genuine crystal cut glass” 
and not merely pressed glass, or lime, or 
flint blanks with a flower scratched on the 
surface. An agreement has now been 





THE “HALL-MARK” FOR CUT GLASS 


made between members of the association 
signing the agreement whereby a certain 
standard will be lived up to. Any viola- 
tions of the articles of the document call 
for heavy fines. 

In addition to this, a label or “Hallmark” 
of quality has been adopted, which will be 
pasted on every piece of cut crystal glass 
turned out of the factories of the signatory 
firms. So that in future, or as soon as it 
can conveniently be arranged, this labeled 
cut crystal will appear on the market. It 
will be a guarantee to the jewelers and 
others that all merchandise bearing this 
label is reliable and can confidently be 
recommended to the customers.. 

This “Hallmark,” “Trademark,“ “label” 
or whatever it may finally be designated, has 
been registered so that it can only be used 
by members who have signed the agree- 
ment and are bound by its condition. 

This is an important move and should 
have the effect of restoring the confidence 
of jewelers in the cut glass industry. It 
will insure a quality which the jeweler re- 
quires and will protect him in a similar 
manner as does the “sterling” mark for 
silver or the “Karat” mark for gold. This 
innovation will be thoroughly advertised and 
as soon as it becomes well-known, it should 
arouse instant revival of the cut pure 
crystal glass of old time reputation. 

A banquet was held in the evening after 
the convention at which interesting speeches 
were made, every one feeling particularly 
pleased at the step forward that had been 
taken during the convention. 

William Sell, of Krantz & Sell Co., 
Honesdale, Pa., president of the associa- 
tion, presided at the convention and the 
‘banquet while Thomas R. Strittmatter of 
the Quaker City Cut Glass Co., Philadel- 
phia, Pa., was toastmaster at the dinner. 

There were present at the convention 
the following men: H.C. Fry, J. Howard 
Fry and David Denton, representing the 
H. C. Fry. Glass Co.; D. C.. Tracy (Geo. 
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Borgfeld & Co.); Mr. Becker, Jr. (Chas. 
Becker); W. E. Corcoran (Empire Cut 
Glass Co.); A. Fisher (Fisher Cut Glass 
Co.); Mr. McMullin (Flemington Cut 
Glass Co.); Mr: Herrfeldt (J. H. Herr- 
feldt & Co.) ; Arthur Blackmer (Hunt Cut 
Glass Co.); F. L. Morecroft (Ideal Cut 
Glass Co.); C. H. Taylor (Jewel Cut 
Glass Co.); W. G. Sell (Krantz & Sell 
Co.); A. A. Meltz (Libbey Glass Co.) ; 
Edward W. Mayer; G. W. Murphy, J. J. 
Niland, Robert A. May (George Phillips 
& Co., Ltd.) ; George Sherman (Pairpoint 
Corp.); R. H. Fender (Powelton Cut 
Glass Co.); Thomas P.  Strittmatter 
(Quaker City Cut Glass Co.) ; Thos. Skin- 
ner (Thos. Skinner & Son); Mr. Strunk 
(Figueroa Cut Glass Co.); J. Frank 
— (Thos. Shotton’s Sons Cut Glass, 
nc). 

The following are the officers of the as- 
sociation: W. G. Sell, president, F. L. 
Morecroft, vice-president, Thomas P. 
Strittmatter, treasurer and R. H. Fender, 
secretary. The directors are D. C. Tracy, 
W. E. Corcoran, J. Howard Fry, Arthur 
Blackmer, C. H. Taylor, G. W. Murphy, 
J. J. Niland, Robt. A. May, George Sher- 
man and Thomas Skinner. The following, 
also directors, were not present at the con- 
vention, J. J. McKenna, E. F. Kupfer, C. 
S. Atterholt and J. W. Robinson. 








NO CLUES TO ROBBERS 


Two “Gunmen” Who Held Up Proprietor of 
Worth ‘& Co., Newark, N. J., Escape 
with Jewelry and Cash 

Newark, N. J., Dec. 10—No clues have 
been found as to the identity of the two 
men who held up Morris S. Gwritzman, 
proprietor of Worth & Co., early this week 
and got rings, gold sleeve links and cash 
valued at between $4,000 and $4,500. The 
Worth leather and jewelry store is located 
at 42%, Market St., near the county court 
house. 

According to Gwritzman’s story shortly 
after the store had been opened in the morn- 
ing a well dressed man came into the store 
and asked to see a Japanese diamond ring 
suitable for his “lady friend.” The jeweler 
went to the safe in the back of the store 
and got a tray of rings. The man followed 
him and the tray was put on top of a rear 
case. About the same time another man, 
also well dressed, entered the store and 
asked to see some gold sleeve links, Mr. 
Gwritzman went to the safe to get a tray 
of these, and when he turned back to the 
counter the two men were pointing revolvers 
at him. The first one told him to make no 
noise or he would shoot. The proprietor 
pleaded with the men not to injure him, and 
turned over the trays filled with rings and 
sleeve links and cash amounting to about 
$400. The men then backed out of the 
store, putting their revolvers in their pockets 
as they did so, but keeping the muzzles 
pointed toward him. Outside the store, he 
then noticed, were two other men acting 
as guards. They all ran up Springfield 
Ave. 

Mr. Gwritzman said he had revolvers in 
stock, but did not have a permit to carry 
one and had no opportunity to load one be- 
fore the hold-up men disappeared. 

He said that the first stranger to enter 
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his store was apparently about 25 years 
old, smooth shaven, about 5 feet 10 inches 
tall, and weighed about 175. He wore a 
soft hat and a brown overcoat. 

He reported the theft to the police and | 
detectives were assigned to the case. 








BUYERS AT PROVIDENCE 





Beginning of Annual Invasions of New Eng- 
land Jewelry Market by Whole- 
salers’ Representatives 

ProvipeNce, R. I., Dec. 10—The past 
week witnessed the commencement of the 
annual December invasion of the jewelry 
manufacturing field by the buyers from all 
parts of the country to look over the lines 
and place their initial orders for the coming 
year. While the general feeling expressed 
is not enthusiastically optimistic, still it is 
not pessimistic, but is rather of careful 
conservatism, as to the business situation 
and conditions that may be expected the 
coming year. A majority of the buyers are 
buying cautiously of new goods and placing 
orders for staple goods that are necessary 
in replenishing stocks. 

Some of the buyers are placing orders 
which, although small to the individual 
firms in the aggregate amounts to a sub- 
stantial total. The fact that buyers are 
already starting to buy for next year’s de- 
livery is very encouraging to the local 
manufacturers and leads to the hope that 
soon after the turn of the year there will 
be a real healthy activity in the industry. 

Among the buyers reported in this city 
and vicinity recently were the following: 
Messrs, J. and Henry Kadden, of Kadden 
Bros., Philadelphia; Mr. Nussbaum, of 
Nussbaum-Grossman Co., Cleveland, O.; 
Messrs. Gellner and Messing, of Gellner- 
Messing Co., Cleveland, O.; Messrs. Foster 
and Hymer, of Samstag & Hilder Bros., 
Inc., New York city; Louis Greenberg, of 
Louis Greenberg & Co., New York; Walter 
Bonn and Mr. Cerf, of M. Bonn Co., Pitts- 
burgh, Pa.; Harry Morris, of Morris, Mann 
& Reilly, Chicago; S. B. Lavick, of S. B. 
Lavick & Co., Inc., Chicago; I. Hutzler, of 
the Hutzler Jewelry Co., Baltimore, Md.; 
Mr. Gardner, of D. Lisner & Co., Inc, 
New York city; Maurice Cohen, of Maurice 
Cohen & Co., Boston, Mass.; F. B. Greene, 
Jr., of F. B. Greene & Son, Boothbay Har- 
bor, Me.; W. F. Lally, of the Meriden 
Jewelry Mfg. Co., Meriden, Conn. 








Negro Bandits Hold Up Buffalo, N. Y., 
Jeweler and Loot Store 
BurraLo, N. Y., Dec, 10.—Three negro 
holdup men who entered the jewelry store 
of Raych & Hoffman, Friday morning, 
bound Leonard Raych, a member’ of the 
firm, and forced him into a rear room, then 
took jewelry valued at about $1,000. 
Raych told the police that two negroes 
came in the store and asked to be shown 
some toilet sets. While he was showing 
them some sets, a third negro came in, 
who brandished a revolver. Raych was 
forced into a washroom at the rear of the 
store, where he was bound, Then the 
negroes helped themselves to the stock. 
Raych succeeded in crawling out into the 
front of the store, where he attracted the 
attention of a nearby restaurant keeper. 
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DEATH OF W. L. KIMBALL 





Prominent Haverhill, Mass., Jeweler Suc- 
cumbs to Cerebral Hemorrhage 
Following an Operation 


HaverHILL, Mass., Dec, 8.—Wallace L. 
Kimball, proprietor of the firm of L. 
Kimball & Son, the oldest jewelry store 
in this city, and for a number of years 
a member of the school board of the 
town of Bradford, before that community 
became a part of Haverhill, died of a 
cerebral hemorrhage at the Hale Hos- 
pital, yesterday afternoon a few minutes 
after an operation has been performed 
for gangrenous gall bladder. The oper- 
ation had ‘been successfully performed when 
Mr. Kimball suddenly suffered the cere- 
bral hemorrhage and died shortly after 
the operation. He was 68 years of age. 

Mr. Kimball was taken ill last Thurs- 
day, but after being treated his condition 
improved so that he was able to return 
to his place of business last Saturday 
morning. He suffered a relapse last 
Saturday night and it was decided to 
take him to the Hale Hospital for obser- 
vation. After several relapses an oper- 
ation was deemed necessary. The 
operation was performed shortly before 
4 o'clock yesterday afternoon. When 
preparations were being made to remove 
Mr. Kimball from the operating room he 
suffered the cerebral hemorrhage, suc- 
cumbing a few minutes later. 

Wallace L. Kimball was born in Brad- 
ford, the son of Leveritt and Mary Kim- 
ball. He received his early education in 
the public schools of Bradford and was 
a graduate of the Haverhill High School. 
Mr. Kimball entered Harvard in 1875. 
After completing his course at Harvard 
he returned to Haverhill where he en- 
tered the jewelry business of his father 
who was one of the first men to open 
a jewelry business in Haverhill. 

Mr. Kimball’s father first opened his 
jewelry business in Haverhill in the year 
1848, occupying small quarters on Water 
St. When Mr. Kimball entered his 
father’s store the business was _ con- 
ducted under the firm name of L. Kim- 
ball & Son and under this name the 
business has been conducted to this day. 
After the death of his father Mr. Kimball 
resumed his business. With the increase 
in business, Mr. Kimball sought larger 
quarters and some 20 years ago moved 
from Water St. to the present location 
at 79 Merrimack St. where M. Kimball 
has built up his business to one of the 
largest jewelry concerns in Haverhill. 

Although he sought no municipal office, 
Mr. Kimball served four years on the 
school board of Bradford. He was then 
elected to the school board of Bradford 
in 1887 and served during the years of 
1888, 1889 and 1890. 

Mr. Kimball was a prominent member 
of the, Pentucket club, but was not af- 
filiated with any fraternal organization. 
He was one of the councilors of the 
Haverhill Historical society and an active 
member of the Fortnight club, a literary 
organization and the Whittier club. He 
was also a member of the Sons of the 
American Revolution and the Mayflower 
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Descendants, two national organizations 
the members of which are direct descend- 
ants of participants in the American 
Revolution and of Pilgrims who came to 
this country in the Mayflower. Mr. Kim- 
ball was a member and constant attend- 
ant of the First Church of Christ, 
Bradford. He had served for an exten- 
sive period as clerk of the First Church 
of Christ and also as a member of the 
board of trustees for church funds. 

He is survived by his widow, Mrs. 
Louise Kimball, daughter of Orestes 
West of Bradford. 








Death of Charles A. Stahl, Jr. 


PROVIDENCE, R. I., Dec. 10.—Charles A. 
Stahl, Jr., for more than 30 years one 
of the best known jewelry designers and 
engravers in this city, died at his home 
on Logan Ave., Oakland Beach, in the 
town of. Warwick, R. I., last Monday 
morning, after an illness which had con- 
fined him to his home for several months. 

He was born in Jersey City, N. J., 
March 6, 1851, and was a son of Charles 
A. Stahl, who was one of the most expert 
stone setters in this country, and died 
Jan. 28, 1908. The deceased attended the 
public schools of Jersey City until he 
was 16 years of age when he was ap- 
prenticed to a manufacturing jewelry 
concern to learn the trade. He soon 
tired of the manufacturing end of the 
industry, and after a couple of years he 
removed to North Attleboro, Mass., 
where he became an apprentice with the 
Whiting Mfg. Co., to learn the engraver’s 
trade. He continued with this concern 
a few years after completing his appren- 
ticeship and then came to Providence, 
where he entered the employ of Thomas 
Burke, an engraver, then located at the 
corner of Eddy and Broad, now Wey- 
bosset St. 

Mr. Stahl remained with Mr. Burke 
about two years and during the next 
few years worked in the establishments 
of several of the manufacturing jewelers 
as an engraver, among these being Pot- 
ter & Buffinton and Pembroke S. Eddy. 
In the Summer of 1885, he started in 
business for himself on Page St., and 
was afterwards at 136 Pine St., where he 
remained until he retired from business 
in 1916. He was very skilful in his art 
and was very popular throughout the 
trade. 

He was a successful and enthusiastic 
devotee of Isaak Walton as well as an 
ardent boatman and at various times 
owned some fast sailing craft, spending 
much of his leisure time on Narra- 
gansett Bay fishing and sailing. He was 
a member of Providence Lodge, Benev- 
olent and Protective Order of Elks and 
is survived by his widow, Mrs. Mary J. 
(Primeau) Stahl. 








Fred Wehler, Algona, Ia., has offered 
a thin model, 15 jeweled watch to the 
boy who makes the best grades in the 
Algona High School this year. The 
jeweler will also give a fine bracelet 
watch to the girl who excels in scholar- 


ship. 
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DEATH OF EDWARD S. SMITH 





Veteran Wholesale Jeweler Passes Away at 
His Residence in Upper Montclair, N. J. 


Edward S. Smith, a well known whole- 
sale jeweler of 14 John St., New York, 
died at his residence, 188 Bellevue Ave., 
Upper Montclair, after a period of illness. 
He was 79 years of age and had been a 
resident of Upper Montclair for a number 
of years, having resided in Montclair 
prior to that time. He was one of the 
veteran jewelers of the Maiden Lane 
District. 

He was born in Connecticut and began 
business in the office of Charles E. Hale 
in New York, who was his uncle. When 








THE LATE EDWARD S. SMITH 


the Civil War broke out he joined the army 
and served throughout the struggle. He 
then returned to New York and went 
back with the firm of Charles E. Hale & 
Co. For some time he traveled in the 
New England States and middle and 
northwest for the concern. About 1865, 
the firm name of the business was 
changed to Wheeler, Parsons & Hayes 
and about 1873, Mr. Smith and B. H. 
Knapp were given an interest in the 
business. After 10 years Mr. Knapp and 
Mr. Smith started a business for them- 
selves under the name of Smith & 
Knapp. Later E. C. North succeeded 
Mr. Knapp and the firm name was 
changed to Smith & North. This firm 
continued until 1915 when Mr. North 
withdrew. Mr. Smith continued the busi- 
ness until the time of his death. 

The funeral was held last Saturday 
afternoon from his late residence and the 
body was later interred in a New Haven 
cemetery. 

The surviving relatives are a widow, 
two daughters, Mrs. John C. Landers, 
Minneapolis, Minn., and Mrs. Lucy H. 
Stevens, New York, one grandchild and 
a great grandchild. 








J. B. Laramore, La Grange, Ga., has sold 
his business to H. A. Nooner. 
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DEATH OF N. BURTON ROGERS 





First President of C. Rogers & Bros., Who 
‘Was Prominent in Political Circles, 
Passes Away at His Home in 


Danbury, Conn. 


Dansury, CONN. Dec. 9—N. Burton 
Rogers, for many years identified with 
the silverware industry in this State and 
also in Europe, died at his residence in 
this city, 37 Farview St. this evening 
after a short illness. Mr. Rogers was 
born in Saybrook, Conn., 74 years ago 
and after securing his education his 
parents moved to this city. He had re- 
sided in Danbury since 1886. For several 
years he resided in London, England, 
where he was representative for C. 
Rogers & Bros., Meriden, Conn. Later 
he resigned this position and with others 
founded the Rogers Silver Plate Co., 
manufacturer of silverplate novelties, 17 
Rowman St., this city. When the com- 
pany was established Mr. Rogers was 
elected the first president of the concern. 

During the Civil War Mr. Rogers was 
a drummer boy in the Seventh Con- 
necticut infantry. He was a former 
mayor of this city and had represented 
Danbury in the general assembly at 
Hartford, being widely known in the 
political circles of this State. 

Mr. Rogers had been prominent in 
G. A. R. affairs and had held the office 
of department commander. Deceased is 
survived by eight children. 








Death of George A. Forsyth 


ProvipeNce, R. I., Dec. 10.—George A. 
Forsyth, one of the best known and most 
expert journeymen jewelers and stone setters 
in this city, died suddenly last Wednesday 
evening at his home, 85 Evergreen St., this 
city. He had been in failing health for the 
past three or four years, but during the 
past year his eyesight had failed rapidly, 
causing him considerable worrying. Death 
followed a period of illness folowing several 
attacks of indigestion. He was prominent 
for many years in the Rhode Island Na- 
tional Guard and known throughout the 
eastern section of the country for his ac- 
tivities in military circles. He was about 
68 years of age. 

He came to Providence in the early 70's 
and entered the employ of Tillinghast & 
Mason, manufacturing jewelers at 77 Dor- 
rance St. to learn the trade. After com- 
pleting his apprenticeship he rapidly devel- 
oped into an expert stone and pearl setter. 
Abopt 1880 he left the employ of the firm 
with which he had learned his trade, which 
had during that period become successively 
Mason Bros. & Pitts and John L. Mason & 
Co., and accepted a position in the stone 
setting department of Thornton Bros., where 
he in a few years had become head of that 
department. He remained with this concern 
until failing eyesight necessitated his re- 
tirement, 

The military career of Gen. Forsyth be- 
gan in 1873 when he served for a year in 
the Westerly Rifles, of Westerly, R. I., and 
upon coming to Providence he became a 
member of the Slocum Light Guards and 
tose through the successive ranks until he 
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was finally retired with the title of Brig. 
Gen. During the Spanish American War 
he was Lieut. Colonel of the First Rhode 
Island Regiment. He was responsible to no 
small degree for the development of the 
use of the rifle and small arms in both 
the National Guard and Federal armies 
throughout the country and was recognized 
as an authority among military men in this 
line, 

Gen. Forsyth was never married. He 
was a member of the Clan Cameron, Order 
of Scottish Clans. He is survived by one 
sister. 








A BOLD ROBBERY 


Thieves Hold Up Son of Kansas City, Kans., 
Jeweler and Escape with 


Much Loot 


Kansas City, Kans., Dec. 9—The third 
hold-up of a jeweler in Greater Kansas City, 
during this holiday shopping season, oc- 
curred Tuesday—closely resembling the two 
previous incidents of the kind. Like the 
others, this one happened in the early morn- 
ing; the proprietor was bound—and the 
bandits got away through streets on which 
there was a fair amount of traffic. 

The victim of this third event, was C. G. 
Rhodes, 36 years old, the hold-up occurring 
in the store of his father, David F. Rhodes, 
643 Kansas Ave., Armourdale district, Kan- 
sas City, Kans. As the incident was re- 
ported by Mr. Rhodes, two men entered the 
store about 9 o’clock, while he was sitting 
near the rear of the store reading a news- 
paper. He rose, and went forward towards 
them. Both of them had “guns,” and, 
forced him to hold up his hands; then they 
required him to go back in the store, 
where they bound him, and forced him to lie 
face down on the floor, 

The thieves then collected unset dia- 
monds, watches, revolvers, and other items, 
and money from the cash drawer and safe, 
to the value of about $1,500. They left 
before any customers had come in; and 
seemingly got away without attracting any 
attention or arousing suspicion. 

Later a neighborhood merchant reported 
that he had seen a man taking jewelry out 
of the window, from within, at about the 
time the robbery was taking place—but the 
spectator presumed the man was a clerk, 
and so was not suspicious. 

After the bandits had left, Rhodes 
screamed, attracting passersby who came in 
and released him. 











Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Dec. 10, 1921 
The U. S. Assay Office reports:: 
Gold bars exchanged for gold coins.... $678,188.72 
Gold bars paid depositors........-.-+- 115,154.97 
PON fais eke eeA Ge eeennsees cues $793,343.69 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchanges. 
| i Serer ee ee $191,844.53 
WN Oe aie a wiiad ates eeeeew hes 73,174.23 
BN 0 vx a sins 8G Aaa alae Sas Mewes 131,036.88 
ON err rr rrr core toe 104,179.90 
Rs, Wi -6-sb Wik se eek nies cia e eNews 83,652.25 
Sor eer cane 94,300.93 

i Pe rT rey ee ri $678,188.72 
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DEATH OF C. R. WOODFORD 





Former Clock Company Representative 
Passes Away at the Remarkable 
Age of 107 Years 


Hartrorp, Conn., Dec. 10.—Chester Ran- 
dolph Woodford, who over 80 years ago 
was representative for a clock company 
in several States of the east and middle 
west, and notices of whose birthdays 
have appeared each year for a decade in 
THE JEWELERS’ CIRCULAR, died at his home 
in Avon, Conn., this morning after a 10 
days’ illness of pneumonia. Mr. Wood- 
ford being 107 years of age at the time 
of his death. He often attributed his 
long life to his refusal to worry over any- 
thing and to little use of tobacco and 
liquor. 

Mr. Woodford was born on Oct. 26, 
1814, in a part of the town of Farming- 
ton, Conn., called at that time Northing- 
ton, now known as Avon. He was the 
seventh generation in descent from 
Thomas Woodford, a native of Eng- 
land, who came to America at an early 
age, locating in Cambridge, Mass. Mr. 
Woodford’s grandfather and great grand- 
father were captains in the Revolutionary 


War. 


For several years Mr. Woodford 
traveled through New York, New Jersey 
and Maryland as collector and salesman 
for a clock manufacturing company and 
became thoroughly experienced in this 
line. In 1838 he went to Illinois, where’ 
he became associated with his uncle, 
Joseph Bishop, in the clock business. 
While successfully engaged at this work, 
Mr. Woodford was accused in selling 
clocks in the State of Illinois without a 
license. The matter was brought to 
court and Mr. Woodford engaged 
Abraham Lincoln to defend him. It was 
maintained at the trial that the clocks 
were manufactured in the State and it 
was therefore unnecessary to secure a 
license, and on this defense the case was 
won by Woodford and his counsel. It 
was while traveling in this State that 
Mr. Woodford stopped at a tavern where 
several men were discussing a name for 
a new county. Mr. Woodford told them 
that they had better name it after him 
and they did. In 1841, he returned to his 
native town. 


He was a member of the East Avon 
Congregational church, president of the 
Avon Creamery, and a member of the 
General Assembly from Avon in 1858, 
having been the oldest living former 
member. When Mr. Woodford was 105 
years of age a loving cup was presented 
to him by the members of the General 
Assembly in behalf of the State. Mr. 
Woodford was a republican in politics 
and he cast his first vote for president 
for Martin Van Buren. He had served 
in his home town as selectman, tax col- 
lector, assessor and justice of the peace. 
Mr. Woodford was married in 1840, six 
children being born to their union, four 
of whom survive. The funeral will be 
held Monday afternoon at 2 o’clock from 
his late home, burial to be in the Avon: 
cemetery. 
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It is impossible to cut an Aquamarine thin and 
retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 
price. 


American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 
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ENU UNQUESTIONABLY — the 
finest scientifically produced 
Trade Mark Registered 


U. 8. Patent Office pearls in the world. 


PEARL FRANK C. OSMERS 
NECKLACES  itm~u_~en 
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B. & B. Jewelry Case Co. 
71 Gold Street, New York 


Phone Beekman 5988 L. Beekman 










Fine 


Opal Necklaces 
of 





Exceptional Quality 
F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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Attention—Manufacturers 


: | Onyx Ring Stones 


Furnished For Any Size 
Diamond 
ONYX AND AMBER BEADS 
THE DOUBRAVA CO. 





61 Maiden Lane New York 
THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 





Genuine Chinese Jade— Black Onyx | 


JAPANESE PEARLS 
GIUSEPPE D’ELIA 


302 Broadway 
New York City 
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Electro-Platers Hold Annual Dinner 





Members of American Electro-Platers’ Society Meet at Providence—Woodward 
Booth Warns of Menace of Foreign Competition in Jewelry Business— 
Interesting and Instructive Addresses 














ProviveNcE, R. I., Dec, 10.—“There never 
was a time in the history of the manu- 
facturing jewelry industry when there 
was a greater demand for elegance in 
workmanship and efficiency in produc- 
tion than there is at this very moment,” 
said Woodward Booth, secretary-man- 
ager of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
at the fifth annual dinner of the Provi- 
dence-Attleboro Branch of the American 
Electro-Platers Society at Narragansett 
Hotel this evening. 

“There is an intense competition, not 
of the future but here at the present 
minute that seriously threatens the great 
industry which you and I both represent. 
It is an intense and devastating competi- 
tion that strikes at the very vitals of the 
industry in this great jewelry center and 
it comes with overpowering volume from 
the largest jewelry centers of the old 
world.” 

Although one of the invited guests of 
the evening, Mr. Booth was not among 
the announced speakers and his remarks 
were very brief and in response to the 
call of the toastmaster for “greetings 
from the Manufacturers,” Mr. Booth 
said that it afforded him great pleasure 
to bring the greetings of the association 
which he represents, and said that he be- 
lieved that the Electroplaters’ associa- 
tion was one that had a great future for 
good in the industry. He said he was 
especially glad to extend greetings for 
he felt assurred that his association could 
endorse and commend the avowed aims, 
purposes and accomplishments of the 
electroplaters. 


Mr. Booth referred to a number of 
specific instances that have come to the 
attention of his association wherein 
locally manufactured articles of jewelry 
have been taken to the European jewelry 
centres, reproduced and brought to this 
country and offered for sale at prices 
that were less than one-third of what it 
actually costs in this country to make 
them, eliminating all costs of material, 
overhead and _ selling and allowing 
nothing for profit. 

Optimism was the keynote of the meet- 
ing as sounded by Honorary President 
Albert W. Claflin, who officiated as 
toastmaster, and Mr. Booth said that his 
remarks were not intended in any sense 
as being pessimistic or antagonistic to 
the spirit of the occasion, but he said 
he could not refrain from directing at- 
tention to the peril which threatens the 
industry. "He said he had no doubt that 
the wise heads who are directing the 
affairs of the nation would discover. the 
right way to meet the situation and enact 
laws and restrictions that would protect 
American interests. 

In concluding Mr. Booth paid a flat- 





tering tribute to the skill and integrity 
of the members of the association and 
said that he had no fear but such a body 
of skilled artisans would give of their 
best to preserve and perpetuate, although 
greatly improving, the jewelry industry 
of which Providence is so justly proud. 

The members and their guests began 
to assemble in the parlors of the hotel 
shortly after 6 o’clock, the committee of 
arrangements and officers being on hand 
early to receive and welcome each ar- 
rival. The contingent from the Attle- 
boros came in a body and made things 
lively by their numbers. At 7 o’clock 
the party proceeded to the ball room 
where upwards of 150 sat at the small 
tables arranged tete-a-tete, flanking the 
President’s table, and the next hour was 
spent in the discussion of an elaborate 
and appetizing dinner of several courses, 
during which a male quartet furnished a 
varied programme of vocal solos, duets, 
trios, quartet and then invited the whole 
crowd to join in. 

Harry Sholes, president of the Provi- 
dence-Attleboro Branch, called the 
gathering to order and in a few words 
expressed the thanks of the officers and 
committee in the large number who had 
responded to the call and then introduced 
Albert W. Claflin, of George L. Claflin 
Co., honorary president of the associa- 
tion, as toastmaster. 


After acknowledging the introduction 
and cordial greeting, Mr. Claflin said: 
“And now that we may not forget that 
we are Americans, first, last and all the 
time, I ask all to join in singing “The 
Star Spangled Banner.” He then briefly 
outlined the aims, purposes and accom- 
plishments of the electroplaters’ associa- 
tions since they had become nationalized 
into one organization. He pointed out 
the educational benefits of the associa- 
tion and the good that has resulted from 
the bringing together of the various 
branches into one great co-operative 
organization. He said that the results 
had not only been for the advancement 
of the profession to which they belonged 
but had enhanced the. worth of the mem- 
bers and correspondingly benefited the 
manufacturers and employes. 

He spoke of the general business de- 
pression that had engulfed the country 
and said that each one should put this 
condition behind, look to the future and 
with everyone’s shoulder to the wheel 
the clouds of adversity would be swept 
away and the bright dawn of prosperity 
would again enlighten and enliven the 
business world. 

He referred to the competition from 
foreign countries but said that he felt 
certain that the American electro-plater 
would by the intelligent application of the 
results of chemical: research be able to 
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offset the competition of the lesser paid 
workmen of the European countries. 
His remarks were interspersed with bril- 
liant witticisms and poetry and at the 
conclusion he introduced Floyd T. 
Taylor, general manager of A. P. Mun- 
ning & Co., who gave an interesting and 
instructive resume of a recent trip 
through England, France, Belgium and 
Germany, commenting on general con- 
ditions in each of those countries, de- 
scribing the buildings and places of 
interest, and citing the differences between 
the methods used in electro-plating there 
and in this country. 

Samuel T. Arnold, Ph.D., professor 
of chemistry at Brown University, spoke 
on the role of chemistry in daily life, 
pointing out that nearly all of the things 
considered necessary today, are based 
upon chemistry. “Chemistry,” said 
Prof. Arnold, “is the fundamental science 


. of the transformation of matter and the 


fundamental laws of chemistry apply 
equally well to the widely divergent na- 
tional industries. The science of chemis- 
try is simply an indexing of these laws 
and an orderly arrangement of the facts 
upon which they are based. We all 
know what tremendous strides the chemi- 
cal industries have taken since 1914, and 
the question that is now before the 
public is whether we wish to retain those 
industries together with a chemical inde- 
pendence or whether we wish to allow 
ourselves once more to be dominated 
by -sompeting nations. Chemistry as a 
science improves products, abolishes 
waste, establishes new industries and 
aids the old. I sincerely hope that every 
person here present will do whatever he 
may be able to aid the cause of 
chemistry and thereby to build for the 
future prosperity of his own industry 
and that of the country at large.” 

He declared that further progress de- 
pended solely upon. scientific research, 
and urged that the electro-platers pursue 
research work in their departments, not 
only for the advancement of their own 
on industry but for the good of 
all. 

Toastmaster Claflin read several letters 
of regret, among them being one from 
Charles H. Proctor, founder of the 
American Electro-platers Society, who 
was obliged to go to Chicago on business 
and from Dr. W. Blum of the Bureau 
of Standards, Department of Commerce, 
Washington, D. C. A letter was also 
read from George J. Morris from Sydney, 
New South Wales, recalling the fact a 
year ago Mr. Morris was one of those 
who attended the annual banquet of the 
Providence Branch. 

George B. Hogaboom, research chem- 
ist of the Scovill Mfg. Co., was the last 
speaker. His talk was along more 
technical lines than those of either of 
the other speakers, but he declared that 
the ingenuity of the American workman, 
in his opinion, would more than offset 
the cheaper productions of the foreign 
manufacturers, as soon as the rates of 
exchange become normal. 

During the evening a quartet com- 
posed of Daniel J. McGrath; Maurice 


SE SS ES 


i 


ag ES Sa 


Fane see 


SNES 








THE JEWELERS’ CIRCULAR 





Have you ordered newspaper cuts for the | 
Holidays? We are asking this ques- 
tion of the several thousand Jewelers 


who feature W.W.W. GUARANTEED 
NATIONALLY ADVERTISED RINGS. 


If not, won’t you order them now! 
They are yours for the asking, free of 
charge. 


The cuts this year are particularly attrac- 
tive. They advertise you and your 
store primarily and W.W.W. Rings only 
incidentally. 


You will make a mistake if you go through 
the Holidays without the use of these 


wondertul cuts. 
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Greenwood, George Northup and James 
Conboy, with Walter ip Hearn as ac- 
companist, furnished musical selections. 

As it had been expected that a move- 
ment might be started looking to secur- 
ing the meeting of the annual conven- 
tion of the National Association in this 
city in 1923, there was an unusually large 
representation present from the New 
York and New England branches, but 
while there was some informal talk, no 
action was taken and the possibilities 
of an invitation being extended at the 
coming annual meeting will be deter- 
mined upon later. 

The officers of Providence Branch are 
as follows: President, Harry Sholes; 
vice-president, Levy J. Perkins; secre- 
tary-treasurer, Carlton J. Poyton; assist- 
ant secretary-treasurer, James A. Simp- 
son; sergeant-at-arms, Milton Lord; 
librarian, Robert Crook; laboratory 
chairman, John T. McDonough. 

The dinner committee comprised of 
Gavin T. Tyndall, chairman; John T. 
McDonough, John H. Garrick, Robert E. 
Joyce, George J. Weigand, John An- 
drews and Ernest Alsfeld. 








GETS SEVEN-YEAR TERM 





Carrier who Stole Sample Cases of Bassett 
Jewelry Co. at Cincinnati, Pleads Guilty 
—Many Other Charges Against Him 

Cuicaco, Dec. 8.—Word was received 
here today that when the case of S. 
Chaplain, alias “Wagner,” “Gold,” 
“Cohen,” “Weiss,” etc., was called in 
Cincinnati yesterday, he pleaded guilty to 
the charge of having stolen the sample 
cases of the Bassett Jewelry Co. in that 
city last September. ; 

He was employed to carry the cases 
for Clarence Roehr, of the Bassett Co., 
while he called on the trade. He was 
then using the name of Wagner and very 
soon after they left the hotel he disap- 
peared with the cases. 

Some weeks later a package was re- 
ceived in Chicago by a man who buys 
jewelry stocks. His suspicion was 
aroused by certain conditions of the offer 
and by using the Trade-Mark service of 
THE JEWELERS’ CiRCULAR, he identified the 
goods as those of the Bassett Jewelry 
Co. Working with the Pinkerton De- 
tective Agency the man was located and 
arrested in Detroit. 

Chaplain was then identified as 
Wagner by the hotel porter of Cincinnati 
and was taken there for trial. Yesterday 
he was sentenced to serve seven years 
in the Ohio prison, after pleading guilty. 
Practically all of the merchandise was 
recovered. 

Chaplain’s trouble has only begun. He 
has been identified as the man who used 
similar methods in Chicago about a year 
ago to secure the cases of Philip Maren- 
stein, of Marenstein & Smallbach, 95 
Nassau St. New York. At that time 
he was going by the name of Green and 
carrying cases for men stopping at the 
Sherman House in this city. As soon 
as he is released from the prison in Ohio 
he will be brought here to stand trial in 
this case. 
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SUES ON NOTES FOR $140,000 


Estate of the Late Edward Holbrook Brings 
Action in New York Supreme Court 
Against Mt. Vernon Co. 
Silversmiths 
A suit by the estate of Edward Hol- 
brook, late president of the Gorham Co. 
and Gorham Mfg. Co., to recover on 
notes aggregating $140,000 made by the 
Mt. Vernon Co., Silversmiths, was filed 
in the New York Supreme Court last 
Thursday, through Dawes, Abbott & 

Littlefield, attorneys. 

The first claim is on notes of $20,000, 
signed July 29, 1918, and payable May 
19, 1919; the second claim is for $10,000 
made Nov. 22, 1918, payable in six 
months; the third is for $10,000, dated 
Dec. 12, 1918, payable on demand; the 
fourth is for $15,000 on Jan. 29, 1919, 
payable on demand. The other notes all 
payable on demand, were made as fol- 
lows: $30,000 on Feb. 13, and $29,000 
on Feb. 2, 1919. 

Except for the latter notes, all were 
signed by H. A. MacFarland, president. 
The others were signed by William H. 
Goodman, treasurer. 

Mr. Holbrook died May 19, 1919, and 
his executors made demand for the pay- 
ment of the notes before bringing suit. 

It was recently reported that an ap- 
plication to dissolve the Mount Vernon 
corporation had been made, but the 
original proceedings that were started for 
this purpose were discontinued, though 
later action was taken under another sec- 
tion of the statutes to wind up the cor- 
poration with the directors as trustees, 
in this way avoiding receivership. 

No answer has been filed in the suit 
brought by the Holbrook estate and it is 
not probable that one will be for a short 
time. 

According to George Comstock of the 
firm of Olney & Comstock, attorneys for 
the corporation, the suit is welcome as an 
effort to straighten out certain matters be- 
tween the estate and the company. The 
defense will be that the notes were paid by 
issuance of stock. 


The Mount Vernon Co., Silversmiths, 
succeeded to the business of several old 
concerns. The company was incorpor- 
ated in the latter part of 1914, under the 
laws of New York with an authorized 
capital stock of $600,000 of which $200,- 
000 was preferred and $400,000 common 
stock. The company was organized for 
the purpose of purchasing the Rogers 
Williams Silver Co., of Providence, R. I., 
and H. A. MacFarland, Inc., of Mt. 
Vernon, N. Y., taking the assets and 
liabilities of both companies, and for the 
purpose also of purchasing the assets of 
the Mauser Mfg. Co., Inc, of Mt. 
Vernon, N. Y.; the company was inde- 
pendent of and had no connections 
whatever. with any silver company not- 
withstanding that the Gorham Co. was 
part owner and stockholder of the Roger 
Williams Silver Co., and H. A. Mac- 
Farland, Inc. In January, 1914, the com- 
pany made arrangements to purchase 
the real estate owned by the H. A. Mac- 





Farland, Inc., and Mauser Mfg. Co. The 
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Rogers Williams Silver Co. and the 
plants of the Roger Williams Silver Co., 
and H. A. MacFarland, Inc., were moved 
to the factory of the Mauser Mfg. Co. 
The Rogers Williams Silver Co. business 
was started as the Howard & Co., Inc., 
and was later known as the Howard 
Sterling Co. before it was reorganized 
as the Roger Williams Silver Co. 








IDENTIFY CHECK SWINDLER 


Baltimore Police Say “Dr. Kratz,” Held in 
Pittsburgh, Swindled Many Jewelers 
of Monument City 


MALTIMorE, Md., Dec. 10.—The bogus 
“Dr. W. H. Kratz’ now under arrest in 
Pittsburgh charged with passing worthless 
checks on jewelers is wanted badly by the 
Baltimore police, Kratz’s picture, forward- 
ed here by Detective Captain Clyde S. Ede- 
burn, has been identified by two Baltimore 
jewelers as the check operator who obtained 
jewelry here valued at over $1,000 on worth- 
less checks. Kratz was known here as “Dr, 
F. E, Wagner.” He is under indictment 
here and a copy of the indictment has been 
forwarded to the Pittsburgh authorities. 

Kratz’s Bertillon photograph was iden- 
tified here as the bogus physician who ob- 
tained a diamond ring, valued at $650 from 
Morris Koenigsberg, 30 E. Baltimore St., 
on July 16, 1921. Kratz’s picture was also 
identified as the man who represented him- 
self as “Dr. E. F. Knapp” and obtained a 
diamond ring valued at $575 from William 
J. Miller, jeweler, 28 E. Baltimore St., 
June 10, 1920. 

At the time of Kratz’s appearance here 
he represented himself as “Dr, F. E. Wag- 
ner.” He gave Mr, Koenigsberg a check 
for $650 drawn on the Fidelity Trust Co. 
and received a diamond ring in return. 
His suave manner allayed suspicion and the 
swindler was particular in selecting the 
ring. Several days later the jeweler was 
informed that the check was worthless. 
Kratz used the name of a responsible Balti- 
more physician on each of his tricks here. 

Agents of the American Bankers’ Asso- 
ciation were notified and Kratz was trailed 
to New York where he passed several 
checks, including one on the Biltmore Hotel 
for $100. From New York he went tu 
Boston where he attempted to fleece a num- 
ber of Boston jewelers, but was unsuccess- 
ful, according to the police records here. 

Detective Captain Joseph McGovern in 
filing an, indictment against “Kratz” in 
Pittsburgh has requested the authorities 
there to keep the Baltimore department 
posted on the final disposition of the cases in 
Pittsburgh against Kratz. Should he be 
sentenced to prison a detainer will be en- 
tered against him afd’ eventually he will be 
brought here to stand trial, 

In police circles here “Kratz” is recog- 
nized as one of the shrewdest check oper- 
ators in the country. It is believed that he 
was wanted in not less than a score of 
American and ,Canadian cities. 











S. E. Dixon has resigned his position as 
general manager at the National Jewelers’ 
Supply Co., Milwaukee, Wis. His resigna- 
tion will become effective some time within 
the next 60 days. 
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IMPORTANT 


Recognizing the confidence reposed by the 

dealer and the public in the high quality 

standard of the Add-a-Pearl Necklace, we 

have provided a safeguard which will pre- 

vent this confidence from being jeopardized 
by substitution. 























Add-a-Pearl Necklaces are sold ONLY in Additional Add-a-Pearls are sold only on 
these distinctive gift cases these attractive cards 


Our Fall Advertising Campaign will make it 
easy for you to sell Add-a-Pearl Necklaces. 
20,000,000 readers of over 40 magazines of 
National Circulation will be told the 
Add-a-Pearl story. 


JUERGENS & ANDERSEN CO. 


CHICAGO 
Originators and Sole Distributors of the -cAdd-a-Pearl “Necklace 
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Gen. Diaz Visits Providence 





Italian World War Hero Presented with Sterling Silver Service and Many 
Other Gifts During His Short Sojourn in “City of Brotherly Love” 














ProvipeNce, R. I., Dec. 10.—The jewelry 
industry of this city was particularly inter- 
ested and closely associated with the visit 
to Providence yesterday of General Arman- 
do Vittiro Diaz, the commander-in-chief 
of the Italians and hero of the Piave, who 
turned defeat into victory and led his re- 
juvenated hosts across the snowcapped Alps 
into the plains of Austria, Italy’s traditional 
foe, in the closing days of the World War. 
A number of manufacturing jewelers, as 
well as others identified with kindred and 
co-ordinate ‘branches, were prominent as 





KEY TO THE CITY OF PRCVIDENCE PRESENTED 
TO GEN. DIAZ 


members of the guard of honor, or reception 
committees and the industry was substan- 
tially associated with the visitation through 
the valuable presentations that were maar 
to him. 

General Diaz spent five busy hours in 
Providence, arriving at 9:15 o’clock from 
Boston and leaving by special train at 2:12 
in the afternoon for New York to embark 
today for home. He was met at the Union 
Station by a guard of honor composed of 
professional and business men among whom 
were former Governor R, Livingston Beeck- 
man, a director of the International Silver 
Co.; Col. H. Anthony Dyer, a director of 
the Tilden-Thurber Corp. and Arthur Hen- 
ius, Henius & Co. 

The distinguished soldier, during his stay 
in Providence was received officially by 
Governor Emery J. San Souci, Mayor 
Joseph H. Gainer and Rt. Rev. William A. 


Hicker, Bishop of the Roman Catholic 
Diocese of Providence; had the degree of 
Doctor of Laws conferred upon him by 
Brown University and Providence College, 
was the guest of honor at a luncheon by 
the Providence Chamber of Commerce, a 
reception by the American Legion and a 
mass meeting at the State Armory. 

He was escorted from the Union Statiou 
to the State House, where he was received 
in the magnificent State reception parlors 
by Governor Emery J. San Souci, of J, O. 
San Souci & Co., after which he proceeded 
to City Hall, where Mayor Gainer greetea 
him and extended the welcome of the city 
at the same time handing him a golden 
“key to the city.” This was made of 10K 
gold, a product of the jewelry and silver- 
smithing department of the Rhode Island 
School of Design, having been designed and 
made by instructors at that institution, the 
only outside work being the casting. 

The key, which is four and a half inches 
long and weighs slightly over three ounces, 
was designed by Antonia Cirino, head in- 
structor in jewelry designing. The key was 
cast solid throughout by the Imperial Cast- 
ing Co., 77 Page St. The model was made 
by Francis E. Masselin, instructor in model- 
ing at the School of Design. The chasing 
was the work of John B. Sermon, instructor 
in chasing; the engraving by William 
Stephens, instructor in engraving, while the 
coloring was done by James G, Sampson, 
instructor in coloring, 

Ornamentation on the key is of the 
Renaissance period and the handle bears 
the seal of the city of Providence. On the 
flange appeared the following inscription: 
“Presented to General Armando V. Diaz by 
the city of Providence, R. I, U. S. A,, 
Dec, 9, 1921.” The key, which was in 
antique rose gold finish, reposed in a hand- 
some embossed leather and _ velvet-lined 
case of red with the inscription in gold let- 
tering. The case was made by the Rueck- 
ert Mfg. Co., 162 Clifford St., this city. 

Accompanying the key was an illuminated 
address symbolic of the freedom of the city, 
made by William G. Brigham, instructor 
of decorative designing at the School of 
Design, and was a fine example of the art 
and was appropriately engraved. 

When the distinguished military guest ar- 
rived at the historic old Arsenal at Benefit 
and Meeting Sts., on his tour of the city, 
a stop was: made and an informal reception 
tendered by Providence Post No. 1, of the 
American Legion. Among the members of 
the reception committee from the Legion 
were Fred B. Thurber, of the Tilden-Thur- 
ber Co.; T. Dawson Brown, with the Wol- 
cott Mfg, Co.; Frank T. Fuller and Rush 
Sturges. 

At this reception Gen. Diaz was presented 
a handsome 14-kt solid gold cigarette case 
upon which was engraved: “Presented to 
General Armando V. Diaz by the Providence 
Post No, 1., American Legion, Dec. 9, 
1921,” and on the reverse side was the em- 
blem of the Legion. The case was made by 
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the Wightman & Hough Co. and the emblem 
for the case, enlivened by appropriate color- 
ings in enamel, was made especially for the 
occasion by the Ostby & Barton Co., while 
the engraving and inscription was the work 
of Harold Johnson, of O. R. Johnson & Co., 
of Auburn. This was in a leather casc, 
suitably stamped in gold, that was the prod- 
uct of the Rueckert Mfg. Co, 

Upon the arrival of Gen. Diaz at Brown 
University the honorary degree of Doctor ot 
Laws was conferred upon him by Rev. 
William H. P. Faunce, D.D., President of 
the University, following which the honorea 
visitor made the presentation address at the 
unveiling of a bronze bust by Paolo S. Ab- 
bateod Dante, the Italian poet and philoso- 
pher, given to the university by a committee 
of Italian residents. In return the commit- 
tee presented a gold medal, modeled after 
Abbate’s bust of Dante, to the war hero. 

The medal, which is a beautiful example 
of die work, was designed by Archille Sam- 





SILVER SERVICE PRESENTED TO ITALIAN 
HERO 


WAR 


martino, of Sammartino Bros., designers, 
engravers and die cutters, 102 Friendship 
St., and was made by that concern. It is of 
solid 14-kt gold, about two and a half 
inches in diameter and weighs four ounces. 
It has a head of Dante enwreathed with a 
crown of laurel leaves and bears the fol- 
lowing inscription, heavily engraved, on the 
reverse: 
All ’Inclito Diaz 
Gli Italiano del Rhode Island 
Memoro Dedica Monumento 
Dante 
Brown University 
9 Dicembre 1921 


Following luncheon by the Providence 
Chamber of Commerce at the Narragansett 
Hotel where more than 400 business men of 
the city assembled to greet the distinguished 
visitor, among whom were a large number 
of the manufacturing jewelers, Gen. Diaz 
was escorted to the big State Armory, at 
Dexter Cranston, Parade and Wellington 
Sts., where an immense mass meeting was 
held, at which Adamo R. Aiello, a. retail 
jeweler of Atwell’s Ave; presided. The 
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feature of this gathering was the presenta- 
tion of a cabinet filled with sterling silver, 
the whole comprising nearly 300 pieces, by 
the residents of Providence of Italian de- 
scent and valued at several thousand dol- 
lars. 

The silverware was made by the Inter- 
national Silver Co., of Meriden, Conn., the 
entire matter of style, purchasing and en- 
graving having been placed in the hands of 
the Tiden-Thurber Corp. of this city for 
whom William H,. Thurber, president of 
the corporation, gave his personal attention 
and consideration. During the week the 
cabinet and the silverware were on exhibi- 
tien in the display window of the Tilden- 
Thurber Corp., corner of Mathewson and 
Westminster Sts., arranged by Arthur 
H. Brooks, who came from the Interna- 
tional works especially for the purpose. 

There were 287 pieces of flat ware, five 
pieces of hollow ware and a waiter, all of 
sterling silver in platinum finish. The pat- 
tern, which is known as the “Pantheon”, 
combine many features that make it es- 
pecialy appropriate and desirapie tor this 
gift. The details have been worked out 
with great care to agree in every essential 
to the architectural beauties which go to 
make up the ancient temple of that name in 
Rome. 

On the front of each piece was engraved 
the Rhode Island coat of arms and State 
motto, while on ‘the reverse of each, in 
Roman antique block letters are the Gen- 
eral’s initials,. “A. D.” in artistic and 
graceful arrangement. 

In addition to the large assortment of 
flat pieces are the five pieces of hollow ware 
that form the tea service, and a large 
waiter. On the latter is the inscription in 
Italian: “Dagl’ Italiani del Rhole Island. 
Providence 9-Dicembre, 1921.” The entire 
collection of silver ware was encased in a 
handsome heavy mahogany cabinet of the 
Italian Renaissance and was of solid wood. 
The drawers, in which the flat ware was 
arranged, are lined with dark blue velvet, 
affording a rich and harmonius contrast and 
setting the silver pieces off to the best 
possible advantage. On the top of the 
cabinet, on a silver plate, is the inscription 
reading: “A. S. E. il Generale Armando 
Diaz, Dagl’ ‘Italiani del Rhode Island, 
Providence Addi 9-Dicembre, 1921.” 

At the luncheon by the Providence Cham- 
ber of Commerce at the Narragansett Hotel, 
among those seated at the head table were 
Arthur Henius, of Henius & Co.; Governor 
Emery J. San Souci, of J. O. San Souci 
& Co.; former Governor R. Livingston 
Beeckman, of the International Silver Co.; 
William H. Thurber, of the Tilden-Thu- 
ber Corp.; Adamo R. Aiello; H. Anthony 
Dyer, of the Tilden-Thurber Corp.; Charles 
E. Hancock, New England vice-president 
of the National Jewelers Board of Trade; 
Horace M. Peck, secretary-manager of the 
Manufacturing Jewelers’ Board of Trade 
and Woodward Booth, secretary-manager 
of the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association, 

Members of the general committee which 
had the entire ararngements in charge in- 
cluded: Governor San Souci, former Gov- 
ernor R. Livingston Beeckman, Howard R. 
Barker, Arthur Henius, Henry D. Sharpe, 
of the Brown & Sharpe Mfg. Co.; Walter 
R. Callender, of Callender, McAuslan & 
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Troup Co, (The Boston Store); Jerome 
M. Fitzgerald, Samuel M. Nicholson, of the 
Nicholson File Co.; T. Dawson Brown, 
Joseph Samuels, of J. Samuels & Bro. Inc., 
(The Outlet Co.) ; Fred B, Thurber, Rush 
Sturges, Ralph S. Hamilton, of Hamilton 
& Hamilton, Jr., Inc.; Arthur L. Aldred, 
of Gladding’s; Archibald Silverman, of Sil- 
verman Bros.; John Shepard, Jr., of the 
Shepard Stores and H, Anthony Dyer. 








CLAIM ORDINANCE INVALID 
Test Case Being Made of Hartford City 
Law Prohibiting Jewelry Auction 
Sales After Six P. M. 


HartrorD, Conn., Dec, 9.—Claiming that 
Hartford city ordinance No. 450 relating 
to and prohibiting the holding of a public 
auction for the sales of jewelry, gems, sil- 


. verware and clocks after 6 P, M. is entirely 


invalid, illegal and unconstitutional, the 
Reed Jewelry Co., which has been holding 
an auction sale at 1083 N. Main St. follow- 
ing bankruptcy proceedings several weeks 
ago as announced in THE JEWELERS’ Crir- 
CULAR, has applied to the Superior Court 
for an injunction against the City of Hart- 
ford “restraining the defendant corporation, 
its officers, agents and attorneys from in 
any manner enforcing or attempting to en- 
force said alleged ordinance.” 

Henry H. Fried and Joseph Hirschfeld 
are the co-partners of the firm and they 
formerly conducted a store in New Britain 
besides the Hartford store on Asylum St. 
They claim the ordinance restricts certain 
classes of business and permits others and 
in addition to the injunction have asked 
damages cf the city of $1,000. The appli- 
cation has been filed in the office of Town 
Clerk John Gleason, Benedict M. Holden 
and Josiah H. Peck being counsel for the 
plaintiffs and Corporation Counsel Walter 
S. Schutz representing the City of Hart- 
ford. 

In the Superior Court yesterday the mem- 
bers of the firm appeared with counsel 
asking Judge Avery for the injunction and 
at the hearing also were several Hartford 
retail jewelers. It was pointed out that in 
Bridgeport, Conn., several weeks ago a 
similar question was up for judgment be- 
fore Judge Banks, the Bridgeport ordinance, 
however, being much broader, it was shown, 
than the Hartford ordinance. In this par- 
ticular case Judge Banks held that the 
Bridgeport ordinance was unconstitutional. 

The question in the local case is whether 
the City of Hartford had the right to enact 
the ordinance referred to, and complained 
of, in its Common Council or Board of 
Aldermen under the general police powers 
given this city by its charter for the ex- 
press purpose of regulating trade and 
commerce. 

Testimony offered yesterday on the part 
of the city supported the claim that the 
temporary injunction should not be granted. 
It was shown that it was easy to get by 
with misrepresentations in the retail jewelry 
business and one of the witnesses stated 
that he would defy anybody, other than a 
jeweler, in the room, to detect a diamond 
from an artificial one under certain lights 
and shadows. This jeweler stated further 
that he believed the present ordinance was 
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needed to protect people, who intended to 
purchase diamonds and jewelry, from hein 
defrauded at auction sales. Among Pr 
who testified at the hearing were Merton 
W. Bassett of the M. W. Bassett Co., 1005-9 
Main St., George L. Lux, of Lux, Bond & 
Lux, 859 Main St., and president of the 
Connecticut State Retail Jewelers’ Aggo. 
ciation, Samuel H. Havens, manager of 
Henry Kohn & Sons, Inc., 890 Main St 
and Secretary of the Connecticut Retaij 
Jewelers’ Association, and Chief of Police 
Garrett J. Farrell. 

The ordinance in question at the hearing 
was adopted by the Common Council op 
November 23, 1915, It provides as follows: 
“No person, firm, or corporation shall sel] 
or dispose of at public auction within the 
city of Hartford, after six o’clock in the 
afternoon of any date, watches, diamonds, 
jewelry, sterling silverware, clocks or any 
goods pertaining to the jewelry business, 
Any person, firm, or corporation violating 
any of the provisions of this section shall 
forfeit and pay a penalty of not more than 
$50 for each offense.” \ 

The matter before Judge Avery yesterday 
was not finished at the hearing and the 
subject will be taken up again on Tuesday 
morning of next week. 








AN IMPORTANT RULING 





Board of United States General Appraisers 
Render Decision Partly Sustaining 
Protests of European Watch 
& Clock Co. 


The Board of United States General Ap- 
praisers has just rendered an important 
customs ruling on imported wrist and fob 
watches, partly sustaining protests filed by 
the European Watch & Clock Co, of New 
York. The watches, the subject of this 
test case, were of an elaborate type and 
costly, being ornamented with pearls and 
precious stones. On entry through the 
New York customs they were assessed 
with duty as follows: the watch move- 
ments at 30 per cent ad valorem, under 
Para. 161, Tariff Act of 1913; and the re- 
mainder as jewelry, valued at above 20 
cents per dozen pieces, at 60 per cent. ad 
valorem under Para. 356, Tariff Act of 
1913. The decision is lengthy and technical. 
It is summarized by Judge Sullivan as 
follows: 

Wrist watches, composed of a_ watch 
movement, set in a gold or platinum case 
(in some cases ornamented with pearls 
and precious stones), attached to a leather 
or silk ribbon strap with a gold or platinum 
buckle in some cases set with precious 
stones and in others plain, or to a wristlet 
of platinum or gold, also in some cases set 
with precious stones, are dutiable as fol- 
lows: The watch movements and cases at 
30 per cent ad valorem under Para. 161, 
and the wristlet at 50 per cent ad volorem 
under Par. 167. The watch cases and 
wristlets are not dutiable es entireties as 
jewelry under Par. 356. 

A similar watch, but having a silk rib- 
bon fob with platinum and precious stone 
ornaments instead of a wristlet, is dutiable 
as follows: the watch case and movement 
under Par, 161 and the fob as jewelry undet 
Par. 356. 
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STAMPING LAW CAMPAIGN 





Three Convictions Obtained During the Past 
Week in Drive to Curb False 
Marking of Jewelry 

As a result of the campaign being con- 
ducted by the Good and Welfare Commit- 
tee of the National Jewelers Board of 
Trade and other organizations in the in- 
dustry, to prosecute all violators of the 
New York Gold Stamping Law, three more 
convictions were obtained during the week. 
The defendants in these cases were Louis 
Gardner, jeweler, 72 Bowery, David Katz, 
142 Bowery and Bernard Salter, 109 
Delancey St., all of New York. 

After being found guilty Gardner was 
sentenced to serve 60 days or pay a fine 
of $250, Katz was fined $500 while sentence 
was suspended on Salter. Both Gardner 
and Katz paid their fines. 

The complaint against Gardner charged 
the defendant with selling a watch chain, 
parts of which were marked “14 K.” which 
when assayed, according to the testimony, 
showed less than the karat fineness allowed 
by law. The chain was purchased in April 
28 by Thomas F. Morgan, inspector for 
the Mayor’s Bureau of Weights and 
Measures for $17.67. The bar spring, ring 
and swivel were marked “14 karat” but 
when tested, the bar, it is claimed, assayed 
10.54 karats. The spring ring and swivel 
it was alleged assayed only 1.54 karats. 
When brought up for trial in the Court 
of Special Sessions, last Friday, Gardner 
waived defense but made the prosecution 
prove defective quality. After all of 
the testimony was in, Judges Voorhees, 
Freschi and Herrman found the defendant 
guilty of violating the New York Gold 
Stamping Law. In passing judgment 
Judge Voorhees stated that it was a flagrant 
case and maintained that something must be 
done to protect the jewelry trade. In view 
of the fact that Gardner, however, had 
practically pleaded guilty and put in no de- 
fense and that the defendant’s record and 
reputation were reported to the judges to be 
good, they decided to be lenient with him. 
For that reason, he was given the alternative 
of serving 60 days in jail or paying a fine of 

250. 
’ The charge against Katz was tried in the 
Court of Special Sessions last Monday and 
involved the sale of a chain to the other de- 
fendant, Bernard Salter. The chain, it was 
alleged, was marked “14K” although the 
swivel and spring ring only assayed 7.86 
karats and the chain and bar 12.89 karats 
according to the charge. It was contended 
that the chain which was purchased from 
Salter by an inspector of the Mayor’s Bu- 
reau of Weights and Measures was bought 
by Salter from Katz. After all the tes- 
timony was submitted the court found Katz 
guilty and fined him $500. The court stated 
that the sentence in that case would have 
been much heavier, except for the fact that 
the defendant had only a small establishment 
and that he was married and had two chil- 
dren to support. One of the judges voted 
for a 30-day jail sentence in addition to the 
fine. 

The next defendant placed on trial was 
Bernard Salter. This case was so closely 
related to the previous one that practically 
the same testimony was submitted. After 
this defendant was found guilty sentence 
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was suspended, but only after a recom- 
mendation had been made by Greenbaum, 
Wolff & Ernst, attorneys for the Good and 
Welfare Committee and the other organiza- 
tions conducting the campaign. It was 
shown that Salter had greatly assisted , the 
prosecution against Katz. 

Another important development in the 
campaign was the action of Magistrate 
Meeghan in holding Abraham E, Heyman, 
182 Fulton St., under $100 bail for trial in 
the court of Special Sessions. This case in- 
volved the sale of an Elk tooth charm and 
after a hearing in the Magistrate’s Court 
several months ago, the court ordered that 
both sides submit briefs. These were sub- 
mitted and were carefully considered by 
Magistrate Meeghan who, last Wednesday, 
finally held the defendant for trial. 

According to the complaint, it is claimed, 
that Thomas F. Morgan, purchased an Elk’s 
tooth charm from Mr. Heyman on July 20 
last. The band or cap on the head of the 
tooth bore the mark “14K” and when as- 
sayed did come within the statute. But when 
the Elks head which was soft soldered to the 
band was tested, it is claimed that it as- 
sayed less than 10 karat. The total assay of 
the band and Elks head it is contended by 
the complaint amounted to 10.69 karats. The 
question involved is whether the mark “14K” 
on the band applied to the entire article or 
only to those parts which appeared to be 
gold. 


EXHIBITION AND SALE 


Disabled Ex-Service Men Who Are Students 
at Rhode Island School of Design Will 
Conduct Display of Their Work 


PRovIpENCE, R. I., Dec. 10.—The opening 
of the new jewelry and silversmithing build- 
ing of the Rhode Island School of Design 
and the taking on of instructions in voca- 
tional training for disabled ex-service men, 
some 80 of whom were taking the jewelry 
and silversmithing courses, has attracted 
attention to the School from all sections of 
the country. And already the extraordi- 
nary advancement that these men have 
made is astonishing, and the prospects are 
that a large number will become skilled 
artisans in these lines and become valuable 
acquisitions to the ranks of the jewelers and 
silversmiths of the country. . Beginning next 
Thursday, and continuing until the night 
before Christmas, an exhibition and sale 
of the work of the ex-service men will be 
held at the School. It will be staged in 
the lobby of the new jewelry building and 
will be in charge of the men themselves. 

Last year a similar exhibition and sale 
occcasioned considerable favorable comment, 
visitors being astonished at the remarkably 
fine work produced by the men. Several 
hundred dollars was raised by this method, 
all of which was given to the men whose 
work was sold. Although hurriedly ar- 
ranged last year’s exhibition and sale proved 
so successful, and so many inquiries have 
been made since by persons desirous of ob- 
taining the beautiful fieces of jewelry 
produced by these men, that it was decided 
to repeat the exhibition, this year. 

This year the offering will include fully 
1500 pieces of jewelry, in which almost every 
conceivable article generally produced by 
the jewelry manufactories; and hundreds 
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of others found only in handicraft collec- 
tions, will be represented. The exhibition 
contains an usual number of little inex- 
pensive articles that will have the additional 
characteristic of uniqueness and practica- 
bility. 

As one looks at the delicate bits of skil- 
fully formed metal, it is difficult to realize 
that they are the work of men who are 
undergoing training for rehabilitation. Es- 
pecially interesting are pieces that have been 
made by one of the students who has but 
one hand. After the’ permission had been 
obtained from August F. Rose, director 
of the jewelry and silversmithing depart- 
ment to hold the exhibition and sale, a 
meeting of the students was held and a 
committee consisting of Harry J. Mitchell 
(chairman), George A. Wilson and H. F. 
Davies was appointed to take charge of 
the exhibition and sale. 








IDENTIFIED AS ROBBER 





Pinkerton Detectives Arrest Man at Peeks- 
kill Who Is Said to Have Stolen Valu- 
able Bracelet from Syracuse, 

N. Y., Store 
Syracuse, N. Y., Dec. 8—Through the 
efforts of the Pinkerton National Detective 
Agency, Herbert M. Rothery, alias “Mc- 
Clellan,” who is charged with stealing a 
bracelet worth $2,000 from the jewelry 
store of Howe & Co., this city, was located 
and arrested in Peekskill, N. Y., a few days 
ago. He was brought to this city by the 
police last Monday and on the following 
day, was positively identified by three em- 
ployes of the Howe store as the man who 
visited the establishment on June 2 last, 
and after whose departure a platinum 
bracelet was missing. Yesterday, Rothery 
was arraigned in the Court of Special 
Sessions on a charge of grand larceny in 
the first degree and after requesting time 
to obtain counsel, bail was set at $5,000. 
Another hearing was scheduled for Satur- 

day. 

Since the loss of the bracelet from the 
Howe store, the Pinkerton agency had been 
endeavoring to trace Rothery who was re- 
leased from the custody of the Baltimore 
police in $10,000 bail awaiting the action 
on an appeal of a case in which he was 
sentenced to serve three years in jail. It 
is claimed that in October, Rothery again 
called at the Howe store and after this 
visit, the Pinkerton Agency endeavored to 
pick up the trail, but were unable. He 
was finally traced by the Pinkerton opera- 
tives to Peekskill, N. Y., where his home 
is located. Chief of Police Henry Burke 
detailed a man to watch Rothery’s home 
and after waiting for four weeks, the man 
finally appeared and was placed under 
arrest, 

Last Sunday, Operative Grogan of the 
Pinkerton Agency arrived in Peekskill from 
New York and questioned Rothery who, 
it is claimed, admitted his identity and also 
admitted that he was in Syracuse six 
months ago. He denied, however, that he 
committed the robbery at the Howe store. 
The following day an officer from this city 
went to Peekskill and returned later with. 
Rothery. 
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DANGEROUS CROOK AT WORK 





Victor Von Alten, “Pennyweighter” and 
Sneak Thief, Again Visits New York 
and Finds New Victims 


Despite the many warnings issued in 
THE JEWELERS’ CircULAR during the past 
few months, Victor Von Alten,-a notorious 
and clever sneak thief and “pennyweighter,” 
again visited New York and by posing 
as an out-of-town jeweler, succeeded in 
stealing diamonds worth $5,000 from Hans 
Brassler, 33 W. 38th St., and a diamond 
mounted platinum ring valued at about 
$300 from S. Oberman, diamond im- 
porter, 12 John St. By way of adding 
further to Mr. Oberman’s chagrin and ul- 
timate loss, this pseudo jeweler not only 
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The following morning, the supposed 
Sharon jeweler appeared at Mr. Oberman’s 
office shortly before 10 o’clock but before 
the latter would let his “customer” look 
at any other merchandise, he insisted that 
he be paid for the goods already selected. 
The “customer” hesitated and Mr. Oberman 
becoming suspicious, left the office to visit 
the jeweler who was supposed to have sent 
this man. While Mr, Oberman was waiting 
for an elevator, the man rushed out of 
the office, went into the men’s room and 
disappeared. Before leaving, however, he 
told Mr. Oberman: that he would return 
later in the day and give him another order 
and settle up the account. He never re- 
turned and although Mr, Oberman had 
concluded that the man was a crook, he 
did not learn that he had lost a ring 
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VICTOR VON ALTEN, NOTORIOUS “PENNYWEIGHTER” AND SNEAK THIEF 


took a valuable ring but also dined with 
the John St. diamond dealer on the latter’s 
invitation. 

On his latest visit, Von Alten worked 
his game longer than is his custom, having 
devoted almost two days to his operations 
before he again disappeared. He appeared 
on Monday, Dec. 5, and was in the city 
until the afternoon of the following day. 

His first call took place on Monday when 
he visited the office of S. Oberman, diamond 
importer, 12 John St., and presented a 
card bearing the name of a Sharon, Pa., 
jeweler. He informed Mr. Oberman that 
he had been sent to this place of business 
by a firm in the same building. The sup- 
posed Sharon jeweler informed Mr. Ober- 
man that he wanted a variety of platinum 
diamond set rings. After the John St. 
merchant informed his “customer” that the 
transaction would be a strictly cash one, 
the latter seemed satisfied and proceeded 
to look over an assortment of rings. Be- 
fore he had finished, it was 6 o’clock and 
as it was getting dark, Mr. Oberman sug- 
gested that the man return the following 
day. The stranger had selected $5,000 
worth of merchandise and just as he was 
getting ready to leave the office, Mr. Ober- 
man suggested that he dine with him. 
This appealed to the man and accompanied 
by Mr. Oberman, his son and another mem- 
ber of the trade, the four men went to a 
restaurant on John St, where they dined 
and talked until almost 10 o’clock in the 
evening. 


en 


until several days later while taking in- 
ventory. When Mr. Oberman was shown 
a recent issue of THE JEWELERS’ CIRCULAR 
containing Von Alten’s picture, he was 
positive that he had been duped. . 

The Jewelers’ Co-operative Bureau and 
the police were immediately notified and 
at the hour that the man was scheduled to 
return. “Matt” Stratton of the Co-oper- 
ative Bureau and a police officer waited for 
the stranger but he failed to put in an 
appearance, 

Later in the same day, this man called 
on Hans Brassler, a manufacturing jeweler 
at 29 W. 38th St., and after spending 
several hours in that place, left with a 
package of diamonds worth $5,000. In 
speaking to a JEWELERS’ CrRCULAR reporter, 
Mr. Brassler gave the following account 
of the man’s visit. 

“About noon time on Tuesday, Dec. 6, 
a well dressed man entered my office and 
presented a business card of a jeweler of 
Sharon, Pa., with the request that I furnish 
16 small diamonds for a platinum and sap- 
phire ring mounting. After inviting this 
man into my private office, I requested my 
bookkeeper to look up the man’s rating 
and found that the Sharon, Pa. jeweler 
is rated first credit, $20,000. After that 
I turned the ring over to one of my 
assistants who picked out the _ small 
diamonds. I also inquired as to references 
which he gave me. 

“During the conversation he asked me 
whether I had any mounted scarf pins 
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and bar pins in stock. Assuring him in the 
affirmative, I invited him to my diamond 
office and showed him various articles. He 
inquired very carefully into the Perfectness 
of the stones and examined every piece 
himself with a loop. He selected a hai 
dozen scarf pins and made notation of the 
prices. He then requested to see some 
platinum bar pins but I informed him that 
my stock was out with one of my salesmen, 
upon which he told me that he would re. 
turn in the afternoon to look at the bar 
pins. 

“After my return from lunch, I looked 
for a parcel of mélée and to my consterna- 
tion, same was gone and also a 19-carat 
briellete cut diamond. My suspicions were 
immediately aroused and when he didn't 
appear at the appointed hour, I telephoned 
the jeweler at Sharon, Pa. He informed 
me that he hadn’t been in New York for 
years and he hasn’t any representative here 
either, 

“T immediately took the matter up with 
Police Hearquarters, the Jewelers’ Board 
of Trade and the Jewelry Crafts Associa- 
tion. At the request of Police Headquar- 
ters I visited the Rogues Gallery - and 
identified this man among the photographs, 
as an international criminal.” 

The man whose photograph Mr. Brassler 
identified is Victor Von Alten, alias “Noble” 
alias “Ford”. Victor Von Alten is wanted 
in Springfield, Mass., Seattle, Wash., New 
York and several other places.- He is 
described as about 37 years old, stands: 5 
feet, 11 inches in height, and weighs about 
195 pounds. Although Von Alten’s photo- 
graph illustrated herewith shows him clean 
shaven, he wore a small mustache on his 
latest visit to New York. He also wore a 
dark soft hat and a long overcoat trimmed 
with a fur collar and carried a_ black 
leather brief case. As this man is sure to 
appear in New York again, jewelers should 
be on the lookout. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Demestic 
Selling Price Silver 

London U.S. Govt. Standard 
Date. Oficial. Assay Bars. Price. 
LT Og, eee 36% 69% 99% 
a Peer e 326% 68% 99% 
Dae, Bioccaaws 34% 65% 991% 
[eet Os saae ees 34% 66% 99% 
1 ae | re 35% 68% 99% 
TPBC 4255 s66 50 35% 69% 99% 








At a recent stockholders’ meeting of the 
Leatherware Company of America, Inc. 
manufacturer of men’s leather belts, Mid- 
dletown, N, Y., Jacob I. Wiseman was 
elected president and treasurer of the cor- 
poration to succeed Herman Blum, who is 
retiring on account of ill health. Mr. Wise- 
man was formerly vice-president and secre- 
tary of the Leatherware Company. He has 
been in the belt and leather goods business 
for 22 years, and it is his intention to con- 
tinue the same progressive policies, which 
have marked the advancement of the Leath- 
erware Company since its inception. ‘With 
the exception of Mr. Blum, the manage- 
ment and organization of the corporation 
remains identically the same as heretofore. 
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George Gerber & Co., have been elected 
members of the Providence Chamber of 
Commerce. ; 

Harry Brier, of the Brier Mfg. Co., has 
been granted a marriage permit, the bride- 
to-be being Miss Sarah Kortrich, 

Mr. and Mrs, James E. Roosa have 
closed their country home at Buttonwood 
and returned to the city for the Winter. 

The will of the late William I. Mac- 
omber has been filed in the probate court 
at Cranston and deferred to Dec. 9 at 2 
o'clock for hearing. 

Robert Barrie, formerly of the Barrie 
Art Craft Co., Benefit St., is now with the 
Decorative Window Co., stained glass win- 
dows, 257 Eddy St. 

A large brick and cement garage to ac- 
commodate four cars has been commenced 
at the corner of Blackstone and Culver 
Sts, for Otis Bros. & Co., refiners, 

Barton A, Ballou, of B. A. Ballou & 
Co. Inc., was elected first vice-president 
of the Ballou Association of America at the 
annual meeting in this city last Saturday. 

Adolph Meyer, who has been conducting 
the A. M. Novelty Co., 19 Gay St., has 
formed a partnership with Joseph H. Cohen 
and the business will be conducted under 
the old style. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers Board 
of Trade will be held Friday afternoon, 
Dec. 16 at the rooms of the association in 
the Turks Head building. 

Gertrude E. Norman and William E. 
Patt hae started in business as the Cen- 
tral Trading & Importing Co. at 75 West- 
minster St., this city and will do a foreign 
and domestic jobbing business. 

At the annual meeting of the Gattling 
Gun Association of Rhode Island held 
Saturday evening at Freeman’s restaurant, 
this city, Henry Wolcott, of the Wolcott 
Mfg. Co., was re-elected president. 

Archibald Silverman, of Silverman Bros., 
is State chairman of the Jewish Relief Ap- 
peal that is being conducted here Dec. 11 
to 18 to raise $75, as the Providence quota 
of the $14,000,000 to be raised in this coun- 
try. 

The first meeting of the creditors of 
Harold George or Harold George Essayan 
in bankruptcy proceedings will be held on 
Dec, 19 at 10 o’clock at the office of Referee 
in Bankruptcy, Frank Healy, 1002 Turks 
Head building, this city, for the purpose 
of proving claims, appointing a trustee and 
examining the bankrupt. 

Among those who attended the luncheon 
given Mrs. Amelia E. McCudden, Great 
Britain’s gold star war mother sent to deco- 
tate the grave of America’s unknown dead 
at Arlington Cemetery, on the occasion of 
her visit to Providence on Saturday last, 
were Arthur Henius and wife, E. Merle 
Bixby and Hiram D. Murray. 

Richard J. Feeley, 40 years old, of Still- 
water, who was struck by a train that he 
was running to catch on Nov. 24, died last 
Saturday at the Rhode Island Hospital 
this city: and was buried Tuesday. He 
was a silversmith employed by Baker & 
Winsor, refiners, 189 Eddy St. this city. 
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Besides his wife he leaves seven children. 

Louis J. Teller and Lena Teller of this 
city and Joseph V. Smith, of Arctic, R, L., 
as incorporators, were granted a charter by 
Secretary of State Parker last Wednesday 
under the laws of Rhode Island. With a 
capitalization of $50,000 the concern will 
manufacture a general line of optical goods, 
and will be located in Providence. 

The electro-plating business established 
by Frank W. Grant & Co. and recently 
taken over by the Beverly Electroplating 
Co. at 7 Beverly St., is now owned by F. 
Smith and F. Armstrong who will continue 
it under its latter name. New quarters have 
been taken at 74 Clifford St. and the two 
plants will be consolidated in the near 
future, 

Alfred Roderick was taken before Judge 
Hahn in the Superior Court on Wednesday 
on a capias and sentenced to four years 
in the Rhode Island State Prison on the 
old charge of breaking and entering the 
retail haberdashery store of George Petri, on 
Westminster St. on the night of Feb. 17, 
1918, and stealing jewelry, etc, to the 
value of $71. 

The Gorham Quarter Century Club, the 
membership of which as the name implies 
consist of employes of the corporation who 
have been thus employed for more than 25 
years, will hold a reunion and get-together 
meeting at the Gorham Casino on Friday 
evening, Dec, 16. The committee having 
the affair in charge have designated it as 
a “Cheero-Joy-Fest” and will introduce sev- 
eral novel features, 

At the annual meeting of the stock- 
holders of the Rhode Island Hospital Trust 
Co., held last Wednesday, among the direc- 
tors elected were Herbert J. Wells, Frank 
W. Matteson and Alfred K, Potter who are 
directors of the Gorham Mfg. Co.; Walter 
R. Callender of Callender, McAusland & 
Troup Co.; Henry D. Sharpe, of Brown & 
Sharpe Mfg. Co. and Frederick A. Ballou, 
of B, A. Ballou & Co., Inc. 

The Irons & Russell Co. have been un- 
usually busy recently in making special 
jewels for presentation to retiring presiding 
officers in the various secret and fraternal 
orders. Some of these are very elaborate 
and costly, Among the most noticeable of 
these were a Past High Priest’s jewel for 
Providence Royal Arch Chapter of Masons 
and Past Illustrious Potentate of Palestine 
Temple, Ancient Arabic Order of the Mys- 
tic Shrine, 

A meeting of the creditors of Burke 
Bros, & Co., manufacturing jewelers of this 
city was held last week at the office of the 
Referee in Bankruptcy, Frank Healy, when 
terms for a compromise offer in settlement 
were discussed, The offer was on the 
basis of 12%4 per cent cash and 37% per 
cent in notes. This offer has been filed 
with Judge Arthur L. Brown in the United 
States Court for the District of Rhode 
Island and as there was no opposition with 
80 per cent of the creditors accepting the 
offer, the same was confirmed. 

Employes of the United Wire & Supply 
Co, of Auburn presented a gold watch and 
chain, as a token of esteem and remem- 
brance to P. J. McIntyre, a few days ago 
on the occasion of his taking leave as super- 
intendent of the plant, after 13 years of 
exceptional service, to engage in other ac- 
tivities.. 
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marine listener, so effectively used during 
the war, as he superintended the making 
of these instruments at the plant. He is 
also the inventor of many of the parts used 
by the leading automobile manufacturers 
of the country. 

Frank H. Schaeffer, of 551 Potter Ave. 
this city, who for a number of years was a 
manufacturing jeweler and die cutter at 
40 Clifford St. filed a voluntary petition 
in bankruptcy with the United States Court 
for the District of Rhode Island last Wed- 
nesday. He stated in his schedules that his 
liabilities amount to $2,593 while his. assets 
are only $927. Mr. Schaeffer went out of 
business in 1918 since which time he: has 
been liquidating his affairs until it became 
advisable to begin bankruptcy proceedings. 
The matter has been referred to the Referee 
in Bankruptcy, Frank Healy. 

At the present time there are several 
competitions being conducted among the 
students at the Rhode Island School of De- 
sign for prizes offered by various manu- 
facturing jewelry concerns for special or 
general designs, The latest of these con- 
tests is that resulting from the offer ot 
the Potter & Buffington Co., this city, for a 
set of models for the illustrating of the 
firm’s new Masonic emblem “King Solo- 
mon’s Charm.” ‘There are to be six models 
with a prize of $10 for each, the com- 
petition to close on Jan, 2. The models 
are to be of a specific size. 

At an auction sale of the property of the 
Capuano & Torre Jewelry Mfg. Co., manu- 
facturer of filigree jewelry at 44 Franklin 
St., last Saturday the business was bid in 
by Angelo Torre, the junior member of the 
firm, Harry Nathanson acting.as auctioneer. 
It was stated that a dissolution of the firm 
had been mutually agreed upon, but that 
the terms of settlement could not be agreed 
to, so the auction sale was resorted. to. 
Mr. Torre purchased the interests of his 
partner, Lorento V. Capuano, All the liabil- 
ities of the old business are said to have 
been liquidated and Mr. Torre will continue 
the business at the same address under 
the firm name of the A. W. Torre Co. The 
business was started in June, 1919, by 
Messrs. Capuano and Torre. The former 
was formerly in the employ of William. E. 
Hunt, Inc., while Mr. Torre was with 
the Powers & Mayer Corp. 

The trial of the suit of Gustave Fox Co., 
of Cincinnati, O., against the T. F.. Hunt 
Mfg. Co., manufacturing jewelers of this 
city, to recover damages for alleged breach 
of contract was begun Dec. 9 before a 
jury in Judge Sumner’s division of the Su- 
perior Court. The plaintiffs in their declar- 
ation allege that in November, 1917, the 
defendant concern entered into a contract 
with them to furnish a Jarge number of 
Red Cross emblems, which were to be paid 
for at the rate of $54 per thousand and 
were to be made in accordance with ‘certain 
specifications according to agreement entered 
into by the two parties. It is claimed that 
numbers of these emblems were mage-and. 
delivered but that some 33,000 of them, it 
is claimed by the plaintiffs, were not wp to 
the standard of workmanship or of the 
quality of material agreed upon. Suit has 
accordingly been instituted to recover for 
loss of profits and other losses dué to the 
failure of the defendant to carry out the 
contract, The sum--sued for is $1,597.53. 
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The Production A® <eeae g oa 
of Precious Reoe, We SS 


gin with this issue, 
Stones in 1920 the publication of 
the report on the Production of Precious 
Stones in 1920, by Dr. Geo. F. Kunz, 
the well-known mineralogical expert and 
authority on gems. Dr. Kunz originally 
compiled this information for “Mineral 
Industry” and it will be a part of Volume 
XXIX of that publication. The matter 
is reprinted in THE JEWELERS’ CIRCULAR 
through the courtesy of the publishers of 
the work, the McGraw-Hill Book Co. 

The greater part of DrsKunz’s report 
published is devoted entirely to diamonds, 
diamond mining or production, diamond 
cutting, etc. The installment this week 
is devoted especially to the statistics of 
imports, the distribution and price of 
diamonds and diamond cutting, while the 
installments to follow will cover diamond 
mining and production with some very 
interesting figures as to the output of 
the South African diamond mines. 

Of the other precious stones which are 
touched on in this report, brief mention 
is given to jade, moss agate, opals, pearls, 
rubies, sapphires, spinel and _ turquoise. 
But in addition to the information con- 
tained in the report compiled for 
“Mineral Industry” THE JEWweELErRs’ Cir- 
CULAR hopes to little later publish a 
considerable amount of additional data 
compiled by Dr. Kunz both on the topics 
treated and upon other gems. This will 
appear after the completion of the present 
report. 





T is not known 


Treasur Depart- 
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ment Still Opposes whether or not the 


a Gold Tax advocates of the so- 
called McFadden -Gold Miners’ Bonus 
Bill will make as strenuous a fight at the 
session of Congress which opened last 
week as they have at the last two ses- 
sions, but it is improbable that the 
western Congressmen and Senators will 
give up without a struggle, their attempt 
to obtain a subsidy for the gold miners 
at the expense of those manufacturers 
who use gold for jewelry and in the 
arts, and on whom they propose to 
assess a tax of $10 an ounce on all gold 
used; but, if they keep up this fight they 
will do it against odds, no less great than 
in the past two sessions. 


Fortunately for the people of the 
country, the gold committee of the 
Jewelers Vigilant Committee, made a 
most strenuous fight when the bill had 
its first opportunity of passing, and 
practically alone produced the evidence 
in the way of arguments from economic 
and financial aspects that showed the 
absurdity and iniquity of the gold miners’ 
demand. Fortunately, also, Secretary 
Mellon of the Treasury Department has 
stood like a rock against this iniquitous 
legislation, and in his first annual report, 
submitted to Congress Wednesday, he 
deviates in no way from the stand he 
took on the resolution, signed by 22 
Senators from the western States, which 
was submitted to him a short time ago, 
asking his opinion on the Gold Bonus. 
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.In his ‘report, published last week, he 


takes up the question of gold produc- 
tion, briefly but effectively, in the follow- 
ing words: 


“Due to the unfavorable influence 
of high prices and consequent high 
costs of production on the mining 
and reduction of gold, there have 
been further discussions of proposals 
for subsidizing the gold-mining -in- 
dustry. A bill has been introduced 
in the House of Representatives 
(H. R. 5025) ‘to provide for the pro- 
tection of the monetary gold reserve 
by maintenance of the normal gold 
production of the United States, by 
imposing an excise, for revenue and 
other purposes, upon all gold used 
for other than monetary purposes, 
and by the payment of a premium 
to the producers of newly-mined 
gold, and providing penalties for the 
violation thereof.’ The Treasury does 
not approve this bill or other 
measures for subsidizing the gold- 
mining industry, believing that the 
problem will ultimately adjust itself 
and gold mining become more re- 
munerative as the purchasing power 
of the dollar increases. The posi- 
tion of the Treasury with reference 
to this question was stated in some 
detail in a letter dated Sept. 30, 1921, 
a copy of which is attached as Ex- 
hibit 75, page 376, in reply to a reso- 
lution signed by 22 Senators from 
the western States and submitted to 
the Secretary of the Treasury, re- 
questing an opinion as to H. R. 5025. 
To this letter is attached a copy of 
a letter from the Secretary of the 
Treasury to the chairman of the 
Committee on Ways and Means, 
dated May 9, 1921, with respect to 
the same bill.” 


Secretary Mellon also points out that 
while the production of gold in the 
United States is still below pre-war fig- 
ures this is true of other countries also 
and even South African gold fields which 
have been in a position to reap the benefits 
of the fluctuation in exchange, a differ- 
ential which sometimes runs to £1, 5s, per 
ounce above the normal. The United States 
production in 1920 is put at $51,186,900 
while the industries of the country have 
been reported to have consumed about 
$54,000,000. 


In regard to Russian gold he says: 
“The Treasury, acting in accord- 
ance with the advice of the Depart- 
ment of State, does not accept at 
United States mints and assay offices 
gold known or suspected to be of 
Soviet origin, but does regard as free 
from any suspicion or possibility of 
Soviet origin gold which bears the 
official coinage or mint stamp of 
recognized governments, including 
for this purpose Germany and 
Mexico. Privately stamped gold bars 
are accepted only if accompanied by 
a satisfactory certificate of owner- 
ship and non-Soviet origin executed’ 
by a responsible bank or banker, or 
by other satisfactory proof of. new 
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mine production or other facts nega. 

tiving Soviet origin.” 

In view of the enormous importatiogs 
of gold into this country from al} Over 
the world, and our ever increasing 
in the view of the opinions of oug ; 
economists as to the danger to the gol 
standard by making a difference in the 
value of gold in the coinage and gold 
in the arts, and in view of the bette 
conditions, gradually improving ip the 
Mining districts of the country, we feg 
that the advocates of the McFaddon bij 
will find their ground slipping from 
under every argument that they have put 
forward in favor of the measure. This 
coupled with the strong stand, Secre. 
tary Mellon has taken on the subject, 
should be sufficient to keep the jewelry, 
and other trades using gold from worry: 
ing as to the outcome of any measure 
attempting to tax their industry for the 
exclusive benefit of the gold mine 
owners. 





N Mount Olym. 

Why Fine Pearls O pus the ol 

Are Rare of old are likely to 
be having great 
amusement at the vague fears of certain 
mortals that the price of fine pearls may 
find diminishment at the hands of the in- 
genious Jap. There are many readers of 
THE JEWELERS’ CIRCULAR who have but the 
faintest notion what makes: fine pearls so 
costly. They can explain the phenomenon 
satisfactorily to themselves with the 
answer that they are so costly because they 
are rare. But the. true inward reason for 
the scarcity is known only to those who 
have studied the literature of the mar- 
garite. And that is a side of the subject 
they. leave to.the experts. 

And the real:source of this scarcity is a 
combination of the greed of man and the 
wasteful process of nature. The process of 
generation of: the pearl oyster is prolific— 
the egg product of a single oyster runs into 
the millions. And the more pearl oysters, 
the more pearls produced. What’s the 
trouble? Take the Ceylon pearl fisheries 
(whence come the finest pearls known) as 
an instance. When the Government allows 
oyster fishing to be done on the “banks” 
along the coast, the natives appear in 
swarms of many thousands and in the 
clean-up the beds of oysters are mercilessly 
denuded. And the oyster takes a series of 
years to mature. 

But that is not the chief danger that 
faces the bivalves. Dakin, the expert bi- 
ologist who has studied the oyster in its 
Indian habitat, enumerates the following 
agents as known to cause “widespread 
death” to the pearl oysters: “(1) Shifting 
sand, due to strong currents; (2) voracious 
fishes, chiefly rays and file fishes; (3) im 
vertebrate animals, such as boring shellfish, 
boring sponges, starfishes and the smother- 
ing molusc, Modiola.”” A storm arises on 
shore and buries the whole great colony 
of oysters under several inches of sand 
killing the entire oyster bed. The great 
rays eat up the younger growths by the 
millions, chewing the dainty bivalves, shell 
and all. The’ thousands of starfish fix their 
tentacles on each of the two shells and 
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According to an announcement made last 
week, Alfred Meyerowitz, dealer in precious 
stones, 9 Maiden Lane, has severed ‘his con- 
nection with the Sapphire Products Co, In 
the future, the latter concern will conduct 
business at 51 Chambers St. 


Samuel Hoenig, of Goldfarb & Friedberg, 
Inc., 336 Canal St., has been receiving con- 
gratulations from his friends on his mar- 
riage Sunday evening, Dec. 4, to Miss Sadie 
Kinzler, daughter of Mr. and Mrs. M. 
Kinzler. The wedding took place at 
Vienne Hall, this city. 


Irving N. Looker, now located at 
9-11-13 Maiden Lane, having resigned a 
position-held for the past 10 years with 
the firm of McRae & Keeler as their 
New York representative, is representing 
the A. H. Bliss Co., Inc., Providence, 
and the Juergens Jewelry Co., Inc., 
Providence. In addition Mr. Looker is 
selling the line of the Summer Mfg. Co. 
and a line of men’s belts made by the 
Wellmade Leather Goods Co. New 
York. 

An involuntary petition in bankruptcy was 
filed in the United States District Court, 
this city, last Wednesday, against Elias 
Mandel and Morris Kohn, doing business 
as Mandel & Kohn, manufacturing jewelers, 
7 W. 45th St. The petitioning creditors 
are Anderson & Kroener for $762, John F. 
Paulis, $600 and Monroe B. Hack, $400. 
The petition places the firm’s liabilities at 
$18,000 and estimates the assets at $3,500. 
On Thursday, Judge Hand appointed. John 
L. Lyttle, as receiver under a bond of 
$1,000. 

Funeral services were held at 10 o’clock 
Friday morning from the Church of the 
Incarnation for Major Charles Lanier 
Appleton, son of Major Francis R. Apple- 
ton of the old firm of Robbins & Appleton, 
former selling agents of the Waltham Watch 
Co. and also a director of that company. 
The Rev. H. Percy Silver, rector of the 
Church of the Ascension officiated, assisted 
by the Rev. Endicott Peabody, head master 
of Groton School, and the Rev. Rowland 
Cotton Smith, of St. John’s Church, Wash- 
ington, D. C., a cousin of the deceased. 
Burial was at Ipswich, Mass., on Saturday. 

The Charles T. Dougherty Co., Inc., 7-11 
W. 45th St., New York, manufacturer of 
high class platinum and gold jewelry will 
discontinue its manufacturing department 
Feb. 1, 1922, and thereafter will devote its 
activities to importing and dealing in pearls 


and precious stones, Charles T. Dougherty . 


is widely known in the trade, having started 
in business in February, 1907, at 291 Seventh 
Ave., under the name of the Osmers-Dough- 
erty Co. In 1917 he bought out Mr, Os- 


mers’ interest in the business and re-incor- 
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porated under the present name of the 
Charles T. Dougherty Co., inc. In the same 
year the company moved its office from 291 
Seventh Ave. to its present address, 7-11 W. 
45th St. Mr. Dougherty sailed last Satur- 
day aboard the steamship Olympic for Paris 
and London, where he will visit the pearl 
markets in the interest of his new business. 
It was announced that the C. V, Dougherty 
Co., Inc., will take over the manufacturing 
and seed pearl departments of the Charles 
T. Dougherty Co. with the factory and 
office at 7-11 W. 45th St. C. V. Dougherty, 
Walter Monroe and Alfred Spaney will be 
connected with the new company, 

An important meeting of the good and 
welfare committee of the National 
Jewelers Board of Trade was held Tues- 
day afternoon, Dec. 6, just after the last 
issue of the JEWELERS’ CIRCULAR went to 
press. At this meeting there was pre- 
pared, for the benefit of the directors, a 
report of the work in the prosecution 
of Stamping Law cases in New York, 
during the past year with an estimate 
as to what it would cost to continue this 
work during 1922 and the amount of 
appropriation that would be required. 
The committee considered a _ large 
number of complaints relating to the 
Stamping Laws and also in regard to 
unfair trade practices, as well as to com- 
plaints relating to the misrepresentation 
in the sale of so-called “Sheffield” plate. 


Members of the Jewelers 24 Karat 
Club have received notice from _ the 
banquet committee of the allotment 


of tickets to them for the next annual 
banquet which ‘will be held Saturday 
evening, January 21, at the Waldorf- 
Astoria at 6 o’clock. The committee 
has asked that a typewritten list of all 
guests of the club be sent to the banquet 
committee not later than tomorrow 
(Dec. 15), as arrangements will then be 
made for the seating of the guests. 
Owing to the character of the entertain- 
ment and the fact that the final plans of 
the committee are based on the number 
of covers allowed, there can be no 
changes made either in cancellations or 
in additional tickets. Checks for the 
tickets alloted are to be sent to the 
treasurer, Charles R. Jung, 1 Maiden 
Lane, and the list of guests to the chair- 
man of the banquet committee, Herbert 
P. Reichman, 170 Broadway. Associated 
with Mr. Reichman on the banquet com- 
mittee are A. L. Brown, Edward H. 
Dean, W. H. Joers, H. C. Larter, Robert 
Loch and Leo Wormser. 

The testimonial to be tendered the Na- 
tional Council for Traveling Salesmen’s As- 


sociations at the Manhattan Opera House . 


on Sunday evening, Dec. 18 under the direc- 
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tion of Edward F, Albee, will-be given under 
the patronge of prominent New York citi- 
zens representing the city’s varied com- 
mercial, industrial and amusement ~inter- 
ests. Among the patrons are: William 
Fellowes Morgan, President, the Mer- 
chants’ Association; Guilio Gatti-Casaz- 
za, Director, Metropolitan Opera Co.; Jules 
S. Bache; David Belasco; Sam H. Harris, 
President Producing Managers’ Association; 
William H. Johns, President, Chamber of 
Commerce of the Borough of Queens; E. F. 
Albee; Colonel Jacob Ruppert, President, 
New York American League Baseball Club; 
A. L, Erlanger; and Daniel Frohman, Presi 
dent, Actor’s Fund of America. An espé 
cial effort is being made to sell the entire 
balcony and gallery to persons who will con 
tribute the seats to the numerous disabled 
soldiers in New York and vicinity. Julius 
Tannen, who has been conspicuous among 
the prominent headliners in vaudeville dur 
ing recent years as “The Chatterbox,” has 
volunteered his services as master of cere- 
monies. Mr. Tannen is a salesman now. 

Tiffany & Co., jewelers, 409 Fifth Ave., 
this city, have just designed and striick off 
a number of medals for the Ace ‘High 
Foundation, 80 E, 11th St., this city. These 
medals will be known as Ace High 
Medals and will be awarded for heroism. 
The first medal which will be awarded will 
be given to William A. Reed, Jr., an ex» 
marine, who: showed conspicuous courage 
during a railroad wreck on Sept. 10 near 
San Antonio, Tex. A Southern Pacific 
train was wrecked as a result of a wash out, 
an aftermath of the San Antonio flood 
disaster. There was danger of an east 
bound passenger train running into the 
wreck and to prevent such a disaster, it 
was necessary for the second train to be 
flagged, but to do so meant that someone 
would have to swim a swollen stream at 
the risk of his life. Ex-marine William 
A. Reed, Jr., volunteered to undertake the 
task and after accomplishing the deed and 
returning to the wreck, again swam the 
stream in order to carry aid to the injured 
fireman of the wrecked train, Mr. Reed 
will be the first recipient of the Ace High 
Medal for heroism, The medal which he 
will receive is made of 14 karat gold and 
is suspended from a gold bar on a blue 
ribbon, On one side standing out in relief 
fare the words “Ace High Medal” and 
around the border has been executed a leaf 
design. The reverse side is inscribed with 
the words “Awarded for an act of heroism 
above and beyond the ordinary duty of 
man.” Similar medals will be awarded to 
those showing. unusual heroism. 

It was announced last week that the firm 
of Bovsun & Fox, 14 Duane St., has been 
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dissolved. Henry Fox will continue the busi- 
ness at the same address. 

B, Konijn, of Konijn & Frank, cutters 
and importers of diamonds, 65 Nassau 
St, returned from Europe last Friday on 
the Agquitania. Mr. Konijn visited the 
foreign diamond markets and had been 
absent from this country since September. 

Fred Fahn, dealer in diamonds, 71 Nas- 
sau St. well known in the industry, passed 
away on Dec. 1 at his late home, 110 Lenox 
Ave. The funeral services were held the 
following day, from his late residence. He 
is survived by a widow, two daughters and 
one son. : 

On Dec. 3 the American Watch & Dia- 
mond ‘Co., 6 Maiden Lane, opened its up- 
town branch at 503 Fifth Ave., corner 42d 
St. The concern was the recipient of many 
floral tributes and wishes of success from 
Maiden Lane friends. As an introductory 
souvenir the concern advertised the sale of 
5,000 sterling silver thimbles at one cent each, 
and the public responded generously. 

The sympathy of the trade is extended to 
Simon Adler, diamond dealer, 65 Nassau St., 
in the loss of his mother, who died last Mon- 
day at her home, 1239 Madison Ave., this 
city. Death occurred after an illness of 10 
days and was caused by pneumonia. Mrs. 
Adler was 86 years old. The funeral ser- 
vices will take place at her late residence at 
10 o’clock this morning (Wednesday). 

The building at 138 Fifth Ave., in which 
the L. Druckerman Co., Inc., and the Em- 
pire City Mfg. Co., were located was en- 
tirely gutted by fire and water the night 
of Dec. 7. The loss was fully covered 
by insurance. The above firms will be 
located in Suite 261, Hotel Imperial for 
the next few days while they engage 
permanent quarters, 

It was announced last week that David- 
son & Schwab, dealers in diamonds and 
precious stones and manufacturing jewel- 
ers now located at 126 W. 46th St., have just 
signed a lease to take over the 16th floor 
and one-half of the 15th floor in the new 
Banks building, at 58 W. 40th St. The 
lease is for a period of 10 years at a 
rental of $17,500. The firm will move in- 
to its new quarters on Feb. 1, next, where 
they will have about 8,000 square feet of 
space. The 16th floor will be devoted 
entirely to the factory, while the office 
will be located on the 15th floor. 

The creditors of Sigmund Mandel & 
Co., manufacturers of jewelry, 25 Maiden 
Lane against whom involuntary bank- 
Tuptcy proceedings were instituted last 
week, held a meeting on Friday at the 
Pennsylvania Hotel. At the meeting, at 
which John F. Paulis, of Greenbaum, 
Wolff & Ernst presided, the alleged bank- 
rupts made an offer of 15 cents on the 
dollar. This proposition was later with- 
drawn and one of 25 cents on the dollar 
was made. This offer is payable 10 cents 
i cash and 15 cents in notes, but the 
creditors withheld accepting it until a 
committee could make an _ investigation. 
For the purpose of making this investiga- 
tion, the following were appointed as a 
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creditor’s committee: Frank J. Clausman, 
of L, Heller & Son, Louis Whitelaw, of 
Whitelaw Bros., Israel Levitzky, John F. 
Paulis, J. Howard Imbrey and Leopold 
Bleich. The concern, it is claimed, has 
assets of about $14,000 and liabilities ap- 
proximating $40,000. 

The following contributions have been 
received by Leopold Stern, chairman of 
the Jewelry & Kindred Trades for the 
United Hospital Fund :—$500, Tiffany & 
Co.; $50, Goodfriend Bros.; $25, Unter- 
meyer, Robbins & Co.; Chas. Keller & 
Co., Rolland G. Monroe, C, G. Alford 
& Co., Morris Weil, Bunde & Upmeyer, 
Benedict & Warner, Alpheus & Brown, 
$20, B. Feigel; $15, B. & L. Veit, Wm. 
C, Solomon & Co.; $10, Powers & Mayer, 
S. Englander. This brings the total as 
of Dec, 10, up to $4,270. A much larger 
amount is still needed, and the trade is 
asked to be as generaus as possible in 
their contributions. Further contributions 
will be acknowledged in the next issue of 
this journal, 








WINDOW SMASHERS GET GEMS 
Bold Robbers Use Milk Can Cover to Break 
Glass in New York Store and Escape 
Through Tenement House 


While crowds were passing the store, 
a trio of thieves hurled the top of a milk 
can through the window of the jewelry 
store of N. Anusewitz, 37 Clinton St., 
New York, last Friday evening, and stole 
three diamond rings worth about $2,500. 
So quick was the theft committed that 
the crowds were awe-stricken and before 
it was realized what had happened, the 
men had made their escape through a 
nearby tenement house. 

The robbery occurred at 6 o’clock last 
Friday while Mr. Anusewitz was alone 
in his store. He was busily engaged 
when he suddenly heard a crash of fall- 
ing glass. He rushed to the front of the 
store, but by the time he reached the 
street, the three men were disappearing 
into a hallway of a tenement house. The 
jeweler left his store in charge of a 
neighbor and gave chase but lost all 
trace of the men after they had gone 
into the tenement house. 

That the robbery and the escape were 
carefully planned was borne out by the 
fact that the yard in the rear of the tene- 
ment house through which the men dis- 
appeared was covered with rope stretched 
from fence to fence, which was appar- 
ently done for the purpose of tripping 
anyone who attempted to pursue them. 
The men, it was learned, reached the 
roof of a tenement house, where they 
were stopped by a woman, but she was 
pushed aside and the men finally got 
away. 

This place is not far from police head- 
quarters and in a few minutes the police 
were on the scene. 

Upon investigation it was found that 
a man’s ring set with a diamond and 
several sapphires and two solitaire rings, 
worth in all about $2,500, were missing. 
Several watches were also badly dam- 
aged. The loss is not covered by in- 
surance. 
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slowly force them apart, then quickly 
digesting the soft bodies. 

There are spaces of 10 or more years 
when the Ceylon beds are so thinned fish- 
ing is forbidden. This wholesale destruc- 
tion at the hands of man and nature goes 
on in all the locations that produce the finer 
grade of pearls. 

That the “Japanese” pearl of culture, 
with its intricate processes and years of 
patient work needed in each individual 
growth, will never produce “cheap” gems 
is clear to all who know what patient dex- 
terity is required. The possibilities of 
large pearl crops lie in the natural growth 
when ostriculture is scientifically and suc- 
cessfully undertaken; when the eggs are 
protected and can produce their shells and 
form “spat”; when the spat is protected 
and can be permitted to attain three or four 
years’ growth free from its voracious 
enemies, and the mature oysters are farmed 
to the fishers under control. Then, indeed, 
we may look to a plentiful supply of pearls, 
and not before. 

But, so far, the few commercial enter- 
prises that have taken up this industry of 
ostriculture for pearls have proven sad 
failures. Hence the great scarcity of 
pearls. And all the experts agree on that 
point. Most of them will also agree that 
the infinite dexterity and prolonged care 
needed by the “Jap” system with its small 
output at great cost will never do aught but 
supply a strictly “artificial” growth incom- 
parably inferior in most specimens to the 
finest pearls of Dame Nature. 

And the danger of producing too many 
fine pearls, even by natural protective 


‘methods, is well expressed in a few words 


by Dakin when he says: “Commercial 
pearl fishing still remains a great specula- 
tion. It will require further very careful 
study and much more experiment under- 
taken in accord with scientific advice before 
nature is reined in or guided along paths 
suitable to man’s industries.” The pearl- 
wearing lady need not fear the gem of the 
ocean may become vulgarly plentiful so 
long as the pearl-bearing mollusc has such 
a fight to bring forth its iridescent globule 
so worthily prized. And the jeweler can 
conscientiously tell his customer that such 
is the case so far as the best experts assert. 








Attilio Franchi, the Italian ice-cream 
vendor who was charged with the theft 
of the Borgo Collefegarto, Aquila, Italy, 
silver cross valued around $500,000, is to 
be sent back to Italy on an extradition 
order made by a London Court. The 
cross, a _ beautifully carved  elabora- 
tion dated 1396 and measuring some 22 
by 18 inches, was carefully scrutinized 
under a powerful glass by Sir Chartres 
Biron, the magistrate. A Glasgow dealer 
stated how he had tried to dispose of 
the cross for Franchi for $60,000, the 
price the latter placed on it. He sub- 
mitted it to Christie’s for valuation and 
later notified the Italian consul. The 
court said there was little doubt that this 
was the missing cross. 
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A patent has been granted to F. D. Crane 
of Montclair for a process of electrlytic re- 
fining of metals. 

Herbert M. Huger has been visiting the 
trade in the New England States for his 
concern, Wm. Huger & Co., manufacturing 
jewelers, at 46 Marshall St. 

Sidney T. Holt, 52 Girard Pl. was one 
of the 35 elected from whom the members 
of the grand jury for the first half of the 
December term will be chosen, 

Benjamin S. Whitehead lectured on “The 
Sport of Fishing” at a meeting of the 
Men’s Community Club of the Halsey St. 
Methodist Episcopal church. His lecture 
was illustrated with stereoptican views. 

All the machinery and goods of the G. & 
L. Polishing Shop, 23 Mulberry St., were 
sold at auction on Thursday last, the con- 
cern going out of business. The goods 
were sold by Herbert “Action” Segal, 
Newark auctioneer and appraiser.’ 

At the monthly dinner meeting of the 
Credit Men’s Association in the Down Town 
Club here the subjects for discussion were 
“Some Features of the Bankruptcy Prac- 
tice,” and “Workings of a Credit Men’s 
‘Adjustment Bureau.” The meeting was 
under the auspices of the association’s ad- 
justment bureau. 

Fred H. Felger is on a trip through the 
south and middle west in the interest of 
his concern, F, & F. Felger, manufacturing 
jewelers at 46 Marshall St. F.C. D. Bon- 
nor is on a trip through New York State 
for the same concern. Gunner Anderson 
is visiting the trade in the New England 
States and William Pfleuger in parts of the 
middle west. 

At the annual council of the Boy Scout 
Executives. held in the Down Town Club, 
Curtis R. Burnett, of the American Oil & 
Supply Co., was re-elected president. In 
addressing the executives Mr. Burnett said 
that few, if any, Boy Scouts are ever sent 
to the House of Correction. “It is cheaper 
to train boys in the right way of living 
than to keep them in such places,” he said. 

A campaign for new members was decided 
upon at the semi-annual meeting of the 
Jewelers’ Benevolent Society. During the 
campaign the initiation fee for men up to 40 
years old will be only $2.50. It was re- 
ported that there is $16,310.89 in the 
treasury at the present time. The present 
membership is 322. This organization has 
had a long and successful history and pro- 
vides both sick and death benefits. 

William Pfleuger, salesman in the south 
and middle west for F. & F. Felger, manu- 
facturing jewelers at 46 Marshall St., was 
in Lima, O., on a trip for the concern he 
represents, when he had an irresistible im- 
pulse to go to his home in Covington, Ky. 
When he got there he found that his wife 
and: danghter, his son’s wife and two sis- 
ters, had all been out riding in his son’s 
automobile when two men came racing 
toward them in another machine and 
crashed into them full tilt. Both machines 
were badly damaged, but none of the oc- 
cupants of either car were seriously hurt. 
Mr. Pfleuger’s wife, however, suffered a 
bruised arm and his daughter a sprained 
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ankle. The two men were arrested. Both 
were intoxicated and were known to the 
police because of their previous records. 
The car they had been riding in, it was 
found, was a stolen car. 











Max Posner and Joseph M. Gordon have 
returned from Witchita Falls, Texas, where 
Mr. Posner disposed of the business of 
Kruger & Co. 

The sympathy of the trade is extended to 
Sherburne E. Miller, engraver, Jewelers’ 
building, on the death of his son Sherburne 
E., a five-year-old boy, who passed away 
Dec. 2. \ 

The Stores Mutual Protective League 
held a meeting and dinner last week when 
speakers pointed out that a closely welded 
organization for crime prevention had grown 
out of this association. Howard W. Pres- 
ton represented the Smith Patterson Co. 

A. B. Bronow and N. Hercules, who 
occupy offices on the second floor at 5 
Bromfield St., have renewed their lease. 
Owing to an increase in rent some of the 
occupants have sought new locations, but 
Mr. Bronow and Mr. Hercules have de- 
cided to stay on, 











George E. Lincoln has been appointed 
assistant cashier of the Manufacturers’ Na- 
tionel bank, 

M. J. Brohen returned last week from 
Rochester, N. Y., where he has been in the 
interests of his firm, 

The Western Union Telegraph Co. has 
granted the request of the manufacturing 
jewelers for better service and the local 
office will be open from 7 A. M. to 9 P. M. 
in the future, 

The D. Evans & Co. started its branch 
factory in the Casino building in operation 
last week. It is the plan of the owners of 
the building to divide the second floor into 
factory space. 

The jewelry booth at the Republican 
bazaar in Boston last week led all the 
booths in sales. The jewelry for the greater 
part was donated by the manufacturers of 
the Attleboros. Mrs, E, G. Flint, of this 
town was in charge, 

A straw which gives hope for a jewelry 
boom early next year was indicated last 
week by the visit of a number of buyers to 
the local factories. They placed some good 
orders for next year’s delivery. Among the 
visitors were E. S. Black and Bernard 
Levine, of Buffalo. 

Sinclair Weeks, son of Secretary of War 
John W. Weeks was the speaker at the 
monthly meeting of the Board of Trade 
held last Thursday evening. The hall was 
crowded with manufacturers who came to 
hear. what the speaker had to say regarding 
conditions in Europe. Mr. Weeks recently 
returned from that country, where he made 
an investigation for the First National. Bank 
of Boston. 





Harry McCormack of T. C. Tanke, 
Inc., has been elected a director of the 
Kiwanis Club here. 

A meeting of the jewelers’ group of 
the Buffalo Chamber of Commerce was 
to be held Tuesday of this week. 

A. E. Sipe, W. Chippewa St., jeweler, 
is planning to move to a new location. 
He is now holding a removal sale. He 
has several new locations now under 
consideration. 

A new jewelry store is being opened 
in a building which has just been com- 
pleted on the south side of W. Genesee 
St., near Main St. It will be known as 
the Criterion Shop. 

The membership of the 24 Karat Club 
of Buffalo is about 150, it was shown 
from reports submitted at a meeting of 
the board of directors held a few days 
ago in the Hotel Lafayette. Arthur J. 
Block, president of the club, returned 
from Miami, Fla., in time to preside at 
this meeting. 


Congratulations from hosts of friends 
were received a few days ago by Mrs. 
Elizabeth Dickinson, president of the 
T. & E. Dickinson Co., when she cele- 
brated her 83rd birthday. Despite the 
fact that she has been active in business 
for some 60 years, half of which period 
she has been in charge of the Dickinson 
jewelry business, Mrs. Dickinson is far 
from looking the part of an octogenarian. 
Her erect and stately figure, her alert 
bearing, make her seem easily a score 
of years younger. In the center of one 
of the finest stores of its kind in the 
country, she received the congratula- 
tions of her many friends on her birth- 
day, many of whom had come from dis- 
tant parts of the country to pay their 
respects. Among those who personally 
offered their. congratulations were 
Joseph Mayer of Power & Mayer, New 
York city; Joseph Meuer of New York 
and Charles Williams of the Gorham 
Mfg. Co. Among those from whom 
congratulatory telegrams were received 
were the Chelsea Clock Co., Fred S. 
Long, William T. Gough, N. Steiger- 
wald, C. B. Bartleet, Frank R. Kelsey, 
Robert Edward, Thomas Flemming and 
David Kaiser. The whole store was 
filled with the floral tributes which she 
received. Ever since her marriage, some 
60 years ago, Mrs. Dickinson has taken 
an active interest in the development of 
the: business, that has grown to be one 
of the finest establishments in the 
country. She became active head of the 
business at the death of her husband 
28 years ago. In 1915, the firm was in- 
corporated and Mrs. Dickinson, at the 
age of 77, became its president. Mrs. 
Dickinson can recall the day when Buf- 
falo was a much smaller city than it is 
today; when sections. that. are -now built 
up with factories and lofts were fashion- 
able residential sections. Nevertheless 
she still takes an active interest in life 
and business. 














Sam F. Sipe has placed a display of his 
wares on the first floor of the new entrance 
of the building he occupies, although his 
place is on the second floor. No good 
thing escapes his eagle eye in this territory. 

The jewelry stores along with the depart- 
ment stores are keeping open Saturday 
nights now until 9 Pp. Mm. ‘Most stores also 
remain open other days until 6 Pp. M. and 
from now on the majority of the jewelry 
establishments will be open evenings for 
the transaction of business, 

Bogus checks on Johnstown and Washing- 
ton, Pa., banks are being used here to 
victimize merchants and jewelers are taking 
every precaution necessary to bring about 
the arrest of the people passing them. The 
members of the trade are co-operating with 
the Retail Credit Men’s Association with 
that end in view. 

Postmaster George W. Gosser is request- 
ing all merchants to not permit their mail 
matter to accumulate in their places of busi- 
ness until late in the day, but to see that 
letters are mailed as promptly as possible 
as soon as they are ready. This can be 
done by having some employe leaving the 
place, drop the letters in the nearest mail 
box or mail chute. There has been such 
splendid co-operation here that the making 
up of mail for the east, during the evening 
rush has been cut two hours. 

It looks as if “Dr. W. H. Kratz,” check 
swindler under arrest here for swindling 
jewelers and who is wanted in a number 
of other cities is in for a long term behind 
prison bars. He has been held to await the 
action of the grand jury and intimated he 
would plead guilty, in view of his confes- 
sion to the arresting detectives. It is ex- 
pected that the announcement of his arrest 
will bring a flood of letters from other 
places inquiring concerning him. Kratz has 
promised to make his transactions good 
with several in this city, but whether he 
will be able to do so or not, remains to be 
seen. He is indebted to the William Penn 
Hotel $132 and has promised to pay that 
concern, so the police say. The announce- 
ment of his arrest here caused intense 
interest and particularly the publication in 
the last issue of THE JEWELERS’ CIRCULAR 
giving a list of some of his victims. 

Thieves are still running rampant in 
Pittsburgh, the latest attempted robbery 
developing one morning early last week 
when an effort was made to rob the store 
of Limegrover Bros., 126 Collins Ave. 
Some man unknown to the police “jimmied” 
the front door and an alert patrolman dis- 
covered it, seeing a man walk away. The 
Frankstown Ave. Police Station had been 
warned of something going on nearby and 
it is expected that this was only a hoax 
and done to give the thief a chance to do 
his work at the jewelry store. Nothing 
was disturbed, but everything was set to 
make a get away with some goods. The 
policeman gave chase but the culprit was 
fleet-footed and got away. The store was 
placed under guard. It was only a streak 
of luck the place was not robbed. 

Referee in bankruptcy, Watson B. Adair, 
has sent out notices to creditors of Morris 
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Goldstein to the effect that there will be 
an auction sale of the bankrupt’s stock of 
jewelry, tools, machinery, etc., including 
office furniture and fixtures, Dec. 20, at 10 
A. M., in rooms 413-15, Pittsburgh Life 
Bldg., Federal St. and Liberty Ave. The 
jewelry consists mostly of plated bar pins, 
brooches, belt buckles, mesh bags, and 
similar articles and the sale will be under 
the direction of George K. Farrall, the 
trustee in charge of the estate. Applica- 
tion for a confirmation of the sale will be 
made at Referee Adair’s office on the same 
afternoon (Dec. 20) at 3 Pp. M. in Room 23, 
St. Nicholas building, 450 Fourth Ave., at 
which creditors have the privilege of attend- 
ing and expressing their views. 











TRADE CONDITIONS 


Business has brightened considerably here and 
jewelers anticipate two busy weeks before Christ- 
mas. The more expensive goods are not going so 
well, but medium grades are moving freely. Dia- 
monds are reviving a little. There is a heavy 
pressure for American watches, especially for 
medium grades. Silverware is selling well, and 
ivory and novelties are up to normal. Pearls are 
in good demand. La Vallieres and pendants are 
losing some of their popularity, and more buying 
of pearls is noticed. High grade imported chime 
clocks are selling well. 





J. H. White, sales manager of Mulholland 
Bros., manufacturing jewelers, Aurora, IIl., 
was in the city last week calling on whole- 
sale houses. 

George Devries, representing the Pennant 
Watch & Supply Corporation, 446-48 
Broome St., New York, was in the city 
last week calling on the trade. 

Charles Muth & Sons, who have been 
making -extensive improvements at their 
Columbia Ave. store, had their opening 
Saturday. The store is now one of the 
most attractive uptown. 

Among the out-of-town buyers in town 
last week were: Horace Thoman, Wood- 
bury, N. J.; Benjamin Du Bois, Royersford, 
Va.; C. G. Rote, Chestertown, Md.; Henry 
Struntz and A. H. Landis, Lansdale. 

Alex Lopatin, 732 Sansom St., started 
suits last week in the Municipal Court 
against Thaddeus Drabik, 2971 Richmond 
St. and the Select Jewel Shop. He seeks 
to collect a bill of $202 from the former 
and $75 from the latter. 

J. Friedberg, who was formerly in the 
jewelry business in Washington, D. C., is 
in the city and will remain here for several 
days. He is looking for a location and in- 
tends to start in business here. Recently 
he disposed of his store in Washington. 

Attorneys for the Manufacturing Jewelers’ 
Board of Trade, Providence, R. I., have 
sent out letters to the effect that I. Shifren, 
126 S. 8th St., this city, who has been in 
financial difficulty, will settle with creditors 
by paying 20 per cent cash and 13 1/3 per 
cent on Jan. 15, 1922. 

Nathan Levant, son of Joseph Levant, 
jeweler, 711 Sansom St., died recently, fol- 
lowing a lengthy illness. The deceased, 
who was 25 years old, was a public ac- 
countant, This is the second death in Mr. 
Levant’s family within the last year, his 
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December 14, 1921, 


wife having died shortly after he came to 
Philadelphia and started in business at 71] 
Sansom St. 

The Sesqui-Centennial Committee of the 
Philadelphia Kiwanis Club, of which 
Charles J. Maxwell, a jeweler of 16th and 
Walnut Sts., is a member, called at the 
Mayor’s office Wednesday and presented 
the Chief Executive of the city with $2,400 
for Sesqui-Centennial membership, for cach 
member of the club. The Kiwanis Clyb 
here is the first organization in the city to 
have a 100 per cent representation in the 
Sesqui-Centennial Exhibition Association 
which plans to mark the 150th anniversary 
of the signing of the Declaration of Inde- 
pendance ,by holding a world’s fair. 

A number of jewelers and members of 
kindred trades who occupy the building at 
115 S. 7th St., have been notified to vacate 
the building when their present leases ex- 
pire, Feb, 1, 1922. The building is owned 
by the Curtis Publishing Co., publishers of 
the Saturday Evening Post, Country Gentle. 
man and Ladies’ Home Journal. The Curtis 
company, which owns all the building be- 
tween Sansom and Chestnut Sts. from 6th 
to 7th Sts., has announced that it will erect 
a building to take in this entire square, 
Among those who have offices in the build- 
ing at the present time who will be obliged 
to seek other quarters are: George P, 
Steser, Harry F. Everline, Louis Korff, F, 
H. Voight, William M. Price, M. F. Meeser 
and D. Weintzweig. 








Canada Notes. 





D. Kerr, jeweler, is registered at Cowans- 
ville, Que. 

Hubert Langevin, jeweler, of Marieville, 
Que., died recently. 

P. E. Housey has opened a jewelry store 
at 1,347 Danforth Ave., Toronto. 

Eaves & Besselte, Ltd., have opened a 
new store at 227 McGill St., Montreal. 

Martello Francisco, jeweler, of Sault Ste, 
Marie, Ont., has given a chattel mortgage 
to R. C. Ellis for $10,863. 

Smith & Ditcham, jewelers, of St. Jacobs, 
Ont., have dissolved partnership, the business 
being continued by Mr. Smith. 

Nappin & Webb, Ltd., English silver- 
smiths, have opened a branch of their whole- 
sale department at 55 Bay St., Toronto. 

Henry Birks, founder of the jewelry firm 
of Henry Birks & Sons, Montreal, celebrated 
his 81st birthday on Nov. 30. He entered 
the business as an apprentice in 1857 and 
founded the firm of which he is now the 
head in 1893. Three sons and three grand- 
sons are associated with him in the business. 

Edmund Scheuer, wholesale and_ retail 
jeweler, 131 Yonge St., Toronto, is re- 
tiring from business and selling off his 
stock at auction. Mr. Scheuer has been in 
the jewelry business for half a century, 
for 15 years in Hamilton, Ont., and for the 
last 35 vears in Toronto, where he built 
up an extensive trade, making frequent trips 
from Coast to Coast of the Dominion, He 
carries with him the best wishes of the 
trade and a large circle of friends. 








A. A. Bock, 1133 Elizabeth Ave., 
Elizabeth, N. J., has opened another 
store at 803 Elizabeth Ave. 
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Walter Mayer has been elected vice- 
president of the Hillcrest Country Club. 

H. Glicksman, Washington Courthouse, 
O., was a visitor at the D. Jacobs Sons Co., 
during the week. 

Wallenstein, Mayer & Co., and Frohman 
& Co, have started working nights to get 
out their Christmas orders. 

Traveling men of the D. Jacobs Sons Co., 
are all on their final trips trying to finish up 
before Christmas so they may enjoy the 
holidays in Cincinnati. 

Albert Fearnaught, of A. & J. Plaut, has 
left on his final trip of the year and plans 
to pass, Christmas in Montgomery, Ala., as 
has been his custom for severai years, 

“E, A, Frommeyer, representing the Klein 
Bros. Co., has returned from. an eastern 
trip where he purchased goods for the 
company’s Spring line and reports business 
rather quiet in eastern sections. 

A. C. Wallenstein writes in to his asso- 
ciates 'at Wallenstein, Mayer & Co., that 
his -pre-holiday trip has been exceptionally 
good, and that retailers he is meeting seem 
much encouraged over the business they 
are getting. 

Recent games bowled by the Jewelers’ 
team'in the Hamilton County league have 
caused the team to fall from 9th to 12th in 
the league standing. The club has now 
won 14 and lost 22 games so far this Fall. 
There are 18 teams in the league. 

Visitors who left their stores for quick 
trips to the city to buy new stock for the 
Christmas season who registered at Charles 
Swigart’s during the week were A. B. 
Wilson, Bethel, O.; G. Hays, Sabina, O., 
and Charles Sederberg and son, Milford, O. 

Charles Swigart has returned home after 
a northern trip. Mrs. Swigart imparted 
the information to him when he reached 
home that she had been selected for one of 
the principal parts in an entertainment to 
be given at the East High School audi- 
torium Jan. 13, by the East High Com- 
munity Center. 

P. H. Sparks, St. Petersburg, Fla., was 
a visitor at Cohn, Hahn & Newstedt’s dur- 
ing the week. Mr. Sparks’ health is much 
improved and he is now able to go back 
home after passing several months in the 
northern climate recuperating. Frank 
Fullilove, Owenton, Ky. was another 
visitor at the same office recently. 

A recent visitor of interest was N. M. 
Cohen, formerly of Bessemer, Ala., who 
has just opened a new store in Corbin, 
Ky. While here he confided to friends at 
Greenwold, Hirsch & Grift’s that he had 
another purpose besides purchasing jewelry, 
for his trip and later it was learned that 
he had married a former Bessemer, Ala., 
gitl, who had recently moved to Cincinnati. 
He took his bride home with him. 

As a result of a settlement reached by 
the parties to the patent infringement suit 
.of Victor A. Gebhardt, Cincinnati in- 
ventor, vs. Anna Noterman, doing business 
as Joseph Noterman & Co., Cincinnati, 
wholesale and manufacturing jewelers, 
United States District Judge John Weld 
Peck has ordered entered the final decree. 
The Court holds to be valid and infringed 
the Gebhardt patent covering cluster set- 
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tings for precious stones and awards to the 
plaintiff his costs. 

The recent death of Fred Toemsmeyer, 
who was foreman of the factory at the 
Dorst Co., has been the cause of deep re- 
gret to many visitors who knew him through 
his courteous treatment when they used to 
go through the factory and to hundreds 
of local jewelry workers. Many letters of 
condolences have been received by the 
widow, three daughters and two sons, who 
survive. He had been in the employ of 
the Dorst Co. for 20 years. Death oc- 
curred at the St. Elizabeth Hospital, 
Covington, Ky., following an _ operation 
made necessary by stomach trouble. He 
was 58 years old and lived in Ludlow, Ky. 

The small trunk of jewelry valued at 
$25,000 which disappeared 18 months ago 
while the property of the A. G. Schwab & 
Sons, has been located in a trunk room in 
Philadelphia with the jewelry untouched. 
A detective chatted with a station master 
when the latter pointed out the trunk and 
said he’d like to know who it belonged to. 
The detective after looking at the trunk 
recognized it as the one for which his 
agency had been searching for many 
months. It has not been explained how 
the trunk disappeared from the station in 
Indiana where it was last seen. The trunk 
was turned over to the insurance company 
which settled the loss some time ago. 

The sudden death of Joe Rosenbaum, 40, 
traveling salesman for A. & J. Plaut, who 
died Dec. 3, at Shreveport, La., caused a 
severe shock jn local jewelry circles. Mr. 
Rosenbaum had been in bad health for 
over two years, suffering with asthma, 
Frequently he had been forced to return 
home from trips, but it was believed that 
he had entirely recovered when he went out 
on his final trip. It was not known that 
the trouble had affected his heart but a 
diagnosis of the cause of death indicated 
that such was the case. The body was ex- 
pressed home and burial took place in 
Spring Grove cemetery. He had been em- 
ployed by the same firm for 25 years, 20 
of which was passed on the road. He 
started as an errand boy. A widow and 
one child survive him, 
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Sea Antonio, Tex. 


J. A. Manning of the J. A. Manning Co., 
Floresville, Tex., was in town last week 
on a business trip. 

The Nierman Jewelry Co., 207 E. Hous- 
ton St, has completed a large amount of 
repair work and finishing on its store. 

R. M. Webber who spends the Christmas 
holidays assisting the P, J. McNeel Jewelry 
Co. every year, is now with that concern. 

A. Franke, of Hardin Bros., Stockdale, 
Texas, made a recent business visit to San 
Antonio during which time he saw a num- 
ber of his old friends. 

Mrs. Mary Gabbert, formerly with M. 
Half & Bros., wholesale dry goods, has 
resigned her position to become a mem- 
ber of the sales force of the Bell Jewelry 
Co. 
Donaldson, the swindler who spent sev- 
eral days in San Antonio under the name 
of “Watson” trying to rob local jewelers 
was recently tried at the Court House. 
He pleaded guilty at the beginning of..the 
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case and was left to the mercy of the jury. 
Because of this being his first offence the 
court gave him a suspended sentence of 
five years during which time he is to report 
at intervals. 

R, A. Hunken with Allsopp Bros., New- 
ark, N. J., spent several days in San Antonio 
recently while on a trip through the south- 
west. While here he took in some of the 
interests of the Alamo City. 

Miss Tecla Lehne, who has been with 
the Bell Jewelry Co. for the past four or 
five years, was recently married to Wm. 
Polk of California and the couple are mak- 
ing their new home in San Diego. 

Mr, Orr, of the Houston Show Case Co., 
came over from Houston to plan attractive 
new fixtures for the E, Hertzberg Jewelry 
Co. Temporary show cases were placed in 
the store until the new fixtures are in- 
stalled. 

The E, Hertzberg Jewelry Co. has put 
on a very unusual sale for several weeks 
where all goods in the store from their 
most expensive diamond mounted jewelry to 
the most inexpensive bric-a-brac is being 
sold at half of the original selling price. 
About 10 or 12 extra clerks have been en- 
gaged and about 40 employes are working 
from early morning until late at night, 
trying to wait on the enormous crowds. 
Many out of town people, especially big 
ranchmen are making special trips to San 
Antonio to take advantage of this oppor- 
tunity. 








Connecticut Notes. 





No arrests have been made as yet by 
the police in the case of Umberto 
Pagliuca, whose jewelry store at 29 
Washington Ave., New Haven, was 
robbed last Thursday night. The bur-. 
glars gained entrance by sawing away a 
block of wood which allowed them to 
slide the bolt to a back door when the 
owner went out on an errand. The 
articles taken included 60 gold rings, six 
lavalliers, 10 scarf pins, nine gold filled 
chains and a number of valuable time- 
pieces. 

George H. Yeamans, treasurer of the 
International Silver Co., walked into 
police headquarters Friday, at Meriden, 
Conn., and disclosed the fact that a boy, 
John Szajdek, 10 years, son of Frank 
Szajdek, 35 Myrtle St. who had been 
struck by the Yeamans’ automobile on 
Thursday, near his home, had died the 
night before. Mr. Yeamans was arrested 
on a technical charge of reckless driving 
and released on parole, pending an in- 
vestigation by the coroner. He said the 
boy ran in front of his car and a front 
wheel passed over his body. He took 
the boy home and summoned two phy- 
sicians who said the boy was not 
seriously hurt. During the night the 
boy was taken ill and died. 








Charles Kirton, Jr., formerly of Kirton 
& Talbot, Long Beach, Cal., and A. 
Deinert, Jr., formerly a well known engraver 
and watchmaker of Pittsburgh, Penna., have 
opened a clock and watch hospital at Long 
Beach, Cal., where they are doing repairing 


and -engraving for the trade. 











George Waldmeier, a Biloxi, Miss., 
jeweler, was in town last Tuesday mak- 
ing his purchases for the holidays. 

Among visitors during the week was 
Irving H. Blatt, who, for eight years was 
traveling salesman in southern territory. 
Mr. Blatt dropped in on his old friends 
to bid good bye and to introduce his 
successor, Sereno Davis to the trade. 

C. L. Pertin, a leading jeweler of 
Meridian, Miss., spent a few days in New 
Orleans last week, during which he made 
extensive purchases in all lines of the 
trade. Mr. Pertin says business is more 
than satisfactory in his section and par- 
ticularly is this manifest in the jewelry 
business. 

W. E. Taylor, of W. E. Taylor Co., Inc., 
returned last week from a_ short trip 
through the territory including northern 
and western Louisiana. While not fully 
up to the standard, Mr. Taylor reports 
business much improved in the section 
visited. This week Mr. Taylor is visit- 
ing his patrons in southerp Mississippi. 

Sam J. Hart, for 40 years a prominent 
deaier in diamonds, jewelry and kindred 
merchandise at Baronne and Common 
Sts., has not retired from the business 
altogether. Mr. Hart has retained a part 
of his old quarters, fronting Baronne St., 
his activities being confined exclusively 
to the sale of jewelry and advancing 
money on diamonds. 

Announcement is made of the mar- 
riage on the 27th inst. of Miss Theza 
Hausmann, daughter of Louis Haus- 
mann, president of Hausmann, Inc., to 
Myron Extein, of New York city. The 
ceremony will be performed in the gold 
room of the Grunewald Hotel in this city. 
Miss Hausmann is a highly accomplished 
young woman, greatly admired and so- 
cially extremely popular. Mr. Extein is 
engaged in the cotton business in New 
York city, where the young couple will 
make their future home. 

Lenard Gowers, formerly of White 
Bros. Co. and well known in _ the 
jewelers’ world, was in the city last week. 
During his stay he was a visitor at the 
establishment of his old friend W. E. 
Taylor, and to whom he related the 
story of his success as a banana planter 
in Mexico. Mr. Gowers bought a banana 
plantation in Mexico sometime ago, with- 
drew from business here and is now de- 
voting all his time to his new. venture, 
which he says is yielding handsomely. 
He has a wide circle of acquaintance 
among traveling salesmen. 

The handsome gasoline cruiser Glen- 
doveer, which blew up and sunk Saturday 
in Pensacola harbor killing one, and 
injuring two others, was the property 
of Capt. Fred Young, son of Jacob 
Young, the Magazine St. jeweler. Until 
very recently Captain Young: had been 
employed in his father’s establishment as 
‘an optician, and had the reputation of 
being a good one. Captain Young was 
in command of the ill-fated cruiser at 
the time of her destruction, and the 
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family here are very much exercised .over 
the failure to hear anything from him 
since the accident. 

The police of New Orleans and the 
Pinkerton detectives have sent out a 
warning against a man who recently 
operated in that city, making jewelers 
and others his victims. The man is about 
5 feet 6 inches high, blonde and smooth 
shaven face, and a peculiar cast in the 
eye. He claims that at one time he 
represented a Newark manufacturing 
jeweler, and also to have been connected 
with a Memphis retail jewelry concern. 
In other places he claimed to represent 
a motor company of Memphis. He ap- 
peared to have good credentials to prove 
his claim. 

Conspicuous among the many souve- 
nirs Gen. Diaz carried away with him, 
and through which he will ever retain a 
pleasant memory of New Orleans, was 
a beautiful gold medal made especially 
by Hausmann, Inc., and presented by 
the Quartier Club, a famous French 
organization of this city, to the renowned 
Italian soldier, on the occasion of his 
reception here last week. The inscription 
read: “Quartier Club, New Orleans, 
Dec. 2, 1921.” Hausmann, Inc., also sold, 
to the Benevolent Protective Order of 
Elks No. 30 for presentation to Gen. 
Diaz an exquisite pair of diamond 
pearl-back cuff links. 

Leading merchants in the jewelry trade 
among them Leonard Krower & Son, 
W. E. Taylor Co., Inc., Hausmann, Inc., 
White Bros. Co., through their manager 
Charles R. Owen, Herbert K. Smith, 
Coleman Adler, D. H. Holmes, Maltry 
Bros., etc., are a unit in the statement 
that Christmas business is now active, 
and that expectations for a satisfactory 
month in December, are more than justi- 
fied. This is regarded as a most con- 
servative view of the situation. During 
the Summer months business was’ un- 
doubtedly tardy, but during the month 
of November and a part of October 
there were evidences of renewed activity, 
and December has started well. 

E. A. Mugnier, manager of the estab- 
lishment of W. E. Taylor Co., Inc., will 
on January next celebrate the 39th anni- 
versary of his induction into the jewelry 
business. The son of the late J. J. 
Mugnier, long and favorably known to 
the trade, he did his first work with 
H. P. Buckley, under the expert direc- 
tion of his father. Subsequently he was 
connected with the house of Charles 
Guerre, then with Roder Bros., later with 
Leonard Krower & Son; and finally he 
accepted the position as manager of the 
firm with which he is at present identi- 
fied, and which he has served 12 years. 
Mr. Mugnier enjoys a very large acquain- 
tance with traveling men throughout the 
country. 

Among visitors in New Orleans re- 
cently were: Frank T. Kelly, with 
Begalke & Eckert Co., G. O. Penn, of 
William Scheer, Iric., New York; W. 
Sherwood, of: the Bassett Jewelry Co., 
Providence, R. I.; Charles Kaplan, of 
Morris Kaplan & Son, New York; R. A. 
Hunken, of Allsop Bros., Newark, N. J.; 
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Jerome M. Lissauer, of Arnstein Brog, & 
Co., New York; M. F. Ferris, of ¢ 
Sydney Smith & Co., New York; Loyis 
C. Valkland, of Carter, Gough & Co 
New York; C. E. Lochner, of Shafer & 
Douglas, Inc., Newark, N. J.; Mortis 
Tishman of Morris Tishman, New York: 
W. H. Combs, of Sloan & Co., New 
York; H. E. Dana, of Durand & Co, 
Newark, N. J.; F. C. Hecker, represent. 
ing the Gorham Interest, Atlanta, Ga. 
Herman Winter, of A. Wittauaver Co, 
New York; J. A. Davis, of Larter & 
Son, New York; Mr. Van Hise, of 
Taylor & Co., Inc., Newark, N. J.; Frank 
Cornell, of J. A. & S. W. Granberry, 
Newark, N. J.; J. W. Watkins, of Moore 
& Son, Newark, N. J. 

An individual going by the name of 
Chester Bond, spent a few days in town 
last week during which he victimized a 
number of jewelers and others, making 
good his escape with his booty before 
his real character was discovered. The 
amounts involved were not large, but the 
success with which Bond managed to 
put over his little scheme was worthy 
of a better cause. At the house of W, E. 
Taylor Co., Inc., Bond displayed a li- 
cense he had taken out at the city hall, 
by virtue of which he made pretense of 
opening a jewelry establishment in 
Algiers, and upon the strength of which 
he managed to get some goods on con- 
signment. Following this transaction, he 
had some articles laid aside, for which 
he was to pay cash; but had to go to the 
bank for the money. W. E. Taylor Co., 
Inc., has never seen him since. In 
Algiers, which is an over the river sub- 
urb of New Orleans, Bond worked a 
reverse game, telling the “Algerines” 
that he was starting business in New 
Orleans and produced another license to 
establish the fact. In this way Bond 
succeeded in accumulating quite a stock 
of jewelry given to him either to sell, 
to repair or clean, and has skipped with 
it all, including two watches belonging to 
clerks in the establishment of W. E, 
Taylor Co., Inc., James Hennessey and 
William Challoner. Bond is about five 
feet six inches in height, age 45 years, 
smooth shaven, wears an Odd Fellows 
pin, is a good talker, with an alcholic 
breath, gray eyes and fairly well dressed. 








Business Troubles. 


David A. Spiro, Wilmington, Del.,; is 
reported to be in bankruptcy. . 

H. Heiligman, Minneapolis, Minn., has 
filed a voluntary petition in bankruptcy: 

An involuntary petition in bankruptcy’ 
has been filed against Costos Johnson, ” 


‘Boston, Mass. ‘if 


An involuntary petition in bankruptcy 
has been field against S. Fischer, Okla* 
homa City, Okla. wi 

J. A. Harmon, Jefferson, Ia. has as-) 
signed to C. G. Keeley, for. the benefit, r° 
of creditors. The stock is being sold’, 
at auction. rae. iid 








The Crescent Jewelry Co.,. Duluth, Minn, 
will retire from business. int 
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TRADE CONDITIONS 
The jewelry Christmas trade thus far is fairly 


as a rule and all the leading stores 
are doing a good business. However, some of 
them say that a general’ wave of economy prevails 
and that they are not dcing the volume of busi- 
ness they had anticipated. While many Christmas 
gifts have already been purchased, the big rush 
will not come until the last week. Clarence King, 
of the Mermod-Jaccard-King Jewelry Co., in dis- 
cussing the Christmas business said that most of 
the business done is on medium priced goods. 
The high priced articles are not being taken. The 
diamond trade is not as good as it was several 
years ago. The volume of their business is better 
than they had anticipated, for they did not aim 
too high in their estimate. 


satisfactory 





Mr. George, well known in the east 
where he has been connected with many 
of the leading retail jewelry stores, in a 
number of cities, has become connected 
with the Mermod-Jaccard-King Jewelry 
Co. 

Few jewelers from the country have 
been in recently. They are too busy at 
their respective homes to visit the city 
unless they have to do so. Two were in 
last week, but their stay was only long 
enough to make some required purchases. 
They were C. W. Dessel, White Hall, IIl., 
and A. A, Haffner, Desoto, Mo. 

The St. Louis correspondent wishes to 
correct a news item in a recent issue of 
this publication, where the announce- 
ment was made that James Schneider, 
formerly located on S. Broadway had 
formed a partnership with Joseph Lowen- 
stein of the Lowenstein Jewelry Co., 1230 
S. Broadway, and they would conduct a 
jewelry and optical establishment on 
N. Taylor Ave. Mr. Lowenstein will 
not be connected with Mr. Schneider, but 
will continue at his former place of busi- 
ness on S. Broadway. Mr. Schneider 
will conduct his N. Taylor Ave, store alone. 


About 20 articles of diamond and 
platinum jewelry, valued at $2,203 were 
recovered at 210 State St., Madison, III, 
by St. Louis detectives a short time ago 
with the arrest of a woman and nine 
men, three of whom were identified as 
participants in the robbery of the St. 
Louis Refining Co., 1005 Pine St. As 
reported recently in THE JEWELERS’ Cir- 
CULAR, four armed bandits stole jewelry 
and unset gems valued at about $60,000 
from that establishment. The arrests 
were made in the saloon of Jerry Wolf, 
the second floor of which is used as a 
rooming house. St. Louis detectives, 
who made an investigation of the rob- 
bery, travelled through Madison and 
adjoining towns after tracing an auto- 
mobile used by the robbers in their 
escape. The local detectives were ac- 
companied by Madison deputy sheriffs 
and the saloon was raided, after a search 
warrant for the place had been obtained, 
from a Justice of the Peace in Madison. 
Two large diamonds, according to the 
police report, were found in a stove-pipe 
flue in a third room, which was unoc- 
cupied. Most of the recovered jewelry, 
which was identified by employes of the 
refining company was found in a paper 
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package under the carpet in one of the 
rooms of the men arrested. The St. 
Louis Refining Co. carries on a whole- 
sale business in jewelry and gems and 
does not do a brokerage business as was 
recently reported. 











Gilbert Jaccard, of the Jaccard Jewelry 
Corporation, was one of the workers in 
the Allied Charities drive the week ot 
Nov. 28. The goal set for the annual 
drive was $750,000, This amount was ex- 
ceeded by more than $17,000. 

C. M. Kreamer, who recently opened a 
jewelry specialty shop in the Waldheim 
building, is well satisfied with the business 
he has enjoyed. The Waldheim building 
has five floors devoted to specialty shops of 
various kinds. The rest of the 14 floors 
are offices. 

Among the recent visitors recently were: 
C, L. Dockhorn, Oskaloosa, Kans.; F. S. 
Smith, Emporia, Kans.; C. E. Lawrence, 
Burkburnett, Tex.; W. S. Noble, Drexel, 
Mo.; W. T. Brown, Sterling, Kans.; Allen 
Davison, Mulberry, Kans.; Gene Weber, 
Lexington, Mo.; C. L. Frost, Odessa, Mo.; 
A. G. Madtson, Ottawa, Kans. 

B. Stiffelman of Stiffelman & Cohen, has 
returned from a trip through Oklahoma. 
Mr, Stiffelman reports a feeling of optimism 
among the jewelers in that State, due to 
the increase of over 100 per cent in the 
price of oil. As this commodity affects the 
buying of a great number of persons in 
Oklahoma the jewelers are confident in 
buying holiday stocks. 

A receiver has been appointed for David 
Ginsberg, optometrist, who had a stock of 
merchandise also, at 102 E, 12th St. Mr. 
Ginsberg was operating under the name 
of the Perfection Optical Co. His place 
was perhaps the smallest retail establish- 
ment in the downtown district—being about 
five feet wide, and formed a few months 
ago out of part of the space previously used 
by a cigar company, which has the corner 
store. In this case the petitioning credi- 
tors were Merry Optical Co., listing 
$26.13 due; Alco Optical Co., $1,642.64, and 
the Meyer Jewelry Co., $83.58. Following 
the filing of this petition, Mr. Ginsberg 
filed answer joining in the request for ad- 
judication as bankrupt and for appointment 
of receiver. Joseph M. Jones was ap- 
pointed, Mr. Ginsberg’s answer specifically 
agreeing to the choice .of Mr. Jones. 

The two perennial bugaboos of Christmas 
merchandising—the auction house and the 
dishonest advertiser—are both present in 
Kansas City this month. Little is heard 
concerning the auction houses, and it is 
believed that their volume is not such as to 
interfere noticeably with regular retail 
selling. Advertising which slips a little 
over the line accidentally, is said to be 
present, however—but far less destructively, 
than might have been expected. The Ad- 
vertiser’s Protective Bureau has been an 
effective factor in maintaining the quality 
and believeability of advertising in Kansas 
City this Winter; and the Bureau has been 
especially alert regarding radical reductions 
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offered on Christmas merchandise. Ex- 
aggerated comparative price statements 
are being particularly watched. More 


than one jeweler—as well as merchants in 
other lines—are securing the assistance of 
the Bureau, in the final inspection of copy 
before it goes to the newspapers, that they 
may not unconsciously and without intent 
to deceive, create false impressions of me1- 
chandise values. 

A striking demonstration of the futility 
of drastic price cuts—and the lack of ap- 
peal in price alone—is available in a busi-, 
ness section of Kansas City just outside the 
downtown shopping area. Several weeks 
ago a jeweler put up a sign offering any 
item in stock at $2.50. He used newspaper 
space to advertise this offer also. Shortly 
after he started this clearance plan a 
jeweler a few doors away dressed a win- 
dow with items similar to those in the 
window of the advertising merchant, and 
put up signs “Any item in this window, 
$2.50.” Other jewelers in the neighbor- 
hood got the fever, and they too displayed 
prominently the $2.50 slogan. Strangely 
enough, trade did not seem to be much 
stimulated by the device. And as Christ- 
mas approached, the original $2.50 jeweler 
changed his sign. The first change in- 
cluded the announcement that the $2.50 
price prevailed only on goods on display. 
This helped a little. A second change is 
said to have helped trade still more—the 
addition of the figures “$5” to the signs. 
Anything in the store, on display, at $2.50 
to $5, is now the offer. The object lesson 
seems so good that it would be helpful to 
any jeweler. 











Bu ia = pee. sa \ 


George T, Rioux, salesman for the Bliss 
Bros. Co, has recovered from his recent 
illness and is able to.be out. 

Package month in Attleboro was a big 
success and the express company reports 
that only five damaged packages were re- 
turned. 

Frank Nerney of the Bay State Optical 
Co. was re-elected president of the Angle 
Stone Rod & Gun club at its annual meet- 
ing last Wednesday evening. 

Richard Gallivan, fireman at the factory 
of the Attleboro Mfg. Co.’s plant, was quite 
severely scalded about the head last Friday 
morning when a steam pipe blew out. 

Joseph Finberg, chairman of the plan- 
ning board, appeared before the city council 
last week regarding the adoption of by-laws 
which would regulate the erection of bill 
boards in the city. 

Senator Henry Cabot Lodge has written 
to the Attleboro Chamber of Commerce 
that he is in favor of the American valua- 
tion plan and Senator David I. Walsh has 
stated that he will give it his careful con- 
sideration. 

Arthur G. Slocum, who for many years 
conducted a retail jewelry store in this 
city, passed away last Tuesday. He was 68 
years of age and spent the greater part of 
his life in Attleboro. The funeral services 
were held Thursday and were in charge of 
the Odd Fellows. Burial was at the Wood- 
lawn Cemetery, 
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Chicago Notes. 





Fred Haller, representing the Ostby & 
Barton Co., recently left on a trip through 
the south. 

Benj. Gross, of Benj. Gross Co. New 
York, spent the past week in Chicago calling 
on the trade. 

E. E. Marshall of C. & E. Marshall Co., 
is spending several days visiting at the 
Columbus, O., branch. 

I. Plax, of Plax & Co., Mallers building, 
left last week for a three weeks’ visit at 
his factory at Newark. 

Frank J. Dunn, of Dunn Bros., Provi- 
dence, R. I., is spending several days here 
this week calling on the trade. 

W. W. Beckwith, of Joseph Fahys & 
Co., spent a few days at Cincinnati last 
week calling on the trade there. 

Mack Hurlbut, Fort Dodge, Ia., spent 
several days here last week, replenishing 

-his stock, after a very successful sale. 

G. W. Bleecker, Chicago manager of the 
Martin-Copeland Co., left last week on a 
business trip through his eastern territory. 

Joe Teitelman, representing Adolph 
Rosenberg, recently moved his office from 
the Masonic Vaults to the Columbus Vaults. 

Ed. Moore, Chicago manager for the 
R. F. Simmons Co., left last week on his 
southern trip and expects to be gone about 
two weeks. 

Chas. F. Hartshorn, Columbus building, 
returned last week from a 10 days’ trip 
through his eastern territory and reports 
a good. business. 

Wm. Penfold, representing F. H. Sadler 
Co., left last week for Attleboro, Mass., 
where he will visit at the factory for a 
couple of weeks. 

Victor B. Hume, manufacturers’ repre- 
sentative, has left on his final trip of the 
rear, through the northwest and will be 
ut for about 10 days. 

B. H. Mueller, representing S. Glickauf 

Co. through the northwest, returned last 

k from his final trip, and reported busi- 

’ fair in his territory. 

vert Dueber, head of the Dueber Watch 


Wor Canton, O., visited at the Chicago 
off week, and also called on some 
of ds in the trade. 


Sandfelder, of the Sandfelder 


“ft last week for an indefinite stay 
factory at Attleboro, where he will 
| after business interests. 

\. M. Jackson, of the Keystone Watch 

se Co., returned last week from his trip 
‘tough the west, and expects to remain 
here for the balance of this year. 


Ed. Cain, of Ed. Cain & Co., Mallers 
building, recently returned from a_ six 
weeks’ trip through the west, and reports 
a very fair business in that section. 

Thomas F. Meagher, representing Abel 
Bros. & Co., left last week for a two 
weeks’ visit to the Twin Cities, after having 
spent a week here calling on the trade. 

L. Kirschbaum has opened a new retail 
jewelry store at 6030 S. Halsted St. Mr. 
Kirschbaum, formerly was connected with 
the Englewood Loan Bank for many years. 

Joe Friedman, Wisconsin traveler for 
Swartchild & Co., spent a few days here 
last week before leaving for New York 
where he will spend the year end with his 
family. 

Sigmund Thein, returned last week from 
a successful extended trip through his 
western territory, and after remaining here 
for a few days left for a short trip through 
Ulinois. 

Otto W. Jackson recently opened an 
office in suite 400 Mallers buiiding, and is 
representing K. E. Orstedt, Boston, Mass., 
manufacturers of fancy butterfly trays and 
novelties. 

H. A. Hylen, and C. W. Moyer, repre- 
senting the Shaeffer Pen Co., have returned 
from their respective territories, and will 
call on the loca! dealers here for the balance 
of the year. 

W. B. Murphy, J. L. York and A. 
Carlstrom, of the Waltham Watch Co., are 
spending several days here visiting at the 
Chicago office en route to the factory at 
Waltham, Mass. 

J. C. Solomon of Solomon & Co., Hart- 
ford building, returned last week from a 
trip through Illinois, and after spending a 
couple of days here left for a short trip 
through Wisconsin. 

The Farrington Case Co. is now located 
in its new and enlarged quarters in suites 
1301 and 1302 Powers building. The com- 
pany was formerly located on the fifth 
floor of the Mallers building. 

F. A. Kopsa, representing the Stein & 
Ellbogen Co. in Wisconsin, has established 
temporary headquarters at the Plankington 
Hotel, at Milwaukee, and will be there until 
the first of the year. 

M. F. Younglove, of the Keystone Watch 
Case Co., spent several days in Chicago 
last week visiting at their office here be- 
fore leaving for his home in Michigan 
where he will spend the holidays. 

M. A. Mead, of M. A. Mead & Co., who 
spent the past week here visiting and look- 
ing after business interests, has again re- 
turned to his Winter home at Miami, Fila., 


where he will probably remain for several 
months. 

On account of not being in the best of 
health, F. G. Thearle, of C. H. Knights- 
Thearle Co., left last week for the Pacific 
Coast where he will rest and look after 
personal interests at San Diego, for four 
or five months, 

W. A. Kinsman, general manager of the 
Towle Mfg. Co., spent several days here 
last week visiting at the Chicago office of 
the firm and attending a conference of the 
western travelers, who are all in from their 
respective territories for the balance of the 
vear, 


George T. Bynner, 401 Heyworth build- 
ing, has associated himself with the Long 
& Koch Co., Newark, N. J., manufacturing 
14K jewelry, and will represent the con- 
cern through the middle west, in connec- 
tion with the Kautzmann & Co. line, which 
he has handled for some time. ; 

Otto Lieberman, diamond man for the 
Stein & Ellbogen Co., H. A. Elson, who 
represents the same firm through the west, 
and C. W. Nesbit, who represents the 
house through the south, have completed 
their trips for the year, and will remain 
in Chicago until after the first of the year. 

S. P. Cohn, who calls on the trade 
through the south and Michigan for A. H. 
Cohn, Heyworth building; Ed. Cohn, who 
covers Denver and the coast, and Abe 
Green, Texas and Oklahoma, returned last 
week from their respective territories, and 
will remain here for the balance of the 
year, 

Alfred J. Moss has associated himself 
with the V. E. Black Co., of Providence, 
R. I. and will represent the concern in 
the territory west of Omaha. Also in 
southern territory he will represent the 
J. J.. White Mfg. Co. line which he has 
been handling for the past year. It will be 
“Black and White” for him next year. 


C. J. Coker, who has been associated 
with the A. & Z. Chain Co., for many years, 
severed his connections with this firm re- 
cently, and has associated himself with a 
jobber in the south, traveling through 
southern territory only. A. Hallberg, who 
has also been associated with the A. & Z. 
Chain Co. for many years, will take over 
the territory covered by Mr. Coker in ad- 
dition to his own. 

Word has been received here that H. C. 
Pitz, of Kalamazoo, Mich., is slowly re- 
covering froma very severe operation that 
he uhderwent last week, and that he will. 
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not be able to attend to any business for 
several weeks, 

Ed Coe representing C. H. Cook, Attle- 
boro, Mass., visited the trade here last 
week. 

A. L. Lindroth of Lindroth Co., North 
Attleboro, Mass., spent the past week in 
Chicago. 

Robert C. Nelson, left last week for his 
southern territory and expects to be gone 
for about six weeks. 

Frank Kelley, representing the National 
Jewelers Board of Trade, spent several 
days in Chicago last week renewing old 
acquaintances. 

Wm. Gow, representing the Potter & 
Buffington Co., passed several days here last 
week, visiting the trade en route to his 
southern territory. 

Walter Rohwedder, of the E. W. Rey- 
nolds Co., Los Angeles, Cal., spent the past 
week in Chicago visiting with friends, and 
calling on the trade. 

Will Juergens, of the Juergens & Ander- 
sen Co., is again at his desk, after being 
confined ‘home for the past 10 days owing 
to a very severe cold. 

F, B. Hovey, of the National Jewelers 
Board of Trade, returned last week from a 
week's visit at New York, where he went 
to attend to business. 

Charles Felch, of Barnett Bros., suffered 
a stroke of paralysis on Wednesday noon, 
at the store and had to be taken home in a 
taxi. He is reported as resting comfortably. 

It has been reported here that on account 
of _being unable to renew their lease, 
Fessler & Demmel, Waterloo, Ia., are con- 
ducting an auction sale, which is proving 
very successful. 

Olsen & Ebann, opened another branch 
store last Saturday in Aurora, Ill. at 32 
Island Ave. They boast of this store as 
being one of the most finely furnished 
stores they have yet opened. 

J. M. Kelsey, of the Waltham Watch 
Co., arrived in Chicago last week with a 
large display of clocks and will stay here 
for a couple of weeks visiting the trade 
before leaving for the factory at Waltham. 

Thos. M. Robinson, formerly in the in- 
stallment jewelry business, has entered in- 
to the wholesale jewelry business at 36 S. 
State St. Since going out of business in 
August Mr. Robinson has been visiting at 
Montreal. 

Albert and John Lofgren, recently opened 
a retail jewelry store at 3418 W. 63rd St., 
under the name of Lofgren Bros. . Albert 
Lofgren, is a watchmaker by trade and 
has been connected with Chas. Bachman for 
many months. 

Early Thursday morning of last week 
about 6 o'clock the window of Jens P. 
Jensen’s store at 5630 W. Madison St., was 
smashed and a number of watches stolen. 
It is thought the man was frightened away 
as many valuable pieces were left. 

Wm. Mellish, 1307 E. 63rd St., is offer- 
ing to sell his jewelry business which he 
has been operating successfully there for 
the past 15 years. Mr. Mellish is arrang- 
ing to go’ to Cuba to take charge of ex- 
tensive farming. interests which require his 
attention. 
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Louis H. Prange, who has been a dealer 
in optical goods and musical instruments 
for many years on the south side, will open 
a retail jewelry and optical business about 
Jan. 1, at 619 E. 63rd St. Mr. Prange, is 
a brother of H. T. Prange, a jeweler of 
Kalamazoo, Mich. 

Among the visitors in town last week 
were: E. B. Lewis, of Dwight, IIl.; W. 
A. Howard, Rochester, Ind.; Harry J. 
Baker, Crown Point, Ind.; A. Bernstein, 
Bernstein Bros., Des Moines, Ia.; Walter 
H. Mellor, Michigan City, Ind.; W. A. 
Hamilton, Kalamazoo, Mich. 

A. J. Wingblade, representing the J. W. 
Forsinger Co., returned last week from a 
successful trip through the east. J. A. 
Crawford, representing the above firm 
through the central territory, also returned 
last week and reports an improvement in 
business everywhere he called. 

Herman Zalkin and Harry Goodman, 
have formed a partnership and have again 
entered the retail jewelry business at 426 
S. State St. Zalkin & Goodman were 
formerly jn business at 464 S. State St. 
but dissolved partnership about two years 
ago, since which time Mr. Zalkin has con- 
ducted the business alone. 

While Samuel S. Bucklin, 135 S. State 
St., was returning to his home 1303 Glen- 
lake Ave., Friday evening about 10 o'clock, 
two holdup men about 20 years of age, 
stepped out of an alley near his home and 
robbed him of a diamond ring valued at 
$1,500, and a stickpin valued at $650. After 
taking the jewelry the bandits fled down 
the alley. 

The window of Lyell F. Chadband’s 
store in Bloomington, IIl., was smashed 
one night last week and about. $1,000 worth 
of merchandise stolen. The Pinkerton 
operative that went from Chicago soon 
came on a lead that resulted in the ar- 
rest of three men in Pekin, IIl., and their 
complete identification as the ones who did 
the job. The three are held under $5,000 
bond each for the action of the grand jury. 

An involuntary petition in bankruptcy 
was filed last week against Louis Turney, 
31 N. State St. These proceedings were 
necessary owing to the fact that suit was 
instituted by one of the creditors. The 
liabilities are estimated at about $18,914.61 
and the assets at $12,120.66. On Sept. 6, 
a majority of the creditors agreed on a 
settlement of 50 per cent. to be paid dur- 
ing the year of 1922. The first payment 
of 20 per cent. was to have been paid Jan. 
15. 

The notice which A. I. Joseph, 611 N. 
State St., had local reporters include in 
their story of his recent holdup appeared 
to give him the wrong kind of publicity. 
So frequently had his windows been 
smashed, his store held up and his home 
robbed that he requested a respite until he 
could gain some headway and accumulate 
something worth being stolen. Last Wed- 
nesday morning about 5 o’clock his win- 
dow was smashed. Joseph was in the 
store at the time and when he heard the 
crash of glass he fired a shot which 
frightened the thief away. The man es- 
caped empty handed. 

The following salesmen of the C. & E. 
Marshall Co., have returned from their re- 
spective territories and will not leave again 
until after the first of the vear. H. H. 
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Evans, who represents the fir 

Illinois; C. P, Wolf, through Town 
Earl F, Corbett, Indiana; Wm. Werkhaves 
Cleveland representative, has left for . 
home in Columbia; Jack N., Kahl m 
Nebraska man, left for home at Omaha. 
H. T. Woodhead, Southern Indiana Ken. 
tucky and Tennesse, will pass his holi- 
days at his home in New York; L, ¢ 
Howe, western Iowa man, E, G. Dol- 
son, Missouri; B. E, Shaw, Wisconsin is 
in; J. F. Cromar, southern Michigan, left 
for his home in Toledo, E. W. Berg 
northern Michigan, will enjoy his holidays 
at home in Detroit. 

The members of the Chicago Jewelers’ As. 
sociation learned last week that they must 
adjust themselves to a new condition at the 
annual banquet which will be held at the 
LaSalle Hotel on the evening of Thursday 
Jan. 26. Acting under instructions pro- 
vided in a resolution adopted at the last 
monthly meeting of the association the com- 
mittee on arrangements made a survey of 
hotel facilities and have decided that a limit 
of 500 members and guests will be placed 
on the attendance. This number can be 
comfortably accommodated and space re- 
served for properly presenting the entertain- 
ing features which are expected to exceed 
those of any former banquet. The attend- 


_ ance figures of each member for the past 


three years have been averaged and mem- 
bers notified of the maximum number they 
will be permitted to have. There will neces- 
sarily be some disappointments in this ar- 
rangement but in view of the opinions ex- 
pressed and the resolution adopted it is 
certain the members will co-operate cheer- 
fully with the committee in this program of 
limited and comfortable banquet seating. 
Members have been requested to send in. 
their reservations without delay so that if 
there are any extras these can be assigned in 
time to complete the arrangements in good 
time. 








Pacific Coast Notes. 


L. R. Gillett, jeweler of Watts, Cal. 
has been robbed of jewelry valued at 
$300. He reports no insurance. 

Howard C. Wahlen, formerly of Dal- 
las, Tex., is about to open a jewelry store 
in the Wahlen building, Tacoma, Wash. 

E. K. Dunlap, jeweler of Pinole, Cal, 
has sold out to B. E. Emerson and has 
entered the grocery business in Oakland, 
Cal. 


A. Lerfald, the jeweler who has been 
on Main St., Silverton, Ore., for the past 
few years, has now moved his store into 
the Palace Theater building of the same 
city. 

Phil Joseph, retail jeweler of Ukiah, 
Cal., is confined to his home by an at- 
tack of neuritis, an elusive but painful 
malady which is somewhat prevalent in 
California at present. 

I. E. Ray and M. E. Ray have opened 
a real estate office and jewelry store in 
the Stow building, on Main St., Walnut 
Creek, Cal. M. A. Ray, who has charge 
of the jewelry end of the business, has 
been in the trade for 23 years. For the 
past 12 years he has had a jewelry busi- 
ness in Oakland. This he recently sold 





out. ' 
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Des Moines, la. 





ei. Kirkpatrick, Rolfe, is now repair 

aa for the Swan & Parker store at 

ence. 

NT omerchal Sioux Falls, S. Dak., 
has taken a position with the Replogle 
jewelry store at Shenandoah, Ia. 

F. M. Hawkins, Omaha, Nebr., is the 
new watch repair man at the Tinsley & 
Tinsley jewelry store at Harlan. 

The Sibert jewelry store at 210 4th 
St. E., Waterloo, has just closed a long- 
time lease on the location. The store 
will be remodeled. 

C. J. Cizkovsky, of Chariton, who was 
formerly with the Ray Reed jewelry 
store, has opened a repair shop on the 
south side of the Square. He has been 
doing repair work at his home for some 


time. 

R. C. Wells, of Waverly, has purchased 
the jewelry stock and fixtures of the 
C. B. Laub store at Cresco, and will 
continue the business left by the death 
of Mr. Laub. Mr. Wells was formerly 
in the jewelry business at Waverly. 
‘Oscar Bookin, of Ottumwa, has bought 
the Rodman building at 314 E. Main St., 
Ottumwa, and will remodel the interior 
so as to make room for a jewelry manu- 
facturing department, Mr. Bookin’s store 
has been in the building for some time. 

Alfred H. Mohling, Sumner, has put 
in a temporary jewelry stock at Readlyn 
and will spend part of his time in the 
latter town supplying the Christmas 
wants of the residents. He may decide 
to continue both stores if business 
warrants. 

W. F. Syblrud, Lake Mills jeweler, had 
his jewelry and watch repair depart- 
ment in the Albert Stensrud drug store 
ruined by fire recently. The blaze is 
thought to have originated in the electric 
wiring. The loss was partially covered 
by insurance. 

The Frank Schlampp Co. jewelry store, 
located at 6th and Locust Sts., Des 
Moines, will move soon to 706 Walnut 
St. where a room will be vacated by 
the Kenlaurer store. The move will 
once more put the three leading jewelry 
stores—Schlampps, Plumbs and Josephs 
—back on Walnut St., which has for 
years been the popular thoroughfare for 
the jewelry trade. 

L. C. Tallman, Ames, well known to 
the jewelers of Iowa as an officer of the 
State association, was given an interest- 
ing writeup in a recent edition of the 
Ames Tribune. The article gives a brief 
account of Mr. Tallman’s jewelry ex- 
perience and states that he is one of the 
few jewelers in the State who have 
passed the State board examination as 
an optometrist. He carries a full line 
of optical goods as well as jewelry. He 
has been in Ames since 1913. 

S. Joseph & Sons, Des Moines, are 
this week celebrating their 50th anni- 
versary in the jewelry business as well 
as their 50th year at the corner of 4th 
and Walnut Sts. The original store was 
established by S. Joseph in a small way 
in 1871.. The business has expanded un- 
til it occupies one of the largest jewelry 
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display rooms in the State. Branch 
stores are now operated at. Waterloo, 
Ia., and Springfield, Mo. The firm now 
includes Morris, Jacob and_ Burton 
Joseph, sons of the founder. 








Seattle, Wash. 


A. A. Hart, who is interested in the 
jewelry business in Tacoma, was a recent 
visitor in Seattle. 

Mr. Grosse, of the Alfred H. Bullion Co., 
San Francisco, is calling on the trade in 
this city this week. 

Mr. Koshis, representing the California 
Jewelry Co., diamond importers, called on 
the local trade last week. 

Ben Rothenberg, representing Kaufman & 
Co., wholesale jewelers of New York city, 
called on the trade in Seattle recently. 

Mr. Fogel, formerly of Fogel & Bailey’s 
jewelry store, has purchased the stock and 
fixtures of the Kay Jewelry Co., 519 Sec- 
ond Ave. 

M. J. Hirschorn, representing D, W. 
Thomas & Co., out of their Los Angeles 
branch, was a recent visitor at the home 
office in Seattle. 

Kruger & Jacobson, auctioneers of San 
Francisco, are conducting a very success- 
ful sale for the Martin’s Jewelry Co, store 
at Walla Walla, Wash. 

Ed. MacKay, representing D. W. Thomas 
& Co., has just returned from his trip 
through the middle west and will not call on 
the jewelers in the Pacific northwest until 
after the holidays. 

A. T. Uhlrun, of the Seattle Watch- 
makers Vocational Training School, re- 
cently left for a tour of the eastern States, 
where he will call upon and inspect the 
other vocational training schools. 











Tacomse, Wash. 





Frank Widener is a vocational training 
placement student .at Burnett’s jewelry 
Store where he is learning engraving. 

Harry Beauford, formerly located at 727 
Rust building, Tacoma, has closed his shop 
and gone to work for Mayer Bros., Kansas 
City, Mo. 

L. H. Burnett, proprietor of Burnett’s 
Jewelry Store, Tacoma, has recently been 
elected president of the Broadway Improve- 
ment Club, 

S. Weinberger, 918 Pacific Ave., is re- 
ported to be in financial difficulties and 
an involuntary petition in bankruptcy has 
been filed against him. 

A number of jewelers in Tacoma are be- 
moaning the way they were recently swin- 
dled by some counterfeit checks on the 
Northern Pacific Railway Co. 

Mr. Gross, of the Gross Jewelry Co., 1130 
Broadway, is selling out his stock to the 
public and expects to quit the jewelry 
business in Tacoma about Jan. 1. 

Maurmann Bros., manufacturing jewelers 
and platers, now located at 331 and 332 
Provident building, will move into new 
quarters in the Rust building about Jan. 1. 

Bill Manche, of Mahncke & Co., was re- 
cently. quietly married. After’ a_ trip 
through British Columbia they have re- 
turned to Tacoma and are making their 
home at the Ansonia apartments. 
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E. H. Burgen, of Louisville, Colo., has 
opened a jewelry repair shop at that 
place. ; 

Joseph P. Moore, formerly in business 
in Illinois, has established. a store at 
Idaho Springs, Colo. 

C. H. Blackburn, of the Mitchell Drug 
Co., Mitchell, Nebr., was in Denver last 
week on a buying trip. 

George Anderson and Miss Tillie Sbar- 
barie have been added to the staff.of clerks 
in the Mayer jewelry store. 

Fred Cline of Juergens & Anderson Co., 
Chicago, called on the trade last week with 
a line of diamonds and platinum. 

Arthur Van Ness, representing Carter- 
Gough & Co., Newark,. was a visitor at the 
local shops last week. Hle reported business 
to be good. 

John Osment, formerly with the R. .E. 
Church Co., Canon City, Colo., has opened 
a jewelry store next to the theatre building 
in that city. 

Charles Clark, Laramie, Wyo., has 
purchased a new building and has in-’ 
stalled luxurious equipment. He is mov- 
ing to his new location this week. 

W. C. Wilkerson, who formerly op-. 
erated a jewelry repair shop of his. own, 
has entered the employ of the Bohm 
Allen Jewelry Co. as a watchmaker.’ 

_ Edward Lehman, of the Edward Lehman 
Jewelry Co., announces that James Tierney 
has been added to the force in the material 
department, due to the increasing business. 

The Mahan Jewelry Co., Colorado 
Springs, has announced that it will in- 
stall new fixtures and enlarge its quar- 
ters immediately after the holiday seasom 
closes. 

Paul J. Morris, salesman for the Ed- 
ward Lehman Jewelry; Co., left Monday 
for a trip “around the horn,” which in- 
cludes a number of cities and towns 
directly north of Denver, 

F. G. Cheek has opened a complete 
jewelry store on So. Union Ave., Pueblo, 
Colo. Mr. Cheek was formerly con- 
nected with the Fisher Jewelry Co., of 
that city, as a watchmaker. 


C. W. Hogson, of the Norris, Alister- 
Ball Co., said that his trip through the 
northwest had been most successful, and 
that he would remain in the Denver 
offices of the company until after the 
first of the year. 

C. C. Hopkins, Ft. Lupton; J. N. Dean, 
Trinidad, Colo.; Fred Weiss, Greeley; G. 
C. Dabney, Brighton; Ralph Birdsell, 
Brighton; John A, Blair, ‘Pueblo; Thomas 
J. Tuttle, Arriba; Mr. Heiser, Worland, 
were visitors last week. They were getting 
ideas, doing Christmas shopping, and buying. 

J. C. Nelson and family of Greeley, Colo., 
were in Denver last week doing their Christ- 
mas shopping. Mr, Nelson said that the 
jewelry stores at Greeley had found busi- 
ness dull until the sugar company paid the 
farmers for their crop of beets. “We 
thought business would not be up to“stand- . 


' ard this year, but the sugar: money has 


brightened the outlook Considerably,” he 
said. ae 











G. E. D. Williams, Calexico, is spending 


a few days in Los Angeles. He reports 
conditions now normal in Calexico and in 
Mexicali, just across the Mexican border. 

Affliction has come to the family of 
Charles H. Clark, 704 S. Broadway, 
through the sudden death of Mrs. Clark’s 
mother aftef undergoing a surgical opera- 
tion. 

Jos. R. Brilliant, wholesaler, 506 Title 
Guarantee building returned a few days 
ago from a business trip to San Diego and 
is now taking in some of the near-by beach 
towns. 

The I. Behrstock Co. has practically 
abandoned hope of getting any trace of the 
goods stolen from their salesman’s auto- 
mobile some weeks ago, or of the thieves 
who took them. 

E. A. George, wholesaler, 502 Title 
Guarantee building, has secured the serv- 
ices of Sam Stingle, who is representing 
him as a salesman in the San Francisco 
and other northern territory. 

The Los Angeles Window Display Co., 
which moved not long ago to 301 Glen- 
dale Blvd., is well settled in the new loca- 
tion and is doing a large business in its 
field of window dressing for jewelers. 

H. C. Vilas, formerly in the silver de- 
partment of the E. W. Reynolds Co., has 
been in ill health for some time and is re- 
ported to be confined to his bed at his 
present home in Albuquerque, N. M. 

H. L. Trebley, formerly with the sales 
force of the E. W. Reynolds Co., after 
leaving the jewelry business for eight 
months and living in Arizona, has returned 
here and has taken a position behind the 
counter in the store of Feagans & Co. 

E. Bastheim, president of the wholesale 
company bearing his name, visited San 
Diego a few days ago. He _ reports 
business conditions there are encouraging. 
Herbert S. Brandt, of the Bastheim Co., 
is in the Pacific northwest and is sending 
in favorable reports. 

Mr. Allison, who assisted the Donavan 
& Seamans Co. during the holiday rush 
two years ago, is doing the same service 
again this year. Mr. Allison was formerly 
in business for himself in the east, but re- 
tired some years ago and has been living 
in Los Angeles since. 

Otto Fowler, who opened a new store 
recently at 5850 Moneta Ave., is reported 
to be doing a good business. He formerly 
was in business here but sold out and went 
east. Mrs. Fowler is an artist and 
decorates china and he is selling a con- 
siderable amount of her work. 

J. S. Hornick, traveling salesman for the 
Paul D. Walsh Co., is just home after an 
absence of 21 weeks, during which he 
covered practically all the territory of the 
northwestern and Pacific Coast States. He 
found business conditions generally very 
gcod. 

H. N. Wolfe, of the I. Behrstock Co. has 
returned from a very satisfactory business 
trip through Arizona, New Mexico and 
Texas. He reports conditions rather quiet 
in Arizona, but improving. Sam Hurwitz, 
salesman for the same company is in the 
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San Joaquin valley, doing, it is reported, 
fairly good business. 

Arthur H. Dibbern, who opened a new 
jewelry store in Glendale, a suburb of Los 
Angeles, recently, reports that he is do- 
ing a good business and the outlook there 
is encouraging. Mr. Dibbern, before going 
into business for himself was for a num- 
ber of years in the manufacturing depart- 
ment of Brock & Co. 

The following additional sales people 
have just joined the Brock & Co. forces: 
Thos. D. Baron, H. A. Williams and Roy 
N. Scott. Mrs. G. L. Cassel, who was, un- 
til some weeks ago, in the silver department 
but has been out of the store on account 
of impaired health, has so far recovered 
as to again be in her former place. 

Jas. A. Apffel, president of the Jas. A. 
Apffel Co., manufacturing jeweler, in the 
Title Gurantee building, reports that his 
company, up to Dec. 1, did a volume of 
business this year 40 per cent. larger than 
during the corresponding period last year. 
The shop is now running with full force 
and some additional work is being done 
for it elsewhere. 

James Codori, jewelry auctioneer, re- 
cently returned from northern points 
where he has conducted several successful 
sales. One was for E. A. Taylor, Salinas, 
and another for Frank Frey, Paso Robles. 
He says the jewelry business in the 
northern part of the State is good. He is 
now conducting an auction for L. L. Gil- 
man, Bisbee, Ariz. 

The following are some of the out-of- 
town jewelers who have been in Los 
Angeles recently: H. E. Wellman, Al- 
hambra; Geo. B. Witman, Pomona; E. B. 
Smith, Santa Ana; R. F. Winslow and C. 
E. Perham, San Pedro; W. W. Hauk, 
Long Beach; E. W. Cosgrove, Colton; 
Will Stammers, Selma; Mrs. M. A. Fur- 
long, Reedley; A. L. Protsch, Redondo. 
Mrs. Furlong came down to visit relatives 
in Long Beach. . 

Late additions to the sales force of S. 
Nordlinger & Sons are Mrs. Mary M. Ben- 
son, Frank C. Boasen, H. E. Connell, Mrs. 
Lula Furninger, Mrs. Mabel Hubler, Miss 
Mabel Schwartzkopf, O. H. Sturges, A. G. 
Tournier, Mrs. Ethel G. Wunsch and Mr. 
Spielman. Mr, Tournier comes from Au- 
burn, N. Y., where he was with W. C. 
Crossman & Co. Mr. Boasen has been in 
business for himself at Tulsa, Okla., until 
recently, when he sold out and came here. 
Mr. Connell was formerly in business in 
Montclair, N. J., and more recently has been 
in Reno, Nev. Miss Schwartzkopf is a 
daughter of R. F. Schwartzkopf, who was 
formerly in business here as a manufac- 
turers’ agent. Mrs. Wunsch came from 
Detroit. Mr. Sturges was formerly a 
regular member of the sale force of S. 
Nordlinger & Sons, but has been in other 
business for over two years past. 








Aberdeen, Wash. 


Y. H. DeTemple, one of the oldest jewel- 
ers in Aberdeen, who recently sold out and 
retired from business, is now engaging in 
business in Aberdeen. 

H. M. Crother, formerly manager of the 
Louis H. Burnett jewelry store of Aberdeen, 
is now negotiating for the purchase of the 
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stock and fixtures of the store, as Burnett . 


Bros. will retire from business in that ci 
Jan. 1. ty 








Evansville, Ind. 





TRADE CONDITIONS 


Trade with both the wholesale and retail jewel 
merchants of this city has been good all pe | 
and is expected to continue active until after th 
Christmas holidays. Jewelers say that their holi 
day trade has been quite satisfactory and that it 
has been as large in volume if not larger than * 
was a year ago. Merchants say that trade for th 
first few weeks of the new year may Prove rath : 
dull, but that they are looking for business rd 
pick up. They say that general business condition 
are improving right along, that collections are “ 
ting better and that in their opinion 1922 el 
bring satisfactory business. _ 





_ Charles F. Artes, of the Charles F. Artes 
Co., Inc., has recovered from his recent ill. 
ness. 

Hovey H. Tislow, retail jeweler at 
Petersburg, Ind., was a business Visitor in 
Evansville a few days ago. 

Moses Gans, formerly vice-president and 
manager of I. Gans & Co., wholesale and 
retail jewelers of Ist St. has returned 
from a business trip to the east. 

The plant of the Elk Button Co., Gray- 
ville, Ill., has been operating steadily for 
some time past and the company has enough 
mussel shells on hand to keep the factory 
busy for some time to come, 

Local jewelers, who are members of the 
Evansville Lodge of Elks, No. 116, took 
part in the annual memorial services of the 
local lodge that were given on Sunday, 
Dec. 4, and which attracted a large crowd. 

Harry Poole, formerly operator of a large 
pearl button factory at Rockport, Ind., is 
being urged by his friends to make the race 
for the Democratic nomination for sheriff 
of Spencer County, and he may decide to 
get into the running later on. 


Alden Heuring, editor of the Winslow 
Dispatch, at Winslow, Ind., who was en- 
gaged in the retail jewelry business at Mon- 
roe City, Ind., several years ago, was in 
Evansville a few days ago to attend the 
Fall ceremonial of Hadi Temple, Ancient 
and Arabic Order of the Nobles of the 
Mystic Shrine of which he is a member. 

Clarence Schlomer has taken charge of 
the jewelry store of his late father, Joseph 
Schlomer, at Mt. Vernon, Ind., and will con- 
tinue to operate the store in the future. He 
assisted his father during his recent illness 
and is well versed in the jewelry business, 
having had considerable experience in this 
iine in a large retail jewelry store in East 
St. Louis, TIl. , 

The retail jewelers at Rockport, Ind., 
Boonville, Ind., Mt. Vernon, Ind., Prince- 
ton, Ind., Owensboro, Ky., Paducah, Ky., 
Pembroke, Ky., Madisonville, Ky., Sturgis, 
Ky., Henderson, Ky., Mt. Carmel, Ill., and 
other cities and towns in the tri-State sec- 
tion, report that their holiday trade has 
been all that they had anticipated and they 
are well pleased with the outlook for the 
new year. 








Charles Muth & Sons announce the 
opening of their enlarged jewelry store 
in North Philadelphia, Pa., last Saturday. 
The store is located at Columbia Ave. 
and 17th St. 
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E. C. Prentiss, representing the Burr W. 
Freer Co., has left for the south. ; 

William Barry 1s making his first trip 
to the Coast for Morse Bros., New York. 
Leon Aurich, of Nordman & Aurich, has 
gone to the Shrine Ceremonial at San Jose, 
Ti as O’Neil is going through the San 
Joaquin Valley territory for S, J. Ham- 
mond & Co. . 

The Lundy Jewelry Co. is remodeling its 
store on Market St., and is putting in a 
handsome new front. 

Edward V, Saunders, manager for the 
International Silver Co., is visiting the 
southern part of California. 

Charles Weinshenk, Sr., of Chas. Wein- 
shenk & Son, has returned from a trip 
through Humboldt County, Cal. 

F. C. Plate, representing the International 
Silver Co., has sailed for Honolulu, on a 
business trip to the Hawaiian Islands. 

C. H. Tibbetts, of Taber & Tibbetts, Inc., 
manufacturers of silver plated hollow ware, 
Wallingford, Conn., has been calling on the 
trade. 

L. J. Wintermantel, Elko, Nev., has been 
visiting the San Francisco trade, buying 
stock for Christmas. He has just re- 
turned to Nevada, 

Mrs. Charles Wright, wife of a promi- 
nent jeweler of Eureka, Cal, has been 
called to San Francisco by the serious ill- 
ness of an aunt to whom she is much at- 
tached, 

H. Y. Katayama, Japanese jeweler of 
Guadalupe, Cal., has been calling on the 
local trade. He has been in business many 
years and is well known to San Francisco 
wholesalers. 

J. H. Buckley, who represents the In- 
ternational Silver Co. in Sidney, Australia, 
has sailed for his home, after visiting San 
Francisco, en route from the factory of 
the company. 

Charles Weber has returned from a trip 
through the San Joaquin Valley where he 
represented J. H. Spiro. He states that 
things look pretty promising in the Valley 
for the Christmas trade. 

A. J. Francis, vice-president and gen- 
eral manager for the Morgan & Allen Co., 
believes that the holiday business is open- 
ing up in a very satisfactory manner. The 
Morgan & Allen staff is working to ca- 
pacity. 

Mrs, Pauline Aurich, mother of Leon 
Aurich, of Nordman & Aurich, died on 
Nov. 26, at her residence in San Fran- 
cisco. The deceased is survived by six 
children, all of whom were born in Cal- 
ifornia. 

Z. Kimes, 704 Market St., has just taken 
over the 14-kt. ring and ring mountings 
lines of Jacob Hookaylo, Newark, N. J. 
Mr. Kimes, who already has both samples 
and stock, will represent the firm for the 
Coast. He also now carries a stock of 
Hipp, Didisheim, Inc., watches. 

M. E. Le Grande, Berkeley jeweler who 
recently sold out, has been enjoying a va- 
cation duck-hunting. He remembered Leon 
Aurich, Bert Nordman, Jack Lewis, S. J. 
Hammond and other friends in the whole- 
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sale trade with a brace of rice-fed ducks 
each. The staff of A. I. Hall & Son was 
also remembered, with ducks, by Mr. Le 
Grande, 

Windsor N. Cobb, representing R. Black- 
inton & Co., Attleboro, will share, for the 
month of December, space with Walter 
E. Graves, of 140 Geary St., which will 
enable him to make Christmas deliveries. 
Mr. Cobb plans to make his headquarters 
in San Francisco and will begin on Jan. 4 
to travel the Pacific Coast territory, west 
of El Paso and Denver, for his firm. 

Jewelers visiting the trade during the 
past week include: Guido Noack, Sacra- 
mento; Clarence P. Jacobs, Vallejo; W. E. 
King, Stockton; Earle Marks, Modesto; 
Tom White, of A. White, Inc., Vallejo; 
G. C. Wilkins, Red Bluff; A. G. Prouty, 
Napa; Max Noack, Sacramento; Carl 
Thomsen, Scotia, and William Epstein, of 
the Frank Golden Jewelry Co., Carson, 
Nev. : 

H, J. Gute met with an accident some 
three weeks ago, while playing tennis. It 
was thought, at first, that only a tendon of 
a leg had been slightly strained. However, 
Mr. Gute, who is too active to do nothing, 
and do it well, walked about on the in- 
jured member, with the result that his leg 
is now in a plaster cast, and his injury is 
spoken of as being more serious than was 
at first believed. 

Isaac Sugar, manufacturing jeweler, of 
704 Market St., states that the fashion for 
“Spanish” jewelry was first revived in Cal- 
ifornia and that it has spread from west to 
east. Sugar is working hard on this style 
of jewelry, combining “Spanish” ideas with 
jade, Oriental inlaid ornaments, crystals, 
etc., especially in long earrings of pearls, 
beads of jade, etc. He has had to take 
on three men and says it is hard to fill 
the demand for Spanish jewelry. 

A luncheon meeting of the San Fran- 
cisco members of the Western Material 
Dealers’ Association was held on Dec. 2, 
at the San Francisco Commercial Club, all 
the local material jobbers being present. 
Many business matters, relating to asso- 
ciation affairs, were disposed of and plans 
were arranged for entertaining the visiting 
Western Material Dealers’ Association’s 
members when the next convention is held. 
This convention will take place in’ San 
Francisco on Feb. 17 and 18. 








Oakland, Cal. 





TRADE CONDITIONS 


The majority of the retail dealers report busi- 
ness on the upgrade. During the early part of 
November trade was quiet, but in the last 10 
days the approaching Christmas season has stimu- 
lated business. Several dealers report more goods 
being served this year than last. This makes the 
outlook for Christmas very good, as 1920 was the 
best year ever experienced here. The goods being 
reserved are also more expensive than usual. The 
demand for wrist-watches is brisk. The local 
manufacturers are having a heavy out-of-town 
trade, especially in the valley region. 





Mr. Doane, formerly with W. R. Burke, 
Berkeley, is now with Shreve & Co. in 
San Francisco. 

Frank Balster, 2127 Shattuck Ave., 
Berkeley, thinks business is probably a little 
better in that city than the rest of the Bav 
district because being the college city. 
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Berkeley is little affected by the unemplgy- 
ment problem. 

L. H. Service, 2203 Shattuck Ave., is 
preparing to occupy new quarters at the 
corner of Shattuck Ave. and Allston Way. 

Mr. Kleffler, manufacturing jeweler, lo- 
cated in the Bacon building, returned re- 
cently after spending nearly a year trav- 
eling in the Orient. 

Oakes & Harrison have been the victim 
of several robberies in the last two months. 
On the last visit shortly before Thanks- 
giving the safe was opened and about $400 
of watch material was taken. No arrests 
have been made so far. The loss is en- 
tirely covered by insurance. 

The store window of William J. Ste- 
phens was broken the night of Nov. 17. 
One hundred and fifty dollars worth of 
miscellaneous articles were taken. Two of 
the burglars, colored men, were arrested 
in San Francisco and at the present are in 
the city awaiting trial. 

Katz Bros. and L. R. Butts, who recently 
occupied their new store on 12th St. will 
soon have their new store complete. All 
that is lacking now are some special wall 
display cases which are being made to or- 
der. Mr. Katz believes that the dealers 
are underestimating the size of the Christ- 
mas trade. 


Charles J. Branstead, 2009 Shattuck Ave., 
Berkeley, has received word that a 
patent has been allowed him on a revolving 
tab envelope, designed for use of jewelers 
and opticians in putting work through their 
shops. This envelope can be used indefi- 
nitely. The original tab of the job is fas- 
tened to the envelope in a special manner, 
and the duplicate is kept on file until the 
repair comes back from the shop, which 
shows at a glance what jobs are at the 
works. The reverse side of the envelope 
has a snap pocket which locks in the job. 
Mr. Branstead, who was formerly with the 
W. B. Glidden Co. in San Francisco, west- 
ern representatives of the R. Wallace & 
Sons Mfg. Co.,-has for the last few years 
been engaged in the retail business in 
Berkeley. He has been selling his new 
envelope for several months and has al- 
ready made considerable progress in its 
introduction to the trade hereabouts. Now 
that the patent has been allowed, he will 
arrange for its manufacture on a larger 
scale. Between busy months, Mr. Bran- 
stead is trying to solve the mystery of the 
recent disappearance, and equally myste- 
rious return, of a platinum diamond 
studded lady’s wrist watch. On Sept. 28, 
the watch was sold, but as Mr. Branstead 
was preparing it for delivery it disap- 
peared. He had his back turned for a 
moment, but so far as he knew no one else 
was in the shop at the time. The dis- 
appearance was reported to the police, a 
check was made on every person who was 
known to enter the store that day; the store 
was searched; but not a trace of the watch 
could be found anywhere in the city. Then 
a few days ago, the Chief of Police called 
Mr. Branstead on the telephone and. said 
he had the watch. It had been found in the 
magazine rack of a local stationery store. 
Who dropped it there and: why, and how 
it got out of the jewelry store ,are ques- 
tions which Mr. Branstead would still like - 
to have solved. 





| 
i 
| 
| 
’ 
| 





THE 


JEWELERS’ CIRCULAR 





December 14, 192}, 











Manufacturer of 


SWISS WATCHES 


Having real estate, offices and 
qualified personnel in Switzer- 
land desires to enter into rela- 
tions with important American 
firm of high standing for the pur- 
pose of effecting orders and 
buying clocks, watches, etc. 





First Class References 





Address inquiries to: 


“D. N., 1029,”’ Care Jewelers’ Circular 








CASH for Your Entire 


Stocks and Fixtures: 


For CASH I will buy your ENTIRE, PART 
or SURPLUS STOCK and FIXTURES 


Among the numerous Stocks purchased 
recently are: 


$60,000 stock of Wm. Kennedy, Albany, N. Y. 

30,000 stock of J. McS. Buchanan, Petersburg, Va. 

50,000 stock of G. E. Smith’s Son, Parkersburg, W. Va, 

35,000 stock of F. T. Pearce Co., Providence, R. I, 

110,000 stock of Webb T. Eby, Dayton, Ohio. 

35,000 stock of Philbin Jewelry Co., Lafayette, Ind. 

150,000 stock of S. D. Hardy, Norfolk, Va. 

70,000 stock of Atlanta Wholesale Jly. Co., Inc., 
Atlanta, Ga. 

50,000 stock of J. Scher, Bridgeport, Conn. 

25,000 stock of L. R. Jewelry Store, Muskogee, Okla. 

15,000 stock of L. E. Fouquet, Morris, Okla. 

50,000 stock of W. E. Fellows, Flint, Mich. 


All communications held in strict confidence. Reference, 
Hub Trust Co., Boston, Mass. 


Send in your dead stock and receive check in return 
mail. All goods held until acceptance of check. 


WRITE WIRE PHONE 


J. B. GORDON 


Cash Buyer of 


Jewelry Stocks and Fixtures 
387 Washington St. Boston, Mass. 
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= GRIMSHAW, BAXTER 
HRI & J. J. ELLIOTT, Lid. 


v' 29/37 Goswell Road, 
tA Q London, England & Coventry 
' | ‘a Cablegrams: Grimbax, Barb, London 


Manufacturers of the 
celebrated London made 


i) “ELLIOTT” 
i) Chime Movements 


te on Tubular Bells’ or 
Gongs of the highest 
| UW quality and also chime or 





strike movements for 
Bracket and Mantel 
Li clocks (pendulum and 
ij, Lever). 




















y Special sizes for “Grandmother” 


cases. Movements only supplied or 
clocks complete in richly designed 
cases. 











Better Watches at Less Money 


KG ‘SY 
\ La 





No. 710—10% L. 15 j. Oct., 20 yr. plain, 


IE 5c jiniwtinukieewns tank <eenns $ 8.50 
No. 749—10% L. 15 j. Round, 20 yr. plain 
I oo 5 ib RAR a4 0045S EO eR CEER 7.50 
No. 749—10% L. 15 j. Round, 20 yr. eng. 
Ce eee eer errr Tre 8.00 
No. 821—934 L. 15 j. Cushion, 20 yr. eng. 
PU, Te GON in kneaded scennesanes 11.50 
No. 1002—834 L. 16 j., 14K., w. g. rd. glass 
eT er ere Ty 17.25 


Nationally advertised pearls, finest shades, 
at a substantial reduction—WHILE THEY 
LAST. 


Continental Watch & Jewelry Co. 


Jobbers in Watches and Jewelry 
326 W. Madison Street CHICAGO 







































































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem 
bers of the trade generally communicate with THE 
JeweEers’ Crrcutar regarding any advantageous 
device or plan which they are utilizing in con- 









nection with their business. 
























































System and the Retailer 


Written Expressly for The Jewelers’ Circular by an Expert Accountant 

















THE writer recently made an investiga- 

tion covering stores in the metropolitan 
districts in order to find out the attitude 
of the retailer toward system and to ascer- 
tain to what extent retailers have adopted 
systems. 

Many interesting comments were heard 
from the retailers. One asked: “Why 
should we dissipate the scanty profit we 
make in hiring clerks?” while another ex- 
claimed with equal vehemence: “System ?— 
pure bunk! This is the only system I 
bank on”——tapping his check book. 

One man who had adopted a system and 
had for various reasons discarded it, defined 
it as “A waste of stationery, time and 
money,” thereby differing from the learned 
Noah Webster who in his famous diction- 
ary says: “Orderly combination or arrange- 
ments of parts into a whole; any methodic 
arrangement of parts.” 

“There’s no doubt but that a system’s a 
good thing,” said another, “but who wants 
to bother with it? It’s trouble enough to 
watch the sales clerks to see that they don’t 
steal—and to see that the stock does not 
run out.” 

Here,’ stated briefly, we have the reasons 
why system is not commonly employed in 
many a retail jeweler’s business. 

We may classify in three groups those 
who do not desire system: (1) Those who 
have tried it and for some reason have given 
it up. (2) Those who do not care to under- 
go the expense. (3) Those who have not 
the energy or the initiative to try it though 
they heartily believe in it. 

First of all, let us take the case of those 
who have tried a system but failed to es- 
tablish it permanently, 

With no regard to their own individual 
requirements, several of these had adopted 
a ready*made standardized system, picked 
up either in a book or in a magazine article. 
Then after they had printed a great many 
forms, and had begun using them, they had 
found themselves confronted with unex- 
pected little difficulties which had interfered 
with the proper functioning of the system. 
Besides, the regular bookkeeper had become 


overburdened with work, so that one assist- 
ant had to be hired, then another. What was 
the result? After a little deliberation the 
proprietor figured that the “darn thing” had 
cost more than he had ever hoped to get 
from it, and so he carefully deposited the 
many printed forms on top of the junk pile. 

Some had fallen for the smooth selling 
talk of the theoretical expert who had made 
the most wonderful promises. Result: A 
great mass of complicated forms requiring 
the attention of a regiment of clerks. This 
in part had been perhaps the fault of the 
retailer; for if something simple had been 
handed him he would have thought himself 
cheated. The wise old “expert,” knowing 
more about human nature than about sys- 
tem, had taken advantage of this fact to 
his own profit and the retailer’s loss. 

Secondly, let us take those who hesitate 
at the expense. 

In a way they cannot be blamed, because 
there are a great number of self-styled 
“efficiency experts” at large who prey upon 
the unwary. Many have already been un- 
fortunate enough to have been taken ad- 
vantage of, and naturally the experience has 
not disposed them in favor of system. 

But there are reliable men left who are 
quite competent to install a simple, prac- 
ticable system which would furnish the pro- 
prietor with all the information he needs 
to manage his business intelligently. 

A great many of those fearing the ex- 
pense see only the initial cost, forgetting 
that a few dollars spent on system now may 
mean a few hundred dollars of additional 
profit at the end of the year. They are 
penny-wise and pound-foolish, to repeat an 
oft-quoted proverb. The fact that the most 
successful and progressive jewelers have 
adequate system does not influence them at 
all. Their attitude seems to be: “It may 
be all right for the other fellow but not for 
me; I can’t afford it,” little realizing that 
system often spells certain success. 

Thirdly, let us consider the lazy men, 

Fortunately, this class is not large. These 
men believe in system but somehow or other 
cannot induce themselves to adopt it. 


When approached on the subject these men 
have plenty of time to talk even though a 
few customers may be waiting at the 
counter. But their ultimate reply is: 
“We'll see about it a little later.” It is 
usually men of this type that need system 
most. The stock is slovenly kept, the clerks 
are indifferent, the windows are never prop- 
erly trimmed, and the store in its entirety 
usually has a run-down appearance. Repair 
jobs are usually finished a week or two 
after they have been promised and articles 
are often misplaced or lost, to the irritation 
of the customer. Invoices are lost, exact 
amounts due from customers are seldom 
known, so that quarrels spring up which 
result in the loss of trade. All these troubles 
could be swept away by the application of a 
little system—but our lazy man doesn’t 
want it. 

The reader will have gleaned from the 
above authoritive information the attitude 
of the retailer toward system, 

In another article to be published soon, 
the writer will discuss system and its re- 
lation to business management, covering 
such matters as merchandise stock records, 
and its accounting principles. 


In a previous article, various reasons 
why many retailers do not favor sys- 
tem were discussed and conclusions were 
drawn, The next step is to present the 
other side of the case, namely, why system 
is and should be favored, together with 
illustrations of its value in the management 
of a retail store, 

“Just what information do you derive 
from your system?” was asked of one retail 
merchant. The retailer looked puzzled and 
tried to answer, but in vain. The truth 
of the matter was that he derived no in- 
formation from his records that could be 
put to practical use. 

This seems to be the general situation. 
Records are kept in a certain manner 
merely because they have always been kept 
so. Usually a lot of useless informaation 
is recorded resulting iffea great waste of. 
time and labor, Not only is this the case 
in the small establishments, but in many 
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Have you seen our special circular of 


Monogram Goods, Belt Buckles, 
Fobs, Waldemars, Rings and Pins 


made in gold, gold front and silver, at prices that 
will interest you? 


If your business is located in Dixieland, a copy 
has been mailed to you. Look it up. If you can- 
not find it, write us and we will gladly send you 
another. 











We manufacture the celebrated 


Alliance Wedding Rings 


A ring that permits hidden engraving, made in perfectly 
plain or engraved design. This ring appeals to many. Send 
us a sample order. We assure you prompt service. 





Importers of Diamonds, 
makers of Fine Jewelry, 
Distributors of Watches, 
Clocks, Sterling Silver 
and Silver Plated Ware, 


Cut Glass, Ivory Goods Leonar d Krower & Son, Inc. 


and Novelties. 


New Orleans, La. 



























































































































































HAW KES 


HAWKES AMBER BONBON DISH 


with incrusted gold border and gold plated handle 


—an article you will reorder again and again! 


This item is one of the quickest selling items in 
the entire Hawkes line. 


It is a pleasing amber shade, decorated with a 
gold border and fitted with a removable handle 
of plated gold. The housekeeper will find a 
thousand uses for it and like it better each time 
she uses it. 








No. 3666 
Handled Bonbon Dish, 6%” 
Diameter. Mosaic Amber and 
Gold. $4.00 each, net. 


You will increase your sales—to people who 
are shopping for their own homes, as well as 
those seeking gifts for others—if you order a 
few of these Bonbon Dishes and display them. 
The profits are large and the shipments prompt. 
So send in your order now. 


T. G. Hawkes & Company 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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of the larger ones as well, where the op- 
portunity for the duplication of records are 
greater, There are comparatively few 
concerns that are obtaining the proper re- 
sults with a minimum of effort. 

The subject of system for the retailer 
divides itself readily into two parts, One 
deals with the accounting for the physical 
stock-in-trade; the other with the record- 
ing of business transactions, or the ac- 
counting system. 

Let us take up the first of these divi- 
sions—system in connection with the ac- 
counting for the physical stock-in-trade. 
The records used are sometimes known as 
“Stock Registers’ or “Stock Records.” 
Such registers are in reality, accounts with 
the various articles of stock, The “Stock 
Record,” or “Stock Card” is usually di- 
vided into three sections. In the first col- 
umn the purchases are entered; in the 
second column, each individual sale, and in 
the third is shown the balance on hand, 

“Of what benefit is such a record?” you 
may inquire. Briefly, the answer is that, 
if properly maintained, such a record will: 

1. Serve as a check on the honesty of 
clerks and others who handle the stock. 


2. Provide the inventory value promptly 
at the close of the accounting period for 
the purpose of determining the gain or loss. 

3. Present necessary information to estab- 
lish claims against insurance companies for 
losses due to fire or burglary. 

4, Furnish valuable information with re- 
spect to the rapidity with which various 
classes of stock are turned over. 

It will readily be admitted that a stock 
record which will furnish such valuable in- 
formation would indeed be a boon to the 
retail jeweler. 

A stock record properly designed and 
maintained is a decided check on the hon- 
esty of sales clerks and others handling 
stock, The records being kept in the office, 
entries are made directly from invoices and 
sales tickets. The balance shown on the 
card should check with the items on the 
shelves and counters. When the balance as 
shown by the card is low, it should be 
verified by a count in the item in stock, 
thus furnishing a continuous check, A dis- 
crepancy can easily be checked up. It may 
be caused by errors in posting to the stock 
record, or it may be a result of the theft 
of stock, If the clerical work is accu- 
rately performed, it would indicate a theft 
and the wide-awake manager will exert 
himself to discover it. Moreover, the fact 
that a stock system is employed acts as 
a check and will cause clerks to be cautious 
for the very same reason that paying and 
receiving tellers in banks are careful in 
handling cash, It must always be remem- 
bered that the same safeguard should be 
surrounded the handling of merchandise 
as the handling of money. 

- (To be continued) 








Judge—According to the evidence, Mrs. 
O’Hoolihan, you threw a brick at your hus- 
band. 

Mrs. O’Hoolihan—Yis, yer onner, an’ ac- 
cardin t’'is face Oi hit him, begorra. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Vacuum Bottles for the Winter 


V AcUUM bottles have been looked upon 

more or less as a Summer article, but 
a little thought can easily make them a 
good Winter product for advertising and 
selling purposes. The jeweler seeking an 
original way of presenting these goods can 
try the following arrangement: 

Display in your exhibit window several 
bottles in this manner. Place one on a small 
pile of straw and along with it a small sign 
suggesting the value of a vacuum bottle to 
carry hot drinks for straw rides. Exhibit 
another bottle of a different size alongside 
a pair of Winter automobile gloves and lean 
a card against it describing how useful a 
vacuum bottle is to carry hot drinks on 
Winter touring. A third bottle of different 
design and price can be placed alongside 
a pair of skates and a card included sug- 
gesting its practical uses for carrying hot 
drinks on skating parties. Other bottles can 
be introduced in the same way along with 
a large sign emphasizing the practical use 
of vacuum bottles and their need during the 
Winter-time as well as the Summer-time 
for the carrying of hot drinks, 


Ladies’ Watches 

A JEWELER desirous of winning the re- 

sponse of ladies to his watch offerings 
arranged a window display full of many 
different attractive models of all sizes and 
prices. The window was attractively 
decorated with a spray of flowers and 
arranged to win the attention of ladies, 
To make this attention worth while the 
sign following was to be seen in the center 
of the space: 


A Good Housekeeper Should Be a 
Good Time Keeper 


Nothing else was in the window, such 
as signs suggesting that the on-lookers buy 
a watch, this jeweler preferring that the 
sign just quoted be sufficient to interpret 
the window suggestion, which it did in a 
very good manner, 


Fewer But Better Letters 


‘THE amazing information that every day 

business letters, at a most conservative 
estimate cost fifty cents each, is sufficient 
fact to urge full support to the slogan— 
“Fewer But Better Letters.’ 

Just for curiosity, figure out how many 
dollars worth of letters you write a day, 
a week, a month and then a year. Ob- 
serve the number of digivs in your answer. 
Some little item! 

This business of writing letters is not a 
subordinate routine matter. It is one of 
the most important features of your busi- 
ness. And all things considered it is .un- 
questionably one of the most expensive. 

Writing fewer letters does not suggest 
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that correspondence-should be neglected.. It 
means that correspondence should be 
planned. Is it. always necessary to write? 
Perhaps a telephone call would settle the 
matter more efficiently. If an inter-de- 
partmental matter, possibly a personal call 
might prevent the growth of a bulky file. 
A printed slip or form of some kind might 
convey the information or gain the informa- 
tion more quickly. A half hour’s study 
of your own correspondence problems 
should result in the reduction of two or 
three unnecessary letters or dictated follow- 
ups a week. Figure again and note, at 50 
cents a letter, the tidy investment rep- 
resented. 

Writing better letters is within the power 
of all. First prepare your subject to be 
written about either mentally or by written 
notes. Then commence your letters by 
coming to the point. Answer the points 
involved in stated order. Be courteous. 
Avoid stilted and meaningless phrases. End 
when through. 

Following are a few little suggestions 
which you can copy and paste on your 
dictation folder for guidance. 

To write fewer and better letters: 

Answer all letters promptly. 

Think out your letters before dictating. 

Make it a rule to always have the “pre- 
vious” correspondence before you. 

Where “previous letters” are direttly 
concerned make specified reference to the 
dates of such letters. This will avoid “in- 
quiry” correspondence. 

If questions are asked, answer them in 
separate paragraphs in the order presented. 

If supplementary data or later cor- 
respondence is to sent give such informa- 
tion. 

Read your letters before signing. “Dic- 
tated but not read” is often interpreted by 
the reader as “Opened but not read.” 

Instead of writing letters as a mere habit 
of routine, first consider—is this letter 
necessary ? 

Keep the slogan well in mind—“Fewer 
but better letters.”.—C. T. H. 








Timeliness 





The writer knows of a_ business in 
souvenir handkerchiefs that a men’s wear 
store worked up that amounted to two 
thousand dozen—at retail, mind you—in 
two years, and the only method of adver- 
tising them was by showing them in the 
window. This was in a small Canadian 
city that had a large number of American 
tourist visitors, who merely passed through 
and never stopped more than an hour or 
so. 
Two thousand dozen is (or is it “are”) 
twenty-four thousand handkerchiefs—some 
sales—and all from the window. Souvenir 
stores in that same place sold many but 
this man’s wear store sold as many or more 
than all the souvenir stores put together. 
Why? Because he kept them constantly on 
display, while they sometimes showed them 
and sometimes did not. This illustrates 
the wonderful power of the window as a 
sale maker—of seasonable goods. These 
handkerchiefs shown’ out of the tourist 
season would have rotted in the window . 
before there would have been a dozen sold. 
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Keen Point | 


Propel and Repel 
Double Action 


Descriptive folder 
on request 


Manufacturer of 
Lingerie Clips, Buckles 
Knives, Etc. 


O. R. Johnson Co. 


Auburn Providence, R. I, 




















‘WESTERN TRAY & CASE CO. 


Established 1864 
427-429 Plum Street CINCINNATI, OHIO 


—MANUFACTURERS OF— 


Jewelers’ Show Case and Window Display Trays 
Wholesale Jewelers’ Trunks, Telescopes, Trays and Cases 
Window trimming silk plush, 24”, 27”, 36”, 50” wide. All colors in stock. 
Our New Catalog and Price List ready for distribution. 

Shall we send you one? 














PIERCED ORNAMENTS 
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Findings for Jewelers SIMSON BROTHERS ” fi hee St., New York 


Dry Dock 9342 








er Nan Rate 


SS oe 
J ROGERS SILVER CoO., Inc. 


MANUFACTURERS 


‘Silver Plated Hollowware a 
Jobbing Trade Only Solicited 


13-15 LAIGHT STREET NEW YORK 
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What Makes 


Retail Sales Help? 


Efficient 





(From the New York Times) 
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| ghagar store executives have the situa- 
tion often forced on their attention that 
things, which ought not to be, are. A pro- 
gram of personnel training is adopted that 
appears to cover every contingency and, 
theoretically speaking, the relation between 
the store and its customers should admit 
of no criticism. From a practical view- 

int, however the service of the store is 
constantly falling down. Salespeople are 
frequently indifferent or careless and totally 
ignore the fine precepts they are supposed 
to carry with them from the lecture room 
and put into practice for the edification and 
satisfaction of the customer. So far as 
results go, even the store owner is willing 
to admit that the test of real service is at 
the counter and not in the store training 
school. 

The question has often been brought up 
why the specialty store seems able, at 
times, to offer better service to customers 
than the large general store. The physical 
surroundings of the smaller store are 
sometimes given as the reason, and an im- 
portant point is made of the owner’s 
presence on the selling floor and his closer 
contact with the customer. The chief rea- 
son cited, however, is the higher salaries 
paid to specialty store help. While this is 
an advantage of the specialty store, it ap- 
pears to be the principal stumbling block 
of the department store, which, as a gen- 
eral rule, does not pay so high an average 


wage. 
In answer to the suggestion that more 
money for department store employes 


might solve the service problem of the 
stores, it is pointed out that the work- 
ers now have the opportunity to earn bet- 
ter wages through the commission plan of 
payment. Many stores pay the clerk two 
per cent. on sales over a certain amount. 
According to the retailer’s way of think- 
ing, this puts the earning capacity of the 
individual directly up to his or her industry. 
It is explained that many employes earn 
quite respectable salaries from the com- 
missions they are paid. A case was re- 
cently mentioned where a furniture sales- 
man received $7,500 for a year’s work with 
a large store. 

Cases where such large amounts are 
earned are by no means frequent, and there 
is little doubt about the interest which the 
highly paid salesman takes in his position. 
Nevertheless, the store managers do not see 
why the commission form of payment does 
not produce generally good results. Many 
of them who have been interviewed seem 
to be at a loss regarding the reasons why 
the remarkable training systems being used, 
coupled with commissions to reward the 


diligent employe, do not reduce careless-’, 
While: 


hess. and inefficiency in the store. 
it is commonly’ put. fotward that», store: 
service has grown much better, retail’ ex- 


tah woot 


ecutives will privately admit that some- 
thing still is wrong and the stores have 
quite a distance to travel before they reach 
the desired state, where all employes, but 
particularly those in selling departments, 
will take full interest in their work. 

As far as the commission plan of pay- 
ment is concerned, two criticisms are 
heard. Both refer to the quotas estab- 
lished in the various departments. These 
are the amounts which the employe has to 
sell before the commission starts. One of 
the complaints is that the quota is too 
high or is moved up when commissions 
reach a respectable sum. Explaining this 
matter, a man of long experience in leading 
department stores said: 

“A commission plan of payment may 
either be a fair method of allowing sales- 
people to earn additional compensation, and 
thus enlist their best work, or else it may 
be just a commission in name but not in 
practice. Too many stores have adopted 
commissions with the idea of paying a dol- 
lar or two extra to their more industrious 
employes. When the commissions exceed 
that amount the store officials begin to get 
worried and feel that they are paying out 
too much. They fail to realize that the 
more commissions they are paying the 
more business they are doing. The re- 
sult is that they boost the quotas in order 
to reduce commissions. 

“But even in the store which does not 
raise the departmental quotas in order to 
Save commissions, the quota itself may not 
be fair. The amount of the quota is de- 
termined by the sales necessary to meet 
the operating expenses of the department. 
The same sum holds for the entire depart- 
ment, irrespective of the articles sold by 
the individual. For this reason it may 
readily prove a hardship, and, instead of 
being an incentive for the employe, may 
have an opposite effect and kill ambition. 

“Take the case of the girl, for instance, 
who sells small and inexpensive items in 
the stationery department. Her sales are 
confined to pens, pencils, stickers and other 
articles at low prices ‘that never help her 
to get within hailing distance of the quota. 
Another girl may be selling engraved note 
paper and find no trouble in pushing her 
sales up to the point where commissions 
are paid. The same thing holds true for 
the men’s furnishings department, where a 
clerk is selling collars and would have to 
work overtime with a constant rush of 
customers in order to pass the quota. The 
salesman handling silk shirts does not find 
this difficulty, because the dollar value of 


the units bought by his customers is large: 
' enough to allow him to earn’ commissions 


in a short: time. 


“T know that some stores, of “eourse, 4 
_.who did that. used to sing himself to sleep® 


‘meet this situation by switching around. the 


salespeople, and others use the department 
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bonus system which averages up the come 
mission benefits. It does not seem to me, 
however, that changing the salespeople 
around ard letting them handle different 
articles from time to time is such a good 
system for the store. Every clerk in time 
becomes a specialist on certain articles and 
knows how to sell them better than any 
one else in the department. Talent of this 
kind should not be lost just for the sake 
of an improved operation of the commis- 
sion system. It would be better to adjust 
the quotas for different articles so that 
every one would get a fair opportunity 
to earn commissions. Instead of having a 
departmental quota there might be quota 
groups in each department. 

“As far as the department bonus is con- 
cerned there is the objection that it is not 
so strong an incentive to the individual. In 
every organization there is the slacker who 
is willing to benefit by the work of others, 
and the bonus or commission on sales that 
exceed the quota of the department en- 
courages this type of person. It is true 
that those who work alongside the slackers 
may resent their lack of industry and find 
a way to get rid of them, but it is also 
true that the slacker is often popular and 
somewhat of an idolized figure because he 
or she does so little and can ‘get away 
with it.’ 

“The trend in the department store line 
seems to be away from the bonus and 
commission at the present time and to- 
ward the payment of straight wages. This 
will be a good thing, in my opinion, if it 
does away with the camouflage which some 
stores have thrown around low wages, by 
adopting a bonus or commission which 
gives small or no advantage to the workers; 
When the straight salary prevails generally 
in the retail field there is more chance that 
those who do not pay adequate wages at 
present will remedy this mistake. No in- 
dustry in this country has been built on 
the solid foundation of ‘good-will until the 
workers were adequately rewarded for 
their services. At the same time, there is 
no business more dependent upon good-will 
than the retail trade. 

“Along with the tendency in the direc- 
tion of straight salaries for minor employes 
of the. stores, I also note a movement to- 
ward reducing the ridiculously high salaries 
paid to buyers. While it may be argued 
that the buyer who can build up a business 
to large dimensions is worth whatever 
salary he demands, it is certain that many 
have been both over-rated and overpaid. ] 
venture to say that if a store allowed its 
own salespeople to pick out the merchan- 
dise to be purchased, there would actually 
be a bigger business done and fewer mark- 
downs. - For, after: all, who knows what 
the store needs so well as the person who 
is selling the. goods to the customer?”. 








The Silver Cloud 

“Well, doctor, boy or girl?” 
“Triplets, my dear sir.” ; 
“Hurrah! Three income tax exemptions.” 
—Boston Globe. , ; 





“That new man we hired sings at 
WOOFER Sane ; 
“Sorry to hear it. The last man we h 


—Boston Transcript. 
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Our New Onyx Rings 








Henry Davidson 
51 Maiden Lane New York City 


Wholesale Jeweler and 


Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt., 14 Kt. and 18 Kt. Wedding and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders 








KAYWOODIE 


Italian Bruyeére 


Pipes—Cigar 
Cigarette Holders 


Mounted with 14-Karat Gold 
Bakelite, Amber, Tortoise Shell 
and Genuine Tusk Ivory. 


Everything for the Smoker 


Kaufmann Bros. and Bondy 


MANUFACTURERS 


33 East 17th Street New York 

















Faber Wardrobe Trunk 


SALESMEN’S TRAVELING 
EQUIPMENT 


“Built for Service” 





Agents for 


“FABER UTICA” TRUNKS 
Rueckert Manufacturing Co. 


Providence, R. I. 
9-13 Maiden Lane 
New York 





717 Market St. 


Francisco 








Things We Do 


Diamond setting. 

Diamond cutting and repair- 
ing. 

Special order work. 

Jewelry repairing. 

Jewelry Plating. 

Engraving. 

Platinum chains made to 
order. 


@....- Pipe Repairing 


Bleaden’s Jewelry Shop 
Suite 600-603 CHICAGO, ILL. 


25 W. Madison St. 




















100% Added to Your Display 100% 


THE PERFECT RING RCTAINER 
Adjustable Lock, Wedge and Easel 
WRITE FOR SAMPLES 


G. and A. Co., 943 Van Buren St., Chicago, Ill. 











<i Zionist Emblem 14K Gold. . 

Engine Terned 14K Gold. . 

% Hand Engraved 14K Gold. . Sterling with Zionist Emb 

Plain 14K Yellew Gotd 14K ‘ola Filled ~y Sterling. . 

E Made by LIEBERFREUND BROS., Manufacturing Jewelers 
Originators and Patentees of the Mazuza Charm. 

NEW YORK 


AVOID 
a AZU Zh INFRINGEMENTS 
ORIGINAL 
25 





Z 116 FULTON STREET 
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Playing Up Your Store in News- 
paper “Stories” 





Written Expressly for The Jewelers’ Circular 














N a middle western city is a retail dealer 

who has a “nose for news.” He knows 
a story when he sees it. He spends a 
moderate sum for newspaper space advertis- 
ing, yet he gets more results from his ad- 
yertising than his more affluent competitors. 
Many times the name of his store has been 
played up in the news columns of the local 
newspapers, always accompanied by favor- 
able results. 

He never fails to let the editor of his local 
paper know what is going on in his store. 
He advertises regularly, and consistently uses 
liberal space. He goes further than this. 
He is on good terms with the editor and 
every once in a while he gives him an item 
of real news about his business or his mer- 
chandise. 

This dealer’s idea is not to get free ad- 
vertising, but to tell news which properly 
has a place in the news columns. People 
read these items and get the impression that 
something worth while is going on at a 
store that is kept constantly before the pub- 
lic. The store gets the reputation as one 
of the live establishments of the city. 


= you a story about your store? 
Your store is a local institution serving 
the needs of your community. The public is 
interested in what goes on in your town. It 
will read many items about your store pro- 
vided they tell some real news. 

Some of the very large stores in the coun- 
try maintain publicity departments headed by 
men who are expert in the art of “putting 
over” publicity in the local newspapers. 
These men know the value of news and its 
effect on the store’s business. There is no 
reason why the smaller merchant cannot 
accomplish similar results. 

What are some of the things that might 
have a news value in connection with a re- 
tail business? 

Building an addition to the store, enlarging 
show windows, new fixtures or new store 
arrangement, the establishment of a rest- 
room for out-of-town patrons, the fact that 
the store has been given the local agency 
for a well known line of products—all these 
are topics which deserve treatment in the 
news coulmns. 

An exhibition in the store of trophies 
awarded in a local athletic contest, a 
unique kind of demonstration, a competi- 
tion conducted by the store for which 
prizes are offered, a special window display 
entered in a national contest, are a few 
store events that furnish material for brief 
news items. 

Sometimes material like this is not used 
because it is too obviously an attempt to 
get free advertising or because it is put up 
to the editor on the ground that “we are 
advertising in your paper and we ‘should 
like this write-up inserted.” The ‘editor is 
justified in refusing to publish material that 
is sent in on this basis. 


667 S it news?” and “Will it interest our 
readers?” are the tests’ which will 
govern the publication of all this matter. 
The principle of the best newspapers is 
to make their news columns entirely in- 
dependent of the advertising. If anything 
is real news it will be published, whether 
a store advertises or not. If it is not 
news no amount of advertising carried 
by the store will entitle the write-up to 
publication in the news columns. This is 
the ideal of many newspapers. 

Practically, however, if you are using 
the advertising columns regularly you 
will be likely to find the editor more re- 
ceptive toward any story you might give 
him. He knows that his paper is sup- 
ported by local advertising and he is 
anxious to render any consistent service 
to an advertiser and at the same time 
serve the interests of the readers. 

“Press Agent stuff” has fallen into dis- 
favor in many quarters because of the de- 
liberate attempt to foist material which 
is really advertising upon the editor in 
the guise of news. Stories which obvious- 
ly belong to the paid advertising columns 
are circulated to newspaper editors by 
ambitious seekers of free publicity. 
Copies by the thousands are fed through 
the rapid duplicating machines and 
distributed broadcast throughout the 
country. Much of this material is wéll 
written. It is often accurate and scien- 
tific. It is interesting to small groups of 
people. But usually it lacks one essential 


thing. It is not news. 
A STORY about your store has an im- 
portant distinction from the matter 
issued by the professional press agent. 
As stated before your store is a local 
institution. What happens in your store 
is often of as much interest to the people 
of your community as what the bride 
wore at a local wedding. Only it is more 
important from your standpoint to have 
your news in the paper because the 
growth of your business depends on 
people knowing about your store. 


An enterprising dealer can do much to 
develop items of news interest regarding 
his store. A clerk in one retail store 
writes a column for the sporting page in 
the local newspaper. This consists of 
brief squibs and comments on the sport- 
ing news of the day. In this way he gets 
a reputation as an authority on sports 
and has acquired a following for himself 
and for his store. For the woman’s page 
some stores can, without much difficulty, 
furnish articles on new appliances for the 
household, fashion news of interest, new 
recipes or names. Whatever line of busi- 
ness you are in you can find material 
for items of news interest. 
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A DEALER who is prominent in his 
trade association always lets his local 
newspaper know when he goes away to 
attend a meeting or convention of the 
association. It adds to a dealer’s reputa- | 
tion to be prominent in a trade associa- 
tion in the same way as it helps a physi- 
cian to be identified with a medical so- 
ciety or a lawyer with a bar association. 
Any connection of this nature that you 
may have is a legitimate news item. 

The increase in business made during 
the past year, plans for the coming 
months, anniversaries, changes in organi- 
zation afford material for stories that can 
often be featured in the Sunday editions 
and illustrated with photographs of the 
store, the proprietors and the employes. 

Aside from items directly connected 
with the business it is a good plan to 
give publicity to the activities of the 
proprietors in outside organizations in 
the community, such as the Chamber of 
Commerce, local clubs, lodges and 
churches. People always like to trade at 
a store whose personnel is interested in 
local affairs. As a matter of good busi- 
ness this information should be placed in 
the hands of your editor. 

The dealer should not expect that 
stories in the news columns are going to 
take the place of his advertising. Adver- 
tising should be used and paid for at the 
regular display rates. Advertising should, 
of course, be made as interesting as the 
news. But in addition to advertising 
there are often items which are import- 
ant enough to appear as news. 


| bo sending in articles to the newspaper, 

make them short. A good deal of 
otherwise excellent material is rejected 
because it is too long and the editor does 
not have the time to cut it down to meet 
the limits of his space. Don’t overload 
the paper with too much material or ma- 
terial with a doubtful news value. It is 
better to wait until you have a real story. 

Be sparing in the use of your firm 
name in the article. It will prove as help- 
ful to you if your name is mentioned only 
once or twice or possibly not at all, pro- 
viding it is clear that the story refers to 
your store. Too frequent insertion of 
your name stamps the story at once as 
something that originated in your store. 

If possible, have the story typewritten 
in convenient. form. It will be more 
likely to be used the way you want it 
if this is done. Sometimes a ’phone mes- 
sage to the editor or dropping into his 
office for a friendly chat will accomplish 
your purpose. 


YoOuR newspaper editor is your friend. 

He is interested in the success of 
your business because it contributes to 
the success of the community. He is 
glad to do what he can to interest people 
in your store. Of course he does not 
want to fill up his news columns with 
material that is really advertising, but if 
you have a story that is news he will 
use it. See that he is kept informed 


about what goes on in your store. It 


will. pay you well for your time and 


trouble. 
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is not the largest or even the most con- 


T 
I spicuous advertisement that always at- - 


tracts the most attention and secures the 
most readers. Sensational headlines may 
attract attention to a small ad, but even 
sensational headlines will not make readers 
for the body of the advertisement and cer- 
tainly they will not convince readers or turn 
them into buyers. 

You have had your own interest aroused 
in some single- or double-column “ad” a few 
inches deep, when you have failed to notice 
anything said in the half-page below or op- 
posite to it. A clever headline may have 
attracted you at first, but it was the interest 
in the rest of the “ad” that held your at- 
tention and caused you to read it through. 

The great question with the advertising 
jeweler is how to make his advertisement 
so interesting that people will not stop with 
a mere glance, but will read it through and 
really get his message. 

What kind of reading matter interests 
more people than any other kind and arouses 
a greater interest? It is the narrative, the 
story. There are some people who enjoy 
reading statistics and dry technical treatises, 
but even those people, what there are of 
them, feel a keener interest in matter which 
carries a story with it. All of us, high 
brows and low brows alike, prick up our 
mental ears when we scent a story in what 
we are reading. I can prove it to you. 

A few years ago a woman came into my 
store with a newspaper clipping in her hand, 
taken from a newspaper several years old, 
It was a story of the sale and use of an 
old watch that had come to a certain shop 
for repairs. The woman handed me the 
clipping and said, “I was the owner of that 
watch and I want you to——.” Well, there, 
haven’t I proved my point? Didn’t your in- 
terest quicken when you started what looked 
like a story? We all sit up and take notice 
when a story begins. We want to see how 
it “comes out.” 

Why shouldn’t the jeweler take advan- 
tage in his advertisement writing of the fact 
that people like stories and will read such 
matter, even in the advertising space, when 
a dry accumulation of facts will not hold 
their attention? 

If your advertisement tells something 
about how Mrs. John Brown came in last 
week with some of the silver that was given 
her when she was married 50 years ago, 
and you found that it was just as good as 
new and that it was made by the same con- 
cern making a line you are pushing today, 
all the people who know Mrs. Brown are 
going to read what you say about her sil- 
verware. 

Let me give you some examples that will 
show you the difference between the cus- 
tomary, cut-and-dried jewelry store adver- 
tisement and the one that has a little story 


interest in it, 
ment. 


Note the following advertise- 
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Is it a mistake to think that more women 
will read the second advertisement than 
first? I think not. That second “ad” wij 
attract more readers by its heading and j, 
will be read through by most of them. Does 
it seem a little too undignified for a high. 
class jewelry advertisement? Well, don 
lean over back too far in the effort to by 
dignified. There is not much money in bg 
ing dignified, 

You can tell people more in a narratiye 
advertisement because they will read more 
of it. You can compel them to read jt 
through. Contrast the following two “ads”; 





Fine Pearl Necklaces 


We have just received a fine line of 
pearl necklaces made of the wonderful 
Seville pearls so popular at present. 

These pearls are almost like genuine 
pearls in luster and beauty. They are 
of exceptionally fine color and the ones 
in the necklaces are of carefully sorted 
sizes. 

Everybody likes a pearl necklace and 
any woman might be proud to have one 
of these new ones. 

Our stock shows them in assorted 
lengths and of several grades. 

Nothing adds so much to the toilet 
of the well-dressed woman as a string 
of these pearls. 

We have priced them at various fig- 
ures, all the way from $—— to $—, 
and we know we are offering excep- 
tional values at each figure. 

We have a fine display in the win- 
dow and others inside. It would give 
us pleasure to show you the line. 











That’s not a very good advertisement, 


even of the ordinary type. It is not nearly 
as interesting as it ought to be made con- 
sidering the very interesting topic. <A 
greater effectiveness can be put into the 
“ad” by giving it greater interest to the 
reader, an interest not solely dependent 
upon a desire to own a string of pearls. 
Why not substitute this for such an “ad”: 


Oh, My Dear! 
See Those Pearls! 


WO ladies were passing cur show window 
the other day and one of them glanced 
toward it and saw the wonderful display of 
Seville Pearls being shown there. Her ex- 
clamation was involuntary. 
She could not help being amazed at the 
beauty of the display. Seville Pearls are little 
if any less lustrous than genuine pearls. 





BOTH of the ladies stopped to look at the 
exhibit and one of them said: 

“Tom will hear about these tonight,” only 
she didn’t call him Tom. We mustn’t give 
the lady away to her friends. 

“You have a husband with money,” said 
the other lady. “I have neither husband nor 
money, but I would steal a string of those 
pearls if the glass weren’t there. They are 
the most beautiful and the finest matched I 
ever saw.” 
- You would know the ladies if we gave their 
names. There was nothing remarkable about 
their conversation. You know that if you 
have seen the pearls. If you haven’t seen 
them, come and look while they remain in 
the window. 


WE want you to know that pearls such as 

we mention can be bought in strings of 

varying length and quality at prices from 
a 














New Teaspoon Patterns 


ia you want to get some of the pret- 

tiest teaspoons that ever came to 
this city, come in and let us show, you 
our new line of ware in sterling 
and in quadruple plate. 

These spoons are the very latest de- 
signs and are having a large sale for 
wedding and for other gift uses. 

You can get after-dinner teaspoons 
as well as the larger kinds. We have 
dessert, table and soup spoons, too. 

Our best plated ware carries a long 
guarantee and for beauty cannot be ex- 
celled by sterling at a considerably 
higher price. 

If you will visit our store, we shall 
be glad to show you all the newest de- 
signs and any other goods that may 
interest you. 








Contrast the above rather trite advertise- 
ment with the one below: 





What George Parsons Said 


George Parsons travels all over this 
State. He probably knows more jewel- 
ers and more jewelry stores than any 
other man who visits Bronxport. 

He is a keen judge of silverware. 
We might almost say that George has 
made teaspoons his life study. 

Well, the other day he stopped in 
front of that wonderful display of 
Jackson-Ware teaspoons in our win- 
dow. Though perhaps we shouldn't 
say so, we have made up one of the 
handsomest window displays that was 
ever seen in town. 

George Parsons stopped and looked 
at the spoons and for a few minutes he 
did not say a word to me, though I 
stood on the step as he came along. 

After a bit he turned from the win- 
dow and said, “That’s the best selected 
line of teaspoons I’ve seen anywhere. 
You have picked the cream of the 
beautiful patterns.” 

Don’t you take George Parsons’s 
word for it. Come and see for your- 
self. If you don’t think we have some 
wonderfully attractive patterns at ex- 
ceptionally low prices, we shall be very 
much disappointed. 











The advertisement might refer to an in- 

~ side display, or you might not call it a dis- 
play. The point is that in that manner you 
get over to the public the idea you want to 
get over—that you have secured and are 
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Retail Advertising Department. 





o— 


showing something unusually pretty in tea- 


spoons. 


Consider the difference between the fol- 
lowing two advertisements of men’s wrist 


watches : 





CA Good Wrist Watch 


ANY men buy wrist watches too 
cheap. They think the wrist 
watch is a kind of sporting proposition 
and not worth spending much money 
n. 
Q When a man once gets the habit of 
wearing a wrist watch in outdoor 
sports, motoring and at all times when 
such a watch should be a part of man’s 
apparel, he does not give it up, and if 
he has bought something cheap, he has 
trouble with it all the time. 

For wear, where it gets the usage it 
does on your wrist, you want a watch 
that has quality inside as well as out- 
side. 

We recommend the Acme watch for 
wear as a wrist watch and we can 
show you these watches in many dif- 
ferent patterns. 

They are durable, classy in appear- 
ance, and satisfactory in every way. 

Priced from $—— up to $—. 

Each watch fully guaranteed. 











Here follows the alternate suggestion, the 
narrative form: 








Thomas Ruddy and 
Five Other Men 


ES, sir, Thomas Ruddy and five 
other men bought wrist 
watches in our store last week, and we 
told each one of them he could have 
his money back if he didn’t find the 
watch perfectly satisfactory. 

One of the other men said, “You've 
got to show me that a wrist watch will 
keep good time. I’ve had three of 
them and they were always from five 
minutes to half an hour fast or slow.” 





E told him we would leave it to 
him. We agreed that if he 
would buy the watch we showed 
him and that he liked, he could bring 
it back at the end of a month if it 
wasn’t keeping time to his own satis- 
faction. 

You see, we knew what we were 
talking about. We have been selling 
these watches ever since war-times and 
we have yet to find one that did not 
keep good time. 





MEN are wearing wrist watches 
more and more for all outdoor 
uses, motoring, golf, hunting, fishing, 
the more active games, like tennis, etc. 
Once a man wears a wrist watch, he 
always wants one on hand, 
Let us show you s from $—~— 
to $—— 











There is some Thomas Ruddy in your 
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town who will one of these days buy a 
wrist watch and, at your request, give you 
permission: to use his name in the above 
way. 

Just bringing the personal element into 
your advertisement gets people’s attention. 
We like to read about people we know 
about, and there is enough novelty in seeing 
their names in our merchants’ advertise- 
ments, so we sit up and take notice when 
they appear there. 

Hunt up actual names and instances that 
you can use in your advertising. Make a 
note of any store incident that gives you 
such a chance for interesting publicity. The 
patent medicine people cashed in long ago 
on the use of people’s names in advertising. 
It is time for you to try the plan. 

To make your “ads” interesting means 
to increase their pulling power more than 
a hundred per cent. Study how you can 
do it best. Make your plans in advance. 
Write “ads” with a story interest and with 
a human interest in them. 





Selling Goods Without Cutting Prices 





ANY retailer who will spend as much 

thought and energy devising construc- 
tive ways of selling his own goods as the 
average retailer devotes to “meeting com- 
petition,” will have little competition. Even 
the smalltown retailer has nothing to fear 
from the mail order house if he will employ 
aggressive merchandising methods. Price is 
just one element—although an important 
one, naturally—and consideration of it in 
the mind of the customer may be made 
secondary to other elements. 

Whether you have hairpins or pianos to 
sell, you'll find your markets (if you find 
them at all) IN HUMAN MINDS—never 
anywhere else. Then, if you'll study a bit 
more you'll find that there are just a very 
few buying motives that govern all sales. 
One of those buying motives is a considera- 
tion of gain or the saving of money. 
Another has to do with general utility (ne- 
cessities or conveniences). Still another 
motive has to do with pride (the old suit 
may be plenty good enough—but others get 
new suits and yours FEELS out of place— 
and you buy a new one too). Then, there’s 
caution, which is the buying motive that 
makes people buy insurance, skid chains, etc. 
Self-indulgence. What a motive power that 
is. Hubbard once pointed out that we do 
about everything we WANT to do—and find 
ways of justifying it afterward. 

Men and wonmen will do some perfectly 
rash things when it comes to buying things 
in response to the urge of self-indulgence. 
You can’t keep them from buying once they 
get the notion they want something which 
appeals to a sense of laziness, appetite, 
vanity, comfort, etc. So, if you have some- 
thing you want to sell, figure out why any- 
one should want it and then make them 
want it. That’s constructive advertising and 
selling. That’s influencing people to your 
way of thinking about your goods. And 
you will not have to cut prices to conclude 
the sale. 

There is no greater aid to merchandising, 
perhaps, than seasonableness. And there are 
few aids so neglected. The average mer- 
chant could, with great profit to himself, 
spend a whole lot of time watching the 
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methods that are used by the 5 and 10-cent 
stores in their merchandising. They capita- 
lize seasonableness to the limit. A month 
before St. Patrick’s Day their goods are dis- 
played—and they start selling them. On the 
day before the Fourth of July you are 
deafened, almost, by the seasonableness of 
their merchandise. 

And you'll seldom find any trace of these 
seasonable goods the day after. That 
on-the-job method of merchandising is 
certain to stimulate decisions; and that 
makes for quicker, easier selling. The repu- 
tation for being an up-to-the-minute mer- 
chant is a valuable asset—a profit maker. 

“That man is the most original who can 
adapt from the most sources,” is a true say- 
ing, indeed. And adapting merchandising 
ideas to your own business is profitable and 
interesting. Shelfwarmers eat up profits, 
One store features a half-price sale of shelf 
warmers twice a year, and so great is the 
confidence of the people in the honesty of 
the bargains offered, that police are required 
to restrain the crowd—and one day’s selling 
cleans out the lot. And every sale customer 
is a satisfied customer. The store’s good 
will is increased as well as its stock reduced. 

You may argue that these are price cut- 
ting methods. Yes—and no. The former 
selling price has been abandoned because the 
goods have demonstrated that they were not 
salable at that price—that that price was too 
high. A new price has become imperative. 
But these plans are distinctly not the habitual 
price-cutting expedients so commonly em- 
ployed that by their mere commonplaceness 
have scant influence. 

Too many retailers don’t know enough to 
be merchants—and are only storekeepers. 
But any retailer who wants to know how to 
run his business better can readily learn, for 
there are many superior books, prepared by 
men of demonstrated ability, that can be 
used as guides. 

Then, don’t overlook the trade paper. 
Many highly valuable and pertinent sugges- 
tions are to be found in the trade papers, 
and it’s scarcely possible to keep really well 
informed concerning the progress of any line 
of business without a careful reading of that 
line’s trade paper. Helpful suggestions on 
how to keep trade at home, how to handle 
“lay-aways,” how to build attractive window 
displays, how to train “green” help and a 
score of practical, intimate problems, the 
correct solution of which have a cash- 
register value. 

Know costs, too. It is not possible to be 
absolutely honest if you do not know your 
costs. . Either you are dishonest to. your 
competitor or to yourself (and family )—and 
possibly to your customers also. if you do 
not know, actually and honestly know, what 
it is costing you to do business. And when 
you do know what it costs you to do busi- 
ness, you'll have such a clear conscience in 
fixing your selling prices right—based on 
those costs—that you will automatically 
have the courage of your convictions, and 
your customers will automatically see that 
you are sincere. Selling at right prices will 
be easier. Cut prices will be no temptation. 
—R. H. B. 








Read the storekeeping department for 
ideas in merchandising, accounting, window 
displays, store lighting, show window con- 
struction, etc. 
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FOR FINE WATCHES 


New Styles Build New Business 


The new motor cars are known as 1922 
MODELS. 


Merchants who sell clothing, shoes and hats 
will soon be announcing “THE NEW 
SPRING STYLES.” 


If we American Jewelers are to sell more 
watches, we must display new watch merchan- 
dise, advertise new watch styles, and educate 
the public to lay those old heirloom watches 
away in the “memory chest” beside Grand- 
father’s civil war uniform and Grandmother’s 


wedding dress. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 


Case Makers for the .Leading Watch Movements 


OFFICES: 


New York Chicago San Francisce 
17 Maiden Lane 31 N. State St. 150 Post St. 
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An Electric Watch 








Translated Expressly for The Jewelers’ Circular from ‘Larousse Mensuel’’ 

















cH possibility of making an electric 
watch of ordinary size has just been 
demonstrated in the invention of a French 
engineer, Huguenard, who has devised and 
constructed an electro-magnetic motor of 
slight dimensions. This motor, contained 
within the watch, is operated by a battery 
that occupies a third part of the case and 
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1, Movable Armature; 2, Contact; 3, Balance; 
4, Electro-magnet; 5, Electric battery. 


the mechanism that controls the hands has 
been simplified by the adoption of novel 
processes by which the number of toothed 
wheels is reduced. 

This watch will go for a year without 
being rewound and having the benefit of 
the cost of the wheels that have been 
omitted, the first cost of the electric watch 
is less than at those of many of the 
regular time pieces. 

Principle of the Mechanism.—To meas- 
ure time the isochronous oscillations of a 
pendulum are employed, the clock, operating 
by a weight or a spring, a balance, which 
allows the escape, tooth by tooth, of the 
wheels of the: mechanism. 

The balance receives from the motor 


slight impulses that maintain the oscillations. 

Until now, in the electric clocks, the bal- 
ance has been entrusted with the control 
of the train. This arrangement is bad if 
we desire to render the circular balance ef- 
fective. In this case, a unique regulator 
has been provided. 

The electric motor is of slight dimensions, 
its diameter is 9 millimeters, with a thick- 
ness of 2.5 millimeters; it operates the train 
by a click or by an anchor working on a 
toothing. The current, periodically con- 
ducted into the motor, operates the click 
and it is distributed by an interruptor which 
operates the balance at the time of its pas- 
sage to the position of equilibrium. The 
oscillation of the balance is sustained by the 
same motor, by means of an oscillating fork. 
This arrangement regulates the power of 
the motor accessory to the frictional re- 
sistance. 

The balance, which regulates the going of 
the whole, turns out to be an ordinary cir- 
cular balance. The striking works may 
be obtained by a _ simple arrangement 
mounted on the movement. The motor of 
the balance and that of the striking works 
include the same type of electro magnet, 
with concentric toothed poles. All these 
mechanisms operate in any position. They 
can be employed in watches of the ordinary 
form. 

As regards a watch or a clock, the elec- 
tric battery is hermetic. It has constant 
electro-motive power until exhausted. 

For the watch in question, it is contained 
in the case. This watch therefore is no 
more than a place of keeping for the wheel 
mechanism and it has been effected by means 
of a movement known as the “jumping 
type,” which is particularly simple and in- 
genious. 

Mechanism of the Jumping Type—This 
motion permits of effecting extensive re- 
duction with very few organs. The ar- 
rangement consists principally of. two 
ratchet wheels, placed side by side, which 
are actuated by means of the click operated 
by the balance.- One of these wheels has 
its teeth always in mesh and it advances one 


tooth at each oscillation of the balance. .The.. 


other wheel is only actuated by the click 


when the latter meets a tooth, styled the 
active tooth, and deeper, which is located 
on the first wheel. If the latter has 60 
teeth and only one active, the second wheel, 
likewise of 60 teeth will advance one tooth 
at each complete revolution of the first, The 
movement of the balance is therefore re- 
duced by 3,600 compared with that of the 
second wheel. It is evident that by vary- 
ing the number of active teeth, all the sub- 
multiples of 3,600 can be obtained, ac- 
cording to the reduction. 

Very wide limits may moreover be 
reached by the employment of a selector. 
This apparatus consists of two folle wheels. 
They have each 15 and 16 teeth. A still 
click holds them simultaneously. The mov- 
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1, 2, 3, Setting Up Pillars; 4, Contact Support; 
5, Contact Column; 6, Exterior Annular Pole 
of the Electro; 7, Movable Armature; 8, Coil; 
9, Interior Annular Pole of the Electro; 10, 
Case of the Electro-magnet. 


able click operated by the balance, is al- 
ways in mesh with the wheels of 15 teeth, 
which bears an active tooth, as does also 
the wheel of 16 teeth. 

At each oscillation of the balance the 
first wheel makes one-fifteenth of a revolu- 
tion, the second one-sixteenth. The two 
active teeth wil] therefore only coincide at 
every 15x16, which will be 240, oscillations 
of the click. When there is a coincidence 
the click enters more deeply into the tooth- 
ing. It may bring an adjacent wheel into 
an electric contact. If the balarice.has a 
half second’s full oscillation, the contact 
could be effected every Minute. It may be 
seen that mother (master) clocks may be 
very simply obtained in this manner and it 
would..be .as,easy. to obtain receiving clocks. 

The same arrangement can be applied to 
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Bracelet Boxes 
(Catalog A 5-10) 





“SERVICE ALWAYS” 


American Platinum Works 
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NEWARK, N. J. 
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Refiners 


Gold 
Silver 


Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 
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Mirrors for Vanity and Mesh Bags. All Shapes at Moderate Prices. 
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: k of replacing the electric con- 
pee wheel which will advance one 
Poth at each minute of the train. The 
clock is thus reduced to one wheel of 60 
tecth, plus the ordinary minute work. The 
teeh of the wheels may be plain, so that 
with a small number of cheap wheels, all 
the ordinary cases can be met. With a 
true balance, beating seconds, selection is 
e simply by a wheel of 60 teeth equipped 
with one active tooth. This wheel carries 
the seconds hand. The hour hand can 
be operated just as well by the same click. 

Finally the electric bell-work adapted to 
this arrargement consists of but one supple- 
mentary wheel. 

Electric Motor—-The motor employed is 
an electro-magnet with concentric poles, 
equipped with a cylindrical denture of slight 
angular pitch; the annular armature, sep- 
arately pivoting, is toothed at the same 


mad 


-_—_—$ = — — — = 
Wheel with 60 teeth;| 








THE MECHANISM OF “THE JUMPING TYPE” OF 
ELECTRIC WATCH 


pitch, This motor is connected with a 
condenser. The combination makes is pos- 
sible to obtain, thanks to a type of electro- 
magnet of high reluctance, a very large and 
and a very rapid production of flux. The 
condenser allows of. the use of high inten- 
sities without injury to the contacts and 
without increasing the consumption of 
current. 

This allows the inconvenient presence of 
iron in the electric horological motor to be 
avoided and the bulkiness of a motor de- 
signed to produce a predetermined impulse, 
can be reduced. 


In the activity of the balance at maximum 
oscillation, current is sent into the coil when 
the radii of the axis of the teeth of the ar- 
mature, coincide with those of the teeth of 
the poles. The apparatus is regulated so 
that this coincidence occurs at the equilib- 
rium position of the pendulum. 

The armature pursues its course without 
the other ‘passages of its teeth between those 
of the poles having any influence on the 
pole, the condenser having centralized the 
remaining magnetism of the armature. 

_ For limited impulses, the equilibral posi- 
tion occurs when the teeth of the armature 
are between those of the poles. 

These electro-magnets may be used sep- 
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arate or grouped, each having a certain 
function. 

With this form of motor, we may attain 
little motors for visible telephone signals, 
for controlling railroad signals, also for 
telephonic receivers, as well as for a mag- 
neto for pocket lamps. 

Electric Interrupters—For operating the 
striking works, electrically, we make use of 
the passing of the current operating the 
hammer motors, working by interrupters 
mounted in lines. Thesé interrupters are 
operated by organs which give effect to the 
striking works, the chimes and the number 
of strokes. 

The interrupters employed are of a 
special pattern. They are mercury in- 
terrupters, in which a little drop of this 
metal is kept in its place by capilarity. 
A very fine conduction wire dips into 
the mercury to establish a contact; a 
little drop of liquid oil, kept in place by 
capilarity, is designed to prevent change 
in the mercury. 

Application of the Electric Movement.— 
The electric movement constructed on 
the plan we have just indicated, possesses 
all the usual advantages of horology, 
especially the striking works. It may be 
constructed in the form of the movement 
of Paris, which allows of its taking the 
place of the ordinary mechanism and of 
its adaptation to all clock styles. It al- 
lows combinations in distribution and 
synchronization, much more varied than 
those of the present electrical horology. 

These movements would also seem to 
be possible for movable timekeeping in- 
stallations. 

Numerous applications are possible, 
from an automobile or flying machine 
clock to the more important use by ships, 
without overlooking, thanks to the fine 
balance, the field of the marine chronom- 
eter. 

The advantage of using a battery, 
allows of the doing away with rewinding 
and with the necessity for renewing the 
motive power, except at very long in- 
tervals, which may run for a year with 
small, well made batteries. 

In the case of automobile clocks, it is 
possible to operate them by means of 
current taken from the storage batteries. 

E. WEIss. 





Green Gold 


By Charles H. Procotr in The Metal Industry 


AS a rule it is much easier and simpler 

to prepare a dark green gold solution, 
directly from gold and silver salts and lead 
cyanide, than to prepare a similar solution 
by the porous cell method, to which lead 
cyanide or sodium arsenite must be event- 
ually added to give the smut. A simple and 
effective solution may be prepared as fol- 
lows, from the well known “Trisalyt Salts.” 





1 gallon 

4 ozs. 
Y% oz. (AuCl,—1/3 oz.) 
Silver Trisalyt.. 1/6 oz. (AgCI—% oz.) 
Lead Cyanide.... 1/18 ozs. 


Prepare the solution in the order given, 
by first dissolving all the salts in one quart 
of hot water. 

Use the solution warm or cold, accord- 


Sodium Cyanide.. 
Gold Trisalyt.. 
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ing to the smut desired. Voltage four or 
more. An 18 karat green gold anode 
should be used. 

To prepare such a solution by the porous 
cell method, prepare a solution from 


PE scinctamaiwisnesn 1 gallon 
Sodium cyanide 3—5 ozs. 

Set up the solution, as you would for 
regular plating. So that a strong current 
can be used in the solution, place two 18 
karat gold anodes in it and connect them 
with the positive current. Weight the 
anodes before starting operations, so that 
a record may be obtained as to the amount 
of gold reduced from the anodes. Not less 
than half an ounce per gallon of solution 
can be used. 

Now, prepare a porous cell (an ordinary 
red unglazed flower pot may be used) by 
sealing up the hole with plaster of paris 
or a tight fitting rubber cork, and by 
piercing two holes near the top of it, so 
that iron or copper wires can be inserted 
to support the pot, upon the cathode or 
work pole. The wires so secured should 
be always above the top of the solution, as 
gold will otherwise deposit upon them. 

In the porous cell or flower pot, put a 


strong sodium cyanide solution, which 
(aobn Col or Flewer Per 
com farming Cyanide Solution (1 /6- perges) 
Negative ee 





kel, Corben or Nails. 
Goerrent uf >? a 


Posihve Pole t Copper 
Ar Green Wire 
Gola Anege 
c ‘ —— . 
0 oa ’ 
, ' ‘ 


\ 

















a ' 
\ ! 
Plating 3 ’ 
‘ 
Tank ww Ys 








(Sen. sedium cyanide per gellon oF wahir). 





THE TANK AND LAYOUT 


should average a pound of cyanide per gal- 
lon of water. 

Secure a piece of cold rolled steel or a 
piece of carbon or a bunch of steel wire 
nails will answer. Hang the steel, carbon 
or nails in the flower pot or porous cell, 
and secure them to the negative or work 
pole by a piece of heavy copper wire. Use 
a strong current at 6 volts and run long 
enough so that at least half an ounce of 
gold is reduced from the anode: 

As you will notice an electrolytic action 
is set up and the gold reduced from the 
anode tries to deposit upon the steel in 
the porous cell, but is prevented from doing 
so by the porous cell, and consequently it 
goes into solution. 

After the gold is reduced, add a little 
lead cyanide dissolved in an equal amount 
of sodium cyanide to give the smut. 








Small Girl—Give me a bite of your candy, 
Jimmie? 
Small Boy—No, but you kiss me while 
my mouth’s sticky.—Atlanta Constitution. 
k * * 
Jones—I want to do something big and 
clean before I die. 
Bones—Wash an elephant.—Purple Cows 
£3 


“What is a clew; Dad?” '§ 


“A clew, my son, is what keeps the de- 


tectives occupied while the criminal is mak- 
ing his getaway.”—Judge. 
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gf The finest Tower Clocks in the world are made by 
fe [he E. Howard Clock Company of Boston. Also 
buen a very complete line of substantial and accurate clocks # 
sq for the bank, office and school. 


Write us for full information 


THE E. HOWARD CLOCK CO. 


373 Washington St., Boston 309 Broadway, New York | 
31 North State St. Chicago if 
Established 1842 


Open. 











THE WASHBURN 


SECURITY MAGIC NUT * 


Automatic Holder for ear studs, scarf-pins, 
JOHN AUSTIN & SON nea gee pol 


pin wire, Guaranteed. 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work where pin tongues 
=) used. 


Descriptive Circular on Y= 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street. N.¥ 
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TRADE CONDITIONS 
s been some little complaint heard in 

‘ville concerning business, but it is reported 
Lot conditions have improved, and that the retail- 

are very busy, stores in the downtown district 
belts constantly crowded for the past several 
days in handling the large volume of business 
shat is pouring in. Department stores are having 
trouble in handling their crowds. 


There ha 





Lemon & Son, an organization that 

has been in business in Louisville for 
over 90 years, was the subject of a story 
appearing in one of the Louisville papers 
on Dec. 4, calling attention to the fact 
that the house is the oldest retail estab- 
lishment in Louisville, and is now near- 
ing the century mark. Strange to record, 
the house was established at about the 
same time as the William Kendrick’s 
Sons jewelry store, and the founder of 
the Lemon house and the founder of the 
Kendrick house were partners for a few 
years in the 30’s and 40’s. 
’ There has been so much window 
breaking, “cold” check passing, store rob- 
bing and shoplifting since the war that 
leading merchants of Louisvile have 
formed the Merchants’ Secret Service 
Association, employed good detectives, 
and plan to push cases against crooks 
who are captured and run crooks down, 
instead of merely depending on _ the 
police department. A number of the 
local jewelers are members of the new 
organization, which has just been in- 
corporated, as the jewelers need protec- 
tion just as much as department and 
general stores. Wm. Kendrick’s Sons, 
Inc. and G. F. Geiger & Son are among 
the jewelers who are in the new protec- 
tive association. For months past crooks 
have been having it easy in Kentucky, 
especially in Louisville, where the bond- 
ing system has been a joke. Apparently 
the thieves have a very well organized 
protective association of some kind. 


The new store of G. F. Geiger & Son 
was opened last week, and a three-day for- 
mal opening was held, Dec. 1 to 3, during 
which time a good orchestra was em- 
ployed, and the store was attractively 
decorated with flowers. Mr. Geiger is 
president of the local retailers, and has 
numerous friends in the trade, local re- 
tail jewelers sending in numerous floral 
tributes. Many of them visited the store, 
and pronounced it the most handsome 
store of its size in the State. The com- 
pany is composed of G. F. Geiger, W. H. 
Hartstein and William G. Geiger. The 
rest of the organization is composed of 
T. A. Birtles, engraver; William LeRoie 
Hall, in charge of the silverware depart- 
ment, and M. H. Hudson, in charge of 
the watch repair department. Mr. Gei- 
ger will look after the diamond depart- 
ment principally, assisted by Mr... Hart- 
stein, while Wm. G. Geiger will look 
after repairs and general selling. The 
organization represents combined ex- 
Perience of almost a century and a quar- 
ter. G, F. Geiger has had 27 years’ expe- 
Tience; Hartstein, 17 years; Birtles, 26 
years; Hall, 35 years; Hudson, 15 years; 
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and William Geiger is a newcomer to 
the trade, but raised in a jeweler’s fam- 
ily. Mr. Hartstein is known as one of 
the cleverest window trimmers in the 
city, having performed miracles with 
windows at Lemon & Son and Matt Irion 
& Sons, with which houses he was for- 
merly conducted. Hall in point of sales 
has sold more jewelry than probably any 
man in the city, his sales having well 
topped the million dollar mark. All fix- 
tures and equipment for the new store 
were made in Louisville, by Mansfield & 
Co., the fixtures being in curly American 
walnut, beautifully panelled and matched. 
The stock is new and complete through- 
out, and selected with great care by Mr. 
Geiger and Mr. Hartstein, who have had 
a lot of experience in buying. 








Laneaster, Pa. 





TRADE CONDITIONS 

Lancaster jewelers report that their hopes for 
a good Christmas trade are not being disappointed, 
the volume of business and receipts for the corre- 
sponding period of last year being about the 
same. As a rule the goods already sold are of the 
better kind, little cheap jewelry being purchased, 
while the leading stores report sales of diamonds 
and pearls and a goodly number of watches, with 
an unusually large amount of silverware. It looks 
as though 1921 would go out leaving a good record 
behind for the jewelry trade. 


James C. Kendy spent part of last week 
in Pittsbudgh and Akron, O., on business. 

John Rosenstein, of New York, connected 
with the United Novelty Co., of Lancaster, 
recently spent several days here, 

Walter J. Markham, Pittsburgh, spent 
last week with Columbia relatives, that 
place having been his former home. 

Joseph C. Hahn, with the H. S, Meiskey 
Co., spent a couple of days last week among 
their customers in Lebanon county. 

Frederick Patton, watchmaker, of Harris- 
burg, was a visitor last week to Lancaster. 
He was a student of the Bowman Technical 
School eight years ago. 

The building at East Chestnut and 
Christian Sts.; in which is the establishment 
of Charles Bischoff, manufacturing jeweler, 
recently changed hands and will be re- 
modeled in the Spring. 

Mrs. Ruth Bryan Owen, daughter of 
former Secretary of State William Jennings 
Bryan, who lectured Thursday evening, 
Dec. 8, in the Martin Auditorium, paid a 
visit of inspection next day to the Hamilton 
watch factory. 

The Bowman Technical School will not 
lose much time by vacation by the holiday 
season, closing only on Monday, Dec. 26, 
and Monday, Jan. 2, which days will be ob- 
served generally as holidays, as Christmas 
and New Year’s fall on Sunday. _ 

News received here a few days ago by 
relatives say that Harry L, Brady, who left 
Lancaster a dozen years ago, had been se- 
riously injured in a railroad accident at 
Seattle, his present place of residence. One 
leg will have to be amputated, and he sus- 
tained other injuries. 

John B. Roth, manufacturing jeweler, fur- 
nished Past High Priest and Council jewels 
for Masonic bodies of Altoona, Pa., and 
also has orders for rast officers’ jewels for 
the Gettysburg Chapter and Blue Lodge, 
and for Forest No. 30, Tall Cedars of 
Lebanon, of York, Pa. 
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Notes from Ohio. 





Le De Baer Jewelry Shop, one of the 
newest Akron jewelry shops, is. located in 
the Orpheum Arcade. 

C. R. Gaible, buyer for the jewelry depart- 
ment of the Louis Traxler Co., Dayton, O., 
is dead, following a short illness. 

Walter Klaus, Ft. Wayne, Ind., jewelry 
manufacturer, and Lulu Silk, St. Marys, 
were married in Ft. Wayne, Ind., recently. 

W. D. McVitty, 64, former Norwalk 
jeweler, was stricken with apoplexy Tues- 
day of last week and died within an hour. 

Hansen & Schriber, jewelers, are success- 
ors to the George D. Hale Co., Akron, and 
are continuing business in the former Hale 
location in the Orpheum Arcade. 

W. G. Fitzpatrick has been appointed 
manager of the main floor jewelry depart- 
ment of George S. Dales & Co., Akron. 
Mr. Fitzpatrick has for some time been con- 
nected with the firm in another capacity. 

‘Carl D. Sheppard, appointed receiver for 
the Kay Jewelry Co., Akron, is closing out 
the stock of the company. The receiver was 
appointed in common pleas court on a peti- 
tion filed by Annie Davis of the Barnett 
Davis Co., Pittsburgh, Pa. 

The display window of the E. D. Davis 
Sons jewelry store, N. Water St., at Kent, 
was broken in early this week and the thief 
made away with $100 worth of merchandise. 
Four shots were fired at the thief by a cit- 
izen but none of them took effect. 

The Frederick B. Morgan Co. opened its 
new store to the public Saturday, according 
to an announcement of Frederick B. Morgan, 
head of the new jewelry firm, which will 
occupy the entire second floor. of the new 
Korach building at Market and Main Sts., 
in the heart of Akron’s downtown retail 
district. Visited last week by a representa- 
tive of THE JEWELERS’ CIRCULAR the store 
was a busy place and employes were exert- 
ing their best efforts to have everything in 
readiness for the opening on Saturday. The 
firm, according to Mr. Morgan, is disap- 
pointed in not having all of its fixtures in 
time for the opening. Interior furnishings 
are in birch and are most pleasing to the 
eye. All merchandise has been in the store 
for some time. The optical department was 
not ready in time for the opening Saturday. 
According to Mr. Morgan the formal open- 
ing will take place some time in January. 
In connection with the new store the com- 
pany will maintain a gift shop, to carry all 
lines of art gifts, lamps, etc. Mr. Morgan, 
the proprietor for five years, was identified 
with the firm of Walter H. Deuble, jewelers, 
at Canton, O., and the last five years has 
been connected with the firm of W. J. Frank 
Co., Akron. He was treasurer of this com- 
pany. Associated with Mr. Morgan in the 
new Akron store is Harold Morgan, a 
brother. 








Richard C. Wilde, who for many years 
represented the Meriden Cutlery Co., later 
on the Hartford Sterling Co., and Supplee 
Biddle Hardware Co., met with an un- 
fortunate automobile accident Friday, Dec. 
2. He was hit and quite seriously injured, 
being first taken to the Homeopathic Hos- 
pital, Philadelphia, Pa., and later removed 
to Jefferson, where he now is, with broken — 
nose, injured hip, and a double fracture of 
the leg. 





Felix N. Birr, of Felix N. Birr & Co., 
engravers, Manufacturers Home building, 
has plans for the erection of a new residence 
and garage on Grant Blvd. The structures, 
which will cost $15,000, are now under con- 
struction. 

Carl Meyer and August Leichtfuss, sales- 
men for the Boszhardt-Possin Co., Security 
building, are taking care of the late wants 
of the trade for holiday stocks in the home 
office, having returned this week from their 
respective territories until after the holi- 
days. 

The holiday trading season was ushered 
in with a band concert and parade as part 
of the booster campaign of the Eleventh 
Avenue Advancement Association. Among 
the active retailers in that section are Art 
B. Meyers, Edward J. Jensen and John 
G. Umbs, jewelers. 

R. F. Weckerle, popular road represent- 
ative of the O. H. Bingenheimer Co., Enter- 
prise building, has returned to Milwaukee 
from his last business trip of the year and 
will remain here to assist the local force in 
filling the holiday wants of the trade. Mr. 
Weckerle has had a most successful year, 
according to officials of the firm, 

Elmer E. Lessard, optometrist and watch- 
maker at the jewelry store of Edward 
Roeder, 1202 North Ave., is convalescent 
at a local hospital from a severe attack of 
pneumonia. According to late reports, Mr. 
Lessard will be able to return home within 
a few days although it will probably be 
some time before he will be able to resume 
his business. 

John C., Gunderson, retailer at Mt. Ver- 
non, is conducting an auction sale of his 
stock which will be sold out by Auctioneer 
Ross. Nearly the full line of jewelry and 
silverware has been held back, it is an- 
nounced, owing to the condition of the 
roads which has prevented many people 
living at a distance from taking advantage 
of the opportunity to select Christmas 
jewelry, 

Irvine’s Jewelry Store, 429 Main St., La 
Crosse, has started an auction sale of its 
entire stock and will continue the sale 
until $50,000 is raised. The first 40 women 
attending the opening sale were presented 
with souvenirs. Every article is said to 
be guaranteed as represented. H, E. Glen- 
dore is auctioneer. Irvine’s is locally known 
as the store at the “Sign of the Post Clock.” 

Louis C. Burmeister is being missed by 
many jewelers calling on E. H. Warnke & 
Co., this month as he has been called for 
jury duty in the local courts. Although this 
is probably the busiest season of the year, 
Mr. Warnke was unsuccessful in securing 
postponment of the jury service for Mr. 
Burmeister until after the holidays so that 
his service would be available to the jewel- 
ers during the holiday rush. 

Archie B, Tegtmeyer, Grand Ave. jewel- 
er, active in many of the local civic and 
community affairs. is again taking an active 
part in the annual Christmas eve and com- 
munity tree program in the court of honor, 
10th St; and Grand Ave., bordering the 
downtown business section. Mr. Tegtmeyer 
has been named chairmen of the finance 
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committee as a member of the general com- 
mittee, which is appointed by the Mayor. 

Jewelers of the Lisbon Ave. district, who 
are members of the Lisbon Aveune Ad- 
vancement Association, are taking an ac- 
tive part in a community Christmas tree 
celebration at the 21st St. intersection. An 
ornamented tree will be erected and nightly 
band concerts held to attract the public to 
this business district and the stores. Two 
hundred baskets will be distributed among 
poor families in the vicinity through the 
generosity of the merchants. 

A merchandising event which is reported 
to have brought considerable cash business 
and in which jewelers and other retailers 
took part, was conducted during the past 
week at Stoughton. The Sales Day included 
a number of features in addition to spe- 
cially priced merchandise, including free 
shows at the local theater and free lunches 
for visitors at the armory. Santa Claus 
was also there to greet the youngsters, many 
of which accompanied their parents from 
the surrounding trade territory. 


Visions of a $7,000 diamond robbery and 
a lot of excitement resulted during the re- 
moval of Max B. Barkan, jeweler at 1004 
Walnut St., to his new establishment at 
11th and Walnut Sts., during the past week. 
While checking over stock that had been 
moved to the new quarters, Mr. Barkan 
discovered that a tray containing diamonds 
valued at $7,000 were missing and im- 
mediately reported the theft to the police. 
However, a trip to the former quarters 
revealed the supposedly stolen tray with 
the missing diamonds safely mislaid. 

Wisconsin jewelers are doing a good holi- 
day business if the late rush for additional 
jewelry stocks can be taken as a criterion, 
according to Arthur Kuesel, of the Kuesel 
Bros. Co. The hesitancy on the part of 
some jewelers to buy adequate stocks 
earlier in the season has brought about a 
situation that means hurried trips, wires 
and special delivery orders. Mr.. Kuesel 
stated that the business done by his firm 
in November showed a good increase over 
October, while December promises well to 
bring the volume of the year’s business 
ahead of 1920, in spite of slow months 
earlier in the year. There is no doubt in 
his mind, from personal observation, that 
the retail trade in Wisconsin will enjoy a 
normal volume of holiday business. 

Watchfulness on the part of Otto Loge- 
mann, head of George Logemann & Sons 
Co., 179 3rd St., resulted in the arrest last 
week of Howard Hilton, aged 22, who ad- 
mitted charges of forging checks. The 
police have learned that he is also wanted 
in a number of other cities on similar 
charges. Arriving in Milwaukee recently, 
Hilton deposited’a certified check for $1,000 
with the National Exchange Bank, the 
police say, on which he immediately began 
drawing checks. At the Logemann jewelry 
store he bought'a watch and chain for $72. 
Later he bought a diamond ring and pres- 
ented a check for $350. Mr. Logemann 
having just received the first Hilton check 
back from the bank, called the police and 
detectives arrested Hilton. The story told 
to the clerk at Logemann’s was to the effect 
that Hilton said he had been robbed of. his 
money: and jewelry by a Chicago hold-up 
man. Police in four other middle west 
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cities want Hilton and he admitted to : 
jail at 


police of having served a term in 








George Moore, formerly of the “Morrigt 


Jewelry Co., is now connected with the 
H. °C. Busch. “a 

George L. Heins who has been ill for the 
past two months is back at work at the 
H. C. Busch store. ; 


A. LaPointe, formerly with Sam Mayer 7 
jeweler, is now connected with the W, ii 


Connation Jewelry Co. 


Miss Grechen Rettig, a former employe 


of A. S. Speer in the Nevada building, jg 
now with Morris Cohn. 
H. J. Osumi of the Joe Jewelry Shop, 


has just returned from an extensive Selling | 


trip through. the northwest. 


Arthur Spaulding has succeeded James — 
B, Hampton in the ownership of the only © 


jewelry store at Colby, Kans. 

H. H. Curtis, Littleton, Colo., was in 
Denver at the Edward Lehman Jewelry 
Co., making purchases for his store last 
week, 

E. J. Wolff of “Wolffs,” diamonds and 
precious stones, left Saturday for a trip 
through Texas and other central south 
points, 

O. R. Hagans, formerly a watchmaker 
for the Syman Bros. Jewelry Co., has 
joined the staff .of the W. J. Connation 
Jewelry Co. 

Walter Reischlaub, watchmaker, has 
entered the employ of the Denver Dry 
Goods Co.’s jewelry department. He was 
formerly with the firm of William §, 
Muckle & Co. 

C. C. Hopkins, Ft. Lupton, Colo., was in 
Denver, last week looking after his busi- 
ness interests. Mr. Hopkins recently pur- 
chased the G. T. Melloy jewelry store at 
Ft. Lupton. 

C. H. Combs, who several years ago re- 
tired from the jewelry business at Kenesaw, 
Nebr., to become a farmer, has re-entered 
the jewelry business at Hastings, Nebr. 
His present store is a new one that he has 
just finished equipping. 

Dewey C. Holmberg, formerly western 
representative for the C. & E. Marshall Co, 
Chicago, has returned to the employ of the 
Lewis Jewelers’ Supply Co., Denver, with 
which he was connected several years ago. 
He will be the Denver city salesman for 
the company. 

Adolph Christensen, formerly of the 
Edward Lehmari’ Jewelry Co., is now con- 
nected with the’ Lewis Jewelers Supply Co: 
as manager of the supply department. W. 
R. Reisch, salesman for the Lewis’ Jewelers 
Supply Co., left Wednesday for an ex- 
tended trip through Colorado,’ Wyoming 
and Nebraska. 

An article of ‘interest being made at -the 
Joseph I. Schwartz store is a gold life 
membership card: ini the: G..: A. .R.. for 


‘Chester I: Morey, who is. the-head- of the 


largest wholesale. grocery company in the 
Rocky Mountain. region, - In the upper left 
hand corner of the card. is ‘to: be mounted 
the chiseled emblem of the: G. A. R. with 


the colors of the: flag set in: enamel. 
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